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ar-Output Quotas Are Slated 


State of the nation’s eeotomy: 
Up 
Stee.—Operations last week were 
set at 102.9 percent of industry ca- 
pacity, up 0.6 point from preceding 
week. That rate would turn out 
2,057,000 tons, compared with 2,045,- 

000 in week earlier. 

EMPLOYMENT — Work force to- 
taled 60,179,000 persons in March, 
a new high for month and more 
than 2,500,000 above a year ear- 
lier. Of the total, 53,785,000 were 
in non-farm jobs. 

Business Activity —-New York 
Times’ index for week ended Apr. 7 
rose to 174.9 from 174.5 in preceding 
week. Figure for like 1950 week 


was 156.3. \NHE first few months of the| 


ER dara i itthenserpec Pr seo Controlled Materials Program| 
i f Feb ketings e cod 
er eee, eee inBs | which goes into effect July 1 will| 


totaled $1,900,000,000, about 20 per- be considered a “trial run,” during| 
s . | 
pent above February, 1980. which time the door will be left| 


Mam Orper, CHAIN’ STORES - , 
March sales were 19 percent bee for cars to be rated essential | 
bove year ago. All categories but Under te : 
lalla ce cena At the first sign of drastic 


— ee auto output cuts, without there 
Exports—Goods shipped from the, being enough defense work to 
U. S. in February were valued at| #Vert mass layoffs in the indus- 
$1,073,000,000, highest level since) TY, Automotive News | learned 
June, 1949. _ ; last week, an “essential” rating 
Money IN CIRCULATION Amount will be automatic, heth | 
in week ended Apr. 11 totaled $27,-|,, 12¢ action will be taken whether | 
166,000,000, an increase of $28,000,-|it Meets united auto industry ap-| 
aoe * "sq4’.| Proval or not. Meanwhile, the out-| 


Essential Rating 


Linked to Jobs 


U.S. Seen Prepared 
To Move If Mass 
Layoffs Threaten 


By Bernie Thomas 


Associate Editor 


Car Production Estimates 
By Automotive News 


(U, S. PRODUCTION ONLY) 


Week 
Ended 
Apr. 21, 
1951 
30,016 
4,774 
4,688 

7,330 
15,224 
26,401 
20,117 

621 

5,663 
48,658 

8,514 

2,051 
23,822 

6,290 

7,981 

2,149 


CHRYSLER 
Chrysler 
DeSoto 
Dodge 
Plymouth 
FORD 
Ford 
Lincoln 
Mercury 
GENERAL MOTORS 
Buick 
Cadillac 
Chevrolet 
Oldsmobile 
Pontiac 
KAISER-FRAZER 
Frazer 
Kaiser 
CROSLEY 
HUDSON 


2,149 
122 
3,137 


Same 
Week, 
1950 


35,575 
27,224 
741 
7,610 
64,496 
12,003 
2,227 
32,460 
8,102 
9,704 
1,727 
741 
986 
151 
3,022 


000 over preceding week and $94,- 
000,000 over year earlier. 

Rayon — Yarn and fibre ship- 
ments in March totaled 112,200,- 
000 pounds, up 12 percent from 
February and 8 percent greater 
than March, 1950. 

TELEVISION — February output to- 
taled 679,000 receivers, 30 percent 
above year earlier. 

+. * + 
Down 


Outstanding con- 
for automobiles 


CREDIT 
credit 


AUTO 
sumer 


dipped to $3,986,000,000 at Febru- | 


ary’s end. That was $70,000,000 be- 
low end of January and $241,000,000 
under record of October, 1950. 

WHOLESALE Prices— Labor de- 
partment’s index for week ended 
Apr. 10 declined 0.1 percent, the 
second successive weekly drop. It 
carried the index to 183.1 percent 
of 1926 average, still 16.7 percent 
above pre-Korean war level. 

DEPARTMENT Stores—Sales in week 
ended Apr. 7 dropped 9 percent 
below like 1950 period. 

> * > 


General 
U. S. Bupcer— The Treasury de- 
partment expects that the current 


look is that auto makers will stay 
sharply divided on whether they 
can thrive best dependent on mate- 
rials that can be procured in a 
“free” market after CMP alloca- 
tions have been figurefl up 

* * * 

@®LDING fast to the industry's 

traditional dislike of govern- 
mental controls, some makers for 
the time being prefer that under 
CMP cars be rated less important 
to the nation’s economy than wheel 
barrows or handcarts. 

Said to have had eleventh-hour 
|assurance that there wouldn't be 
jany CMP, that segment of the in- 
|dustry holds that it is always pos- 
sible to produce at higher levels 
free of controls, than when 
“shackled” by them. 

Now they think that, regard- 
| less of CMP, there will be a fair- 
| ly ample supply of materials for 
| the production of civilian goods. 

So, they contend, why should the 
auto industry be subjected to the 
|hard and fast unit-limitations that 
being under CMP would call for? 

* * - 

OWEVER, midst reports that 
about 45 percent of all the steel 
ithat will be shipped in May has 


fiscal year, which ends June 30, will! already been tabbed for defense 
result-in a $3,500,000,000 budget sur- | and defense-supporting activity and 
plus. Last January, President Tru-|that under CMP the ratio may hit 
man foresaw a $2,700,000,000 deficit |75 percent later this year, other 
for the period. |auto makers take an opposite view. 

FeperaL Taxes—Increases of less | Some of the smaller makers 
than $8,000,000,000 might balance fear dire consequences from what 


4,024 
2,069 
4,905 

787 


122,268 


NASH 

PACKARD 
STUDEBAKER 
WILLYS-OVERLAND} 


Total Cars, U. S. 


in U.S. plants last week was up 


slightly from the week before, but | 


it was merely a case of available 
supplies being in better flow. 

The two millionth car of 1951 
is due to be produced this week. 


Passenger-car output appears 
to have reached the highest level 
possible under present material 
restrictions. Truck assembly, at 
one of the highest rates in his- 
tory, could show further in- 
creases, depending on military 
demand. 

Built in U.S. plants last week, 
according to AuToMoTIVE News’ esti- 
mates, were 122,268 cars and 32,472 
trucks for a total of 154,740 units. 
It was the best week’s performance 
in April, but off sharply from 
weekly rates achieved in March. 

The previous week's production 
according to re- 


4,815 
1,470 
5,862 
1,205 
118,323 
+Includes station wagons and Jeepsters. *Revised. 
(See Truck Table on Page 40) 

‘ . 


2 Millionth °51 Car Due; 
Output Rises 4,000 


RODUCTION of cars and trucks | 


‘Rise a Little; 


the budget for the fiscal year start- 
ing July 1. This is $2,000,000,000 
under Treasury’s estimate made 
earlier this month. 


By Mac Gordon 
Associate Editor 


QUT of necessity, rather than 
choice, new-car manufacturers 
are restricting production . sched- 
ules for automatic transmissions. 

Civilian shortages of alloy steels 
and aluminum are to blame. The 
new Controlled Materials Plan, 
omitting civilian cars from the 
eligible essential list, holds out no 
promise for help. 

Automatic - transmission plants 
must spread their available met- 
als stockpiles thin in the face of | 
an unequalled demand from con- 
sumers. 

An estimated one-third of the! 


| they predict will be a wild scram- 
ble for “free” materials later this 
| year between parties of very un- 


(Continued on Page¥$®, -Gol. 1) 


6% million cars built last year 
contained automatic transmissions 
jand, barring materials scarcities, 
ithe proportion had been expected 
|to reach two-thirds by the end 
of 1951. 


. * * 

HESE facts 
last week 
| News’ survey 
transmission 


were ascertained 
in an 
of the 
picture. 


automatic- 
The story 


Im This Issue 


Registrations, Prices ..........Page 28 
Used-Car Auctions ...........Page 36 
Production by Makes .....Pages 1, 40 


AUTOMOTIVE | 


in this country, 
vised tabulations, was comprised of 
119,176 cars and 31,329 trucks—a 
total of 150,505 vehicles. 


Lack of Metals Slows ‘Automatics’ 


from every frustrated company, in- 
cluding pioneer General Motors, 
was terse and uneyuivocal: “Not 
enough materials, and no more 
likely.” 

Typical was the story on Fordo- 
matic and Merc-O-Matic, the trade 
|names for the _ torque-converter 
| transmission introduced on the 1951 
models of Ford and Mercury. 

The Cincinnati plant, which 
builds the transmission, has been 
temporarily laying off employes 
pending conversion of facilities 
to a fuel pump subcontract for 
the Ford airplane engine con- 
tract at Chicago. A limited quan- 


(Continued on Page 34, Col, 1) 


Some GM, 


| COMMENTING on “steady” | 


For Study at May 7 NPA Parley 


(Makers May Get 


Control on Units 


Report Seen as Hint 
Autos May Be Given 
Trial Under CMP 


By William Ullman 


Washington Correspondent 


ASHINGTON. — Possibility of 
quotas for the car makers was 
seen here last week. 

The auto makers will meet with 
officials of the National Produc- 
tion Authority May 7. 

It is understood from a good 
source that the purpose of this 
meeting is to discuss a limitation 
order establishing unit control 
through company quotas, 

There was no official confirma- 
tion of the purpose, nor any clari- 
fication of “company quotas.” 

* * +. 


HOWEVER, the talk of quotas 
might be a hint that autos will 
get a trial run under the Controlled 
Materials Plan. 

Auto observers believe it would 
be pointless to put quotas on cars 
if they are left to scramble for 
the steel, copper and aluminum 
remaining after CMP takes ef- 
fect July 1. 

It is known that some of the 
smaller makers would welcome a 
quota system under CMP, since 
they find it almost impossible to 
compete under present conditions. 

And, of course, the scramble will 
be worse once CMP restrictions 
even further reduce the material 
plants failed to achieve schedules |available in the free market. 
in that period, but an upturn at * * *& 


Chrysler plants made up the dif- " . 
Auto Advisory Group 


ference. 
ce Taare Is Named by OPS 


N yori g cy parts shortages | vy > 4 SHINGTON Automobiles 
, ye the effect on oper- oa Boas 
ations at Nash, Studebaker, Seadaan | will be specifically excluded 
and Packard last week that they | from yg — ready A is- 
me he WO Resets. HP Preeee- poy cenaeiie, is une 
| that this is largely a rollback or- 
der. 
Meantime, although the Office 

of Price Stabilization has nearly 
1) 


Jan. 1 
Ap - 22, 
1950* 
100,750 

14,922 
10,964 
28,235 
46,629 
471,081 
365,669 
10,663 
94,749 
$78,120 
157,368 
23,545 
443,422 
116,982 
136,803 
12,915 
7,636 
5,279 
1,957 
42,938 
62,431 
21,295 
87,625 
6,161 


Week 
Ended 
Apr. 14, 
1951* 
28,493 

3,929 
2,615 
7,641 
14,308 
26,717 
20,470 
540 
5,707 
47,660 
8,317 
2,047 
23,811 
5,853 
7,632 
3,033 


Apr., 
1951 
to Date 
86,724 
12,418 
7,765 
22,607 
43,934 
79,342 
60,655 
1,788 
16,899 
141,414 
24,840 
6,156 
70,262 
17,813 
22,343 
9,231 


9,231 
306 
9,399 
11,909 
4,725 
14,078 
2,306 


3,033 
80 


3,053 
3,881 
1,310 
4,131 

818 


_ 359,434 1,685,273 1,962,767 


119,176 


‘Continued on Page 40, Col. 1) 


Used-Car Sales 


(Continued on Page 35, Col 


New Units Hold 


By Bob Gordon 


Top Cars 
New-car registrations for two 
months, plus nine states for 

March: 

195! Pos 
1—215,878 
2—160,338 
3— 92,376 
4— 80,023 

69,151 

52,585 

49,005 

16,261 

38,964 

25,947 

22,571 

21,302 

13— 20,382 

14— 18,819 

15— 14,125 

16— 11,780 

17— 9,963 

18— 5,497 

19— 4,877 

20— 1,100 

21— 734 

560 


Associate Editor 


7 JITH still no trace of a strong 

spring surge, new-car sales 
are proceeding on a steady course 
with gains in some areas just about 
offset by losses in others. 

Used-car sales have shown 
some improvement, most areas 
reported last week, but the mar- 
ket still has a long way to go be- 
fore smiles replace the frowns 
being worn by most used-car op- 
erators. 

The trend of used-car prices is 
still shaky. AuTomotive News’ index 
of wholesale prices showed a drop! 
of $10 in the overall average price | 
last week, but some auctions report | 
a modest uptrend has begun. 

*K * * 


1950 Pos. 
198,454— 1 
164,101— 2 
74,008— 3 
66,847— 4 
62,435— 5 
42,682— 7 
50,212— 6 
41,557— 8 
38,612— 9 
21,667—1LO 
18,615—12 
20,018—1L1 
15,426—13 
7,456—15 
9,523—14 
5,360—16 


Make 
Chev. 
Ford 
Plym, 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 
Chrys. 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 
Total All Makes 

They stress that the compari- 964,634 849,190 | 
son is being drawn against the | For further see page 
record levels of last year, and 28, today’s issue 
Col. 1) 


Cieus 
g— 
9— 

10 

i1— 


] Dam 
~ 


4,596—17 
3,858—18 
1,135—19 
982—20 
147—22 
857—21 


new-car sales volume, most deal- | 
ers are careful to point out that/| 
the adjective actually indicates that 
the market for new cars is “pretty | 
good.” 


99. 
a 


23— 


details 


(Continued on Page 31, 
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Shortages Cause Trouble, Rep. Patman Says .. . 


Small Businesses Face Crisis 


WASHINGTON. Rep. Wright 
Patman, chairman of the House 
Small Business committee, reported 
last week that field hearings con- 
ducted by subcommittee No. 1 in 


11 cities “have demonstrated be- | 





Howerth Manages 
Alemite-Detroit 


CHICAGO.—H. J. Howerth, for 
15 years in charge of car factory 
service department activities for 

, the Alemite divi- 
sion of Stewart- 
Warner Corp., has 
been named man- 
ager of the De- 
troit branch of- 
fice, according to 
Vice-President F. 
A. Hiter. 

In his new post 
Howerth will be 
responsible for 
original equip- 





H. J. Howerth 


yond doubt that small business is 
facing a crisis of alarming pro- 
portions.” 

“One of the most significant 
facts ascertained during the hear- 
ings,” said Patman, “was that 
many small businessmen are en- 
countering more difficult prob- 
lems today than they did at the 
height of World War II, 

“It is difficult to understand why 
|material shortages should have a 
igreater impact upon small busi- 
nesses during -the present limited 
mobilization than they did during 
allout mobilization, yet this appears 
to be true in a number of instances. 
Several witnesses testified that they 
are having more difficulty in ob-| 

they di searce materials now than 


they did at any time during World 
| War II.” 
Patman said the subcommittee 





found widespread evidence of gray 
or black markets in basic materials. 
particularly iron, steel and chemi- 
leals. These sources appear to be| 


man. On one hand, he said, the 
small businessmen is told by the 
government that he must severely 
restrict his civilian production, 
and in some instances that he 
must go Out of business, in order 
to conserve scarce materials, 

On the other hand, he is offered 
large amounts of these materials, 
provided that he will pay a heavy | 





|premium for them, It’s no wonder, | 


Patman declared, that he tends to| 
question government policies 

“The hearings also disclosed con- 
siderable confusion regarding price 
and wage policies of government,” 
Patman said. “Small businessmen 
have not been adequately informed 
regarding these regulations, and 
they have experienced difficulty in| 
obtaining answers to their ques- 
tions. They pointed out a number 
of inequities in present regula-| 
tions.” 

The witnesses offered a number 
of constructive suggestions, Pat- 
man said, These included: 





_ ment sales of lu- | common knowledge among manu-| 1 Establishment of a small-busi- 
brication equipment and instru- | facturers, he added, “although tO) nags agency similar to the Smaller 
9 in the Detroit automotive |their credit most small firms are War Plants Corp. of World War II 
an arm uipme ields. fusing e¢ rj . i , 7 ; ; 

ee, eae jrefusing to deal with the fringe 2. Some system of allocations to 





Howerth’s assistant will be Earl 


operators who are preying on the 


R. Fiene, for 14 years with the| economy.” 


main plant in Chicago. John Sea- 
nor, formerly with sales and service | 
departments in Chicago, will handle 
car factory service department con- 
tacts in Detroit. 





These black or gray market op- 
erations are shaking the small 
businessman's confidence in the 
need for restrictions on the use 
of materials, according to Pat- 


San Francisco Dealers Name Officers— 
At the annual meeting of the members of the Motor Car Dealers Assn. of San Francisco | Of the year. 


the following officers were elected. (Left to right): W. B. James, head of James Motor Co. | 


(Nash), vice-president; Earle C. Dahiem, partner-manager, William L. Hughson Co. (Ford), 


president for the third consecutive term: William U. Remensberger, 


Remensberger Bros. 


(Buick), secretary; and Amos T. Crow!, manager of the association 


Milwaukee Trade Alerted 
For Big [AM Drive 


By Mac Gordon 


Associate Editor 


WO AFL unions and the UAW- 

CIO last week were renewing 
organizing drives on dealership em- 
ployes in various localities. 

The International Assn. of Ma-| 
chinists was reportedly preparing | 
to launch a big membership cam- 
paign in Milwaukee, described by | 
the Milwaukee County Automobile | 
Dealers Assn. as “one of the least 
organized industrial areas in the 
garage field in the country.” 

The Automobile Merchants 
Assn. of New York reported ac- 





Canada’s UAW Demands 
Easing of Credit Curbs 


|plans used 


tivities by the Teamsters Union- 
AFL and the UAW-CIO, 


j : ae 
One dealership received a notice | 


from the Teamsters to the effect | 


gaining agent for the dealer's per- | 
sonnel. | 
A Westchester (N. Y.) dealer's | 
workers elected the UAW as their} 
representative in a collective bar- 
gaining election. 
* ab * 
HE Milwaukee report on IAM 
unionizing plans also observed | 


|that the AFL would simultaneously 


be seeking to sign up salesmen. 
This effort will stress “hours, ten- 
ture, seniority and grievances,” it 
was stated. 

IAM policy-makers have agreed 
to accept incentive compensation | 
in the trade, the Mil-| 
waukee association said. This rep-| 


correct the present inequities in 
distribution of scarce materials. 

3. A more positive program of 
providing small business with full 
opportunity to participate in gov- 
ernment contracts, 


to provide 


businessmen and also to solve their 
problems in the field rather than 


| ton. 


K-F Ascribes 
$13 Million Loss 


r To Rising Costs 


WILLOW RUN. -- Kaiser-Frazer 





labor and materials costs after the 
Korean war for K-F’s failure to 
realize a profit during the last half 


K-F’s sales were $238,035,683 in 
1950 compared with $104,474,189 
in 1949, in which year the com- 
pany reported a deficit of $30,- 
329,351, Kaiser said. 


K-F production in 1950 totaled 
151,415 automobiles. R. L. Polk & 
Co, statistics show that K-F regis- 
tered 85,832 Kaisers, 11,884 Frazers 
and 14,339 Henry Js for a total of 
| 112,055 cars last year. 


K-F’s total assets at the end of 
1/1950 were listed at $110,941.334, 
|compared with $90,114,229 on Dec. 
31, 1949. Current assets were $51,- 
811,688, as against $34,852,159 at the 


|that the union was acting as bar-|end of 1949. Net working capital at 


the end of 1950 was reported at 
$14,109,471. 

Despite last year’s loss. Kaiser 
told stockholders that K-F’s “plans 
for a mounting production schedule 
were justified by the enthusiastic 
vublic response to our three auto-| 
mobiles.” 

He cited “consumer acceptance 
and demonstrated ability to pro- 
duce in quantity” as having been | 
instrumental in improving K-F’s 
dealer organization. 

“We now have,” he stated, “an 
improved dealer _ organization, 
geared to do an allout selling job, 
and doing it admirably.” 

Kaiser said that June 


was the 


| 


|Corp. last week reported a loss of | 
$13,260,193 on its operations in 1950. | 


| | Edgar F. Kaiser, president, blamed | 2° Carrier, the “Otter, 





OTTAWA.—About 80 members 


resents a departure from the un-|first month of 1950 in which K-F 
of the national council of the 


ion’s previous opposition to systems |Showed a profit. K-F turned out 





% 


re 






Meet Pontiac's Project, the Otter— 

This is a ‘business end'' view of the Army's new amphibious cargo carrier, the Otter. Pon- 
tiac will build the automatic transmission, chassis and hull, and assemble the vehicle under 
an Ordnance contract with an initial value of $45,000,000. About 2,000 of the company's present 


working force will be employed on the project in Pontiac's home plant 


Arnold Lenz said. 


Pontiac Gets 


By Bob Gordon 


Associate Editor 


ONTIAC'’S third defense assign- 
ment, a contract calling for 


4. Establishment of local offices, production of medium caliber can- 
information to small|non and involving nearly $57,000,- 


000, has virtually doubled the com- 
pany’s defense dollar volume, it 


|requiring them to go to Washing- was revealed last week. 


Production on the latest order 
will be carried out in the com- 
pany’s home plant in Pontiac, 
according to General Manager 
Arnold Lenz, and will require 
about 3,000 of the firm’s present 
working force. 

Just four weeks ago, Pontiac an- 
nounced its first defense assign- 
ments, a pair of contracts totaling 
$57,500,000. They call for production 


of the Army’s new amphibious car-| 
and for a) 


For Ford Dealers’ 


“large number of rockets.” 

Lenz named Charles L. DeLorge, 
present assistant superintendent of 
the motor plant, as superintendent 
of gun production for Pontiac. 

* * x 

NOTHER defense contract an- 

nounced during the week was 
a $5,000,000 award to the Ingersoll 
Products division of Borg-Warner 
Corp. for the production of large 
caliber steel cartridge cases for 
ammunition. 

R. S. Ingersoll, president of the 
Ingersoll division, said that the 
company plans about 30,000 
square feet of new construction 
which, with 15,000 square feet of 
existing facilities, will house the 
project. 

The manufacture of steel car- 
tridge cases requires more opera- 
tions than brass cases, Ingersoll 


said, but the resulting higher labor | 
is more than offset by the} 


cost 
lower cost of the raw material. 
+ * ~ 
THs Goodyear Tire & Rubber Co. 
also announced that it has 
signed a government contract to 
rehabilitate and later operate the 


Division’s Defense Volume Hits $114,000,000; 


Ingersoll Bags $5,000,000 Assignment 


General Manager 





Third Order 





Hoosier unit of the Indiana Arsenal 
at Charlestown, Ind. 

The powder plant was operated 
by the company during the last 
war when peak employment 
reached 10,000 persons. Goodyear 
said it expects initial operation 
at the plant will employ 3,500 
persons. 

The company said that Roland 
H. Gray has been transferred from 
vice-president of the Goodyear cot- 
ton mills subsidiary to resident 


|manager of the new plant. 


H. R. Child, manager of Good- 
year’s Plant C in Akron, has been 
named production manager of the 
Hoosier facility 


Venn Quits Willys 


Service in K. C. 


TOLEDO.—William S. Venn has 
resigned as general sales manager 
of Willys-Overland Motors to be- 
come associated 
with Ford dealers 
in Kansas City, 
according to Ly- 
man W. Slack, 
Willys’ distribu- 
tion vice - presi- 
dent. 

Venn will be as- 
sociated with Berl 





Berry, Rudy 
Fick and C, V. 
Nichols in Cen- 


W. S. Venn tral Service, Inc., 
one of the country’s largest dealer 


|management services for Ford and 


Lincoln-Mercury dealers. 

Slack will direct the sales depart- 
ment until a successor to Venn is 
named, “within a few days,” the 
vice-president said. 

Prior to joining Willys, Venn was 
a partner in Downtown Ford Sales 
of Indianapolis, one of the 10 larg- 
est Ford dealerships in the .U. S. 





Canadian branch of the UAW- 
CIO descended on Parliament 
here and were reported to be 
lobbying members for some eas- 
ing of credit curbs on automo- 
bile sales. 

They were asking the support 
of the legislators in the UAW’s 
drive to remove the recent reg- 
ulation calling for a 50 percent 
down payment on purchases of 
new automobiles, with their 
principal argument being that 
the new law hit hardest at the 
lower-income group who could 
least afford large down pay- 
ments and that this would bring 
about a reduction in car sales as 
well as consequent unemploy- 
ment in the automotive indus- 
try. 





of flat-rate remuneration and pro- 
ration of customer labor charges. 

Milwaukee-area shops are 
largely unorganized, it was said, 
“because most dealers have taken 
seriously the boast that the em- 
ployer can do everything for the 
employe that a union can—and a 
little bit more. 


“Working conditions in Milwau- | 
kee have been and, regardless of | 


union activity, will continue to be 
good. Complaints of unfair labor 
practices and particularly 
charges for labor organizations 
have been at a minimum, despite 
the fact that the unions have con- 
sistently lost elections in the past.” 

Inducements to be held out by 
IAM organizers are wage increases 
within the government’s 10 percent 

(Continued on Page 42, Col. 1) 


dis- | 


17,895 cars in that month, com- 
pared with only 27,519 for all the 
previous five months of the year. 

However, a major supplier strike 
was blamed by Kaiser for produc- 
tion’s falling to 9,707 cars in July, 


“ 


which resulted in “a substantial 
| loss.” 
In August, 1950, K-F brought 


production back up to 20,823 cars, 
utilizing two shifts in an attempt 
to realize a production goal of 
1,600 cars a day. 


| Kaiser said, “but increased costs of 
labor and materials began to take 
their toll as a result of the United 
Nations’ decision to repel aggres- 
sion in Korea with the U. S. spear- 
heading that resistance. 

| “fT have every reason to believe 

(See K-F LOSS, Page 42, Col. 1) 


August was a profitable month,” | 





K-F Dealer Group Heads Meet— 


Presidents of Kaiser-Frazer dealer associations met with company officials and ad agency 
representatives at White Sulphur Springs, W. Va., recently. The associations were organized 
over the past several months for the purpose of coordinating localized dealer advertising. 
Association presidents attending it included Al Sabawa, Chicago; E. Peerce Lake, Cleveland: 
Hanson Buchner, Arlington, Va.; C. Ridgley Waltz, Baltimore; Richard Grihalva, San Diego; 
Paul Brown, Bloomington, Ind.; Joe Silverman, Philadelphia; LaVerne Beaty, Belvidere, IIl.; 
W. T. Poteet, Kansas City; Harry Brenner, Toledo. 

Others were Jack Teters, Spokane, Wash.; R. A. Bateman, Emeryville, Calif.; Sam Liberto, 
Pittsburgh; Carl Cope, Webster Grove, Mo.; P. F. Viscome, Rye, N. Y.; Louis Andrews, Lynn, 
Mass.; Joe Cassetti, Rochester, N. Y.; Gene Skiffington, Detroit; C. A. Walz, Columbus, O.: 
Arthur Hendrixson, Cincinnati; Ward Eckstein, Struthers, O. H. A. Houston, K-F assistant 
manager, was in charge of the session. Guest speaker was A. H. Motley, editor of Parade 
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Sig we forgotten our good re- 
solves? Have we been softened 
by a five-year sellers’ market. Are 
we going to meet the first touch of 
a buyers’ market by promoting long 
used-car allowances? Are we going 
to peddle prices, instead of mer- 
chandise? 

It would seem so when we look 
at some dealer advertising current- 
ly appearing in many newspapers. 
Maybe it stems from the fact that 


a whole generation has grown up| 


since selling was a necessary in- 
gredient in the profitable movement 
of automobiles. 

Perhaps it is a tradition. Auto- 
mobiles have always been a spe- 
cialty of the highest order. Trade 
names of cars have a high degree 
of public acceptance. The cus- 
tomer selects the make he de- 
sires, then shops around to find 
where he can get the longest al- 
lowance on his used car. 


This process, too, is frequently 
aided and abetted by the attitude 
of some dealers and salesmen. Wit- 
ness published offers of long used- 
car allowances, right now, by some 
dealers; or listen to magnanimous 
salesmen who suggest the customer 
shop then come back and he will 
top all offers. Such dealers are in 
the minority, but they muddy up 
the waters for all. 

> - * 


Factory Advertising 
EALERS tell me, also, that there 
is another tradition that works 
against profitable selling. Some fac- 
tory advertising, the cost of which 
dealers pay for, is devoted to prod- 
uct promotion rather than dealer 
promotion. Dealer advertising, 
which is controlled by the factory, 
dealers claim should promote the 
dealers’ importance in this trade 
and relate the contributions they 
make in insuring satisfactory use 
of the product. 

Dealers claim a change in fac- 
tory policy in this regard, as well 
as the dusting off of selling man- 
uals by salesmen, would have a 
beneficial effect on the industry. 

But it can be equally well pointed 
out that, while promotion of the 
importance of dealers in general 
may build public acceptance for 
the group, still it is the dealer’s in- 
dividual responsibility in his home 
community to tell his own story. 
Any dealer who does as an effec- 
tive job locally in building public 
acceptance for his own institution, 
as the factory does nationally to 
build public acceptance for the 
product, elevates himself largely 
above competition. 

This is because he has interpreted 
his business not just as an outlet 
for some factory, but rather as a 
purveyor of satisfactory miles of 
transportation. Thus more people 
come to him first; a greater per- 
centage of people will accept his 
used-car allowances without ques- 
tion; he can be more selective of 
his deals. get the required volume 
and at the same time make a 
profit. 


Does Market Exist? 


UTOMOBILE dealers handle a 
specialty of the highest order. 
In such a process there is danger 
in losing one’s own individual iden- 
tity behind a factory trademark. 
This is true not only in the auto- 
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|mobile business, but in many other 


lines of trade. That’s why such 
|firms as John Wannamacher and 
| Marshall Field spend most of their 
promotion money on institutional 
advertising. Their safety is in hav- 
ing people prefer to do business 
with them. 

Some dealers tell me they are 
not worrying about the competi- 
tion to come. They are anxious 
for it. I will agree that it is 
easier, and much more satisfac- 
tory, to sell cars rather than 
spend one’s time in stalling cus- 
tomers on delivery dates. But a 
dealer can’t very well afford to 
go into a competitive market un- 
less he has attempted to do as 
good a promotion job for his in- 
stitution as his factory has done 
for the product. 


Some dealers tell me that when 
competition comes they will sell 
four times as many cars as during 
the postwar period. They say that, 
|while they might not make much 
| money on each deal, they will more 
|than make it up in volume. It nat- 
urally follows then if one dealer 
| attempts to sell four times as many | 
|cars, others will follow. We all) 
| know there is not a market for 32) 
million cars a year. This is four| 
'times the production rate for the| 
year 1950. 


. * * 


Why Dealers Fail 


| 


were in business in January, 1923, 
had passed out of the picture be-| 
fore the year expired. Their gross | 
margin then, as it is now, was 25) 
percent. 

For each dollar they took in 75 
cents went for the purchase of 
merchandise—new cars and parts; 
5 cents was used for sales commis- 
sion; 162/3 cents was required for| 
overhead, including administration, 
advertising, heat, light, taxes, in- 
surance, etc.; 9 cents of each dollar | 
taken in was lost on used cars. This | 
kind of operation wiped out all the 
gross profits and caused a loss. 
Some dealers were saved by finance 
reserves. 

Again in 1933 I looked over the 
statements of 800 dealers. These 
statements showed, adding the 
used-car and new-car_ depart- 
ments together, that dealers on 
the average had given away a 
trifle more than $64 on each new- 
car delivery. 

Lessons of the past are impor- 
tant in considering our future. 
Times are altogether different now, 
however, than they were in the) 
years mentioned, There are nearly 

50 million cars on the road. Own- 
ers, now, can be the greatest source 
of security and profit for any deal-| 
er. The dealer who can make his) 
overhead on his shop and parts! 
operation never needs to fear about 
his ability to obtain volume in the 
new car field. 
* 





* . 


Dealer’s Problem 


But this assurance is only made 
secure by devoting more and 
more attention to individual pro- 
motion problems. You are responsi- 
ble for the public acceptance your 
dealership enjoys in your commu- 
nity. The factory has done a good 
job building cars and, likewise, in 
promoting them. 

Nobody is concerned but the 
automobile dealer about his own 
local acceptance. Nobody can do 
anything about it except himself. 
Nobody can benefit or suffer but 
himself if the job is neglected. 


It isn’t altogether what we are- 
|we have to merit it to deserve suc- 
cess, but it is what the public 
thinks we are that counts. But the 
|dealer, and only the dealer, can 
| accept the responsibility of building | 
| goodwill, or consumer acceptance. | 
|If he does a good job in this re- 


| Spect the question, “How much for | 
;}my used car?” will not plague him | 
lto the extent it will the dealers, | 


/who are considered by the public} 


g ||as “just another place to buy a|were elected to the 


| car.” 





What would happen? 
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They All 
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A catastrophe such 


as the human mind could hardly picture 





Good Banking is 


Girard Trust Company 


BROAD AND CHESTNUT STREETS, PHILADELPHIA 
peer e ts Grow with Girard! 


back of all Progress 





A Boost for Car-Truck Essentiality— 


Here's an example of the public relations program of the Philadelphia Automobile Trade | 
One of Philadelphia's oldest and largest banks, Girard Trust Co., 


Assn. 


agency, Aitken-Kynett, used the above ad 


through its ad 


in Philadelphia newspapers recently. J. R. 


Gov. Dewey Vetoes 
Definition Bills 


Dealer, Car Measures 
Both Turned Down 


NEW YORK.—A bill to define a 
used car and another to define new 
jand used-car dealers, which had 
|been passed by the New York leg- 
|islature, were vetoed last week by 
|Gov. Dewey. The bills have been 
the subject of wide controversy be- 
tween new and used-car dealers. 


The differences began in 1950, 
when on July 1, the commissioner 
of motor vehicles adopted regula- 
|tions preventing used-car dealers 
|from “selling, offering for sale, or 
| advertising new automobiles of cur- 
|rent make and model which have 
never been previously used.” This 
| regulation was rescinded on Dec. 1 
of the same year, upon advice by 
various authorities that the curbs 
were unconstitutional and invalid. 

During February of 1951, State 
Sen. William S. Hults, Chrysler- 
Plymouth dealer in Port Wash- 
ington, L. L, and an official of 
the Brooklyn and Long Island 
Automobile dealers Assn. 

The bills also specify separate 
licenses for the new and used-car 
dealers, and established a yearly 
cost of $20 for the new-car dealer, 
and $15 for the used-car dealer. 


The bills were supported by the 
new-car dealers because they main- 
tained that such measures would 
stop new-car bootlegging in the 
| state. The used-car dealers fought 
| the measure because they held that 


| adoption of such laws would give 


Daley, public relations consultant of PATA, assisted. Stressing the effects of a paralyzed auto | a monopoly to the new-car dealers. 


aster .. 


| transport industry, the ad says "The automobile dealer stands between us and such a dis- 
. the 1,700 automobile dealers of the Philadelphia banking area are leaders in 


providing service that not only takes care of breakdowns promptly and efficiently, but helps 





New Governor Gives 


Alabama Taps Dealers 


I“ THE past when production ex-| prevent trouble.’ The copy further points out that dealers have placed $85,000,000 in buildings 
ceeded the market, it has been | and equipment, pay more than 25,000 workers in excess of $100,000,000 a year. Girard Trust 
the period of dealer failure. For in-/| states that it has always recognized ‘'the indispensability of the automobile dealer'’ and | 
stance, a third of all dealers who) cooperated in the financing of car and parts inventories 


Key State Positions 


To Hodo, Edwards, 3 Others 


MONTGOMERY, Ala. 
automobile dealers are now occupy- 
ing some of Alabama’s most im- | 
portant state government posts. 

David W. Hodo, of Montgomery, 
formerly owner of Hodo Motor Co., 
Inc., Montgomery, is director of 
finance, and Joe M. Edwards, who 


operates G. B. Edwards Motor Co., | 


of Tuskegee, is head of the depart- 
ment of revenue. 


Leonard B. Hardy, Nash dealer at 


|Mobile, was named to serve tem-| 
| porarily as executive director of the 


Alabama state docks at Mobile, but 
is still holding the job. E. H. Wood, | 
of Wood Chevrolet Co., Birming- 


| ham, is a member of the state docks 


commission. Rex Sikes, who op- 


|erates Luverne Motor Co., Chevro- 


let-Oldsmobile dealership at Lu-| 
verne, is a member of the state 
bridge commission. 

These dealers were appointed 
to their positions by Gov. Gordon 
Persons, who began his four-year 
term in January. 

Upon his appointment, Finance 
Director Hodo sold his Dodge- 
Plymouth dealership here to Hed- 
rick Motor Co., Inc., a new organi- | 
zation. Hodo also has farming and 
real estate interests both in the 
Capital City and in nearby Alex- 
ander City, where he was born in 
1892. He attended school there, and 
his formal education ended after 
the 10th grade when his one and 
only professor, Jim Pearson (now 
retired) “kicked me out because he 
figured I didn’t need any more edu- 
cation.” 

Hodo 


Grody President 
In Hartford Again | 


HARTFORD, Conn. — Israel S. 
Grody (Chevrolet), West Hartford, 
was reelected president of the Hart- 
ford Automobile Dealers Assn, The | 
group was founded in 1908. | 

Thomas L. Bouvier was named} 
vice-president of the group, and} 
Morris Lipman was elected treas-| 
urer. Jesse S. Blumenthal, Harry! 
B. Hartley and Kristian Jensen | 
board of gov-| 
ernors. 


continued his self-educa-| 








help of his father, who operated 
a dry goods store in Alexander 
City. His son and his two daugh- 
ters are college graduates, 

Revenue Commissioner Ed- 
wards assumed the responsibility 
for a department which took in 
$95,000,000 in taxes in the fiscal 
year 1948-49. Edwards is past 
president of the Automobile Deal- 
ers Assn. of Alabama, Inc. As 
owner of the Ford-Mercury deal- 
ership at Tuskegee, he also is a 
leader in local civic and govern- 
mental affairs. He was a member 
of the Tuskegee city council from 
1941 to 1948. 

The 45-year-old revenue commis- 
sioner is a graduate of Tuskegee 
high school and Alabama Polytech- 


nic institute (Auburn), and he 
served as an instructor in the Au- 
|burn physics department during 


1943-44. 

He is the son of a former mayor 
of Tuskegee. the late Greene B. 
Edwards. 





The definitions listed in the bills 
| were worded as follows: 
Second-hand motor’ vehicle— 
“shall mean and include a motor 
vehicle, title to which has been 
transferred to a person other 
| than one holding a manufactur- 
| er’s franchise for the sale of such 
| motor vehicle.” 
| New-car dealer—‘“means a person 
| engaged in the business of buying, 
| selling or dealing in motor vehicles, 


|motorcycles or trailers at retail, 
}and who has a franchise from a 


- Several | tion in the business world, with the | manufacturer to sell new motor ve- 


hicles, motorcycles or trailers.” 
Second-hand car dealer—‘“means 
}all persons, other than new-car 
dealers, engaged in the buying. 
selling or dealing in motor vehicles, 
motorcycles or trailers at retail.” 


NADA Employe Group 
Prepares Mav Report 


WASHINGTON. — NADA’s Em- 
vloyer-Employe Relations commit- 
tee held a three-day meeting here 
ito prepare its next release sched- 
| uled for mailing to the membership 
|}early in May. The release, accord- 
|ing to Chairman George Berry, will 
deal with the subject of wage sta- 
| bilization. 





Members of the committee are: 
|Berrv: Frank Collord, Waterloo, 
'Tla.: W. S. Edwards jr.. Birming- 
ham, Ala.: Joe Gandy, Seattle; Ar- 
thur Haas, Cleveland; Stewart 
Hanson, DPD-troit: W. L. Mallon, 
| Newark, N. F: Foster W. Talbott. 
| Baltimore; R. Earl Burrows, Cleve- 
land. and Guy Arthur, Toccoa, Ga. 





A statewide meeting, honoring 


1On the House .. . 


NADA President R. D. McKay of 


Wichita, will be staged May 24 by the Kansas Motor Car Dealers 


Assn. It'll be held at the Salina 
(Oldsmobile) as 


Heaston 





Pete Wemhoff 
ing the tire numbers on the customer's bill of sale, thereby protect- 
ing buyers in case of tire thefts which are on the increase. 


Iowa association reports 


a swell idea, Kansas. . 
to be announced later, will speak at the banquet. 
.. . Some dealers have filed two guidebooks with 
OPS; latter says they’ll have to make up their 
mind on one or the other to guide used-car prices. 
Following this year’s successful two-day con- 
clave, Louisiana dealers have decided to drop 
the one-day sessions previously held. 
(Ford) 
elected to fill the unexpired term of late H. L. 
Galles on NADA board of directors. ... NADA 
reports that lot of dealers are 
will gesture towards new-car buyers by record- 


it has been successful 


country club, with G. N. Waddell 
chairman of committee. . ae 
.. McKay, along with others 


. Joe 


of Albuquerque has been 


making a good- 


in blocking all 


detrimental bills in the state legislature; supported several measures 


which were enacted. 
on May 22. 


. . Milwaukee dealers plan their annual outing 


Pete Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 12. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic controls over this industry 
15. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizen: 
more of the better things of life than anywhere else in the world. 


AUTOMOTIVE 


anarr>age 


Capsule Comment 


A Controlle4 Materials Plan, apportioning steel, copper 
and aluminum to defense and defense-supporting industries, 
will be put into effect July 1 by the federal government. 
Trucks are included in the essential list; autos are not. 

Seems like needless red tape but, like the auto makers, 
we’ve got our fingers crossed. 
* 


With autos left off the essential list set up under the new 
Controlled Materials Plan, more than passing interest is 
attached to NADA'’s intensified drive to spread the gospel 
of the automobile’s essentiality in the nation’s welfare. 


Better now, though late, than never at all. 


*~ * 


A survey of 5,000 dealers reveals that the average gross 
profit (before taxes) per dealer was 6.7 percent during 1950, 
up slightly from 1949, NADA announces. 


Certainly nothing to scream about. 


* 


Tire company officials contend that the U.S. government 
has sufficient crude rubber stockpiled to last for four or five 
years in an all-out war—and it’s still being stockpiled at a 
record rate. 

Meantime, thousands of tire workers are being de- 
prived of their livelihood—and the nation’s on-rubber 
transportation system faces a crisis. 


Having grossly under-guessed tax receipts, the Adminis- 
tration now has called off its demand for an additional tax 
boost of $6,000,000,000 later this year—will stand on its 
original request for $10,000,000,000. 


How do we know that even this is needed? 


The campaign in several states to tax Co-Operatives, 
which compete with private business, has met with negative 
results thus far. 

But it’s no time to give up. 
* 


Dealer stocks of new cars are at the highest level in over 
a year, an AUTOMOTIVE NEws’ survey shows. 


Too much sitting on hands by dealers and makers? 


S.|which we 





Epitor’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By L. L. Austin 

Exec. Secretary, Georgia Dealers Assn 
' American system of free 

enterprise, under which our 
country has grown and prospered 
so greatly, is inseparably inter- 
woven with our 
whole constitu- 
tional concept of 
freedom free- 
dom of religion, 





Ke.) tr speech, press, as- 
fall sembly, etc. Let 
e-al one basic  free- 


dom be placed in 
jeopardy and all 





will be in jeop- 
é A ardy, including 
L. L. Austin our system of 


free enterprise. 
That is why opportunities under 
our system bring corresponding 
responsibilities. These freedoms 
enjoy, 


rights which we inherit, but are 
privileges which must be earned 
by each generation. 

The vast majority of automo- 
bile dealers (and I know hun- 
dreds of them and cherish their 
friendship) are among our finest 
citizens. They are alert, intelli- 
gent, and progressive, and are a 
vital part of every thriving com- 
munity. As independent business- 
men, operating under our system 
of free enterprise, they have done 
a remarkable job over the years 
of placing in the hands of the 
people some of the most wanted 
merchandise in the world, 

In supplying this demand, and 
providing the services to keep 
motor vehicles rolling, the success- 
ful dealers have, naturally, made 
substantial profits an entirely 
worthy objective. Without profits, 
there would be no jobs; no taxes 
to local, state and national gov- 
ernments, and, indeed, no automo- 
bile dealers, There is nothing of 


less value to a community than a| 


profit-less commercial enterprise. 
* * * 
Ror the point I want to make 
is that our system of free en- 
terprise can be maintained only so 
long as we guard, protect and 
maintain our basic concepts of gov- 
ernment, on which this nation was 
founded. That is just one reason 
why we, who believe in the system, 
and who want to improve and 
maintain it, have the responsibility 
of going what might be called “The 
Second Mile.” That, to me, means 
doing everything we can to uphold 
and preserve the Constitution of 
the United States, which was 
termed by Gladstone: 

“The most wonderful work ever 
struck off at a given time by the 
brain and purpose of men.” 

It means doing those things 
which spring from a deep desire 
to serve, without the incentive or 
hope of material reward. It means 
taking an active part and interest 
in government, including the elec- 
tion of public officials—local, state 
and national—who will uphold a 
high standard of morality and de- 
cency in the conduct of our public 
affairs. It means supporting vigor- 
ously our public officials, who have 
been digging up shocking evidence 
of the manner in which greed, cor- 
ruption, gambling and other mon- 
strous evils have become so power- 
ful that they influence, if not actu- 
ally control, some elections. 

* * a 

ie MEANS following through in 

our respective communities and 
in our nation to see that these 
evils, wherever they exist, are cor- 
rected. It means examining our- 
selves to see if we, through what 
1) 


(Continued on Page 39, Col 





25 Years Ago .. . 
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and which give| | 
dignity to the soul of man, are not| | 


| 


| 


AUTOMOTIVE NEWS, APRIL 23, 1951 












(OUD AND ROUNP SHE \~~ 
GOES— WHERE SHE . 
STOPS NOBODY, BUT ) 

\ denary , KNOWS x 


Letterbox 


readers, 


used, if you so request 


Talbots | 

The miscellaneous registration 
figures for 1950 published on page 
25 of Automotive News on Apr. 2, 
are most illuminating and helpful. 


We would appreciate it if you 
could make it clear that 116 Tal- 
bots (France) and only 4 Sunbeam 
Talbots cannot be correct. R. L. 
Polk & Co. had been calling Sun- 
beam Talbots, Talbots until we 
pointed out to them that the Sun- 
beam Talbot of England and the 
Talbot of France were two differ- 
ent automobiles, and it certainly 
looks bad to see that only four 
Sunbeam Talbots were licensed, 
when in fact it was approximately 
the figure shown for the French 
Talbot that applies to us.—C. R. 
MELTON, wholesale manager, Rootes 
Motors, Inc., 27-11 Bridge Plaza N., 
Long Island City 1, N. Y. 

Eprror’s Notes R. L. Polk & Co. 
advises that 1951 registration fig- 
ures will correctly distinguish 
British Sunbeam-Talbots from 
French Talbots. It is not possible, 
however, to determine the correct 
totals for the two makes in 1950, 
Polk Officials said. 


Package Dealer 


I read that some Indiana dealer 
agrees with me on an overdrive for 


. 





The Big Story 


The first half of April has more than met the expectations of the 
most optimistic dealer. Spring business has exceeded that of the same 
month last year by 100 percent, some dealers reported. 

Moderate weather brought out the buyers and salesmen are work- 
ing day and night to give satisfaction to all their customers. 


—From the files of Automotive News. 








1 | Sen. Humphrey Asks 


Freeze on "52 Models 
WASHINGTON.—A_ govern 





‘2 Different Models ... .’ 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Euitor, Automotive News, Detroit 26, Mich 


No attention is given to unsigned 





Plymouths and I agree with him 
on everything except the package 
deal on where the dealer installs 
the overdrive. And I will tell you 
why. 

We installed an overdrive on a 
1948 Plymouth Special deluxe four- 
door sedan; everything is satis- 
factory except it cost the customer 
too much. We installed a 1940 De- 
Soto overdrive on this 1948 Plym- 
outh and the whole job amounted 
to $235. That includes the overdrive, 
switches, labor and all. 

If the factory would put this out 
on a new car there would be a lot 
less parts to throw away, and of 
course a lot cheaper to the cus- 
tomer. 

I also noted in the Gilmore (Mo- 
bilgas) run that the Plymouth 
made the best gasoline mileage of 
any car without overdrive—Kansas 


DEALER. 


. e * 


‘Before lts Time 


In the March 26 issue of AvutTo- 
MOTIVE News a picture was printed 
on page 41 of the Sears automobile 
used in the opening of Person’s 
Ford Square in Houston. The in- 
formation under the picture stated 
it was a 1900 one-cylinder Sears. 

From time to time many pictures 
have been shown of the Sears auto- 
mobile and invariably the year has 
been wrong. These cars are gener- 
ally credited as being much older 
than they really are. 

I'd suggest that you write to Mr. 
Pearson and tell him that the Sears 
automobile was manufactured from 
1909 to 1913. It may serve him em- 
barrassment sometime if the car 
were displayed with a “vintage” 
group.— Wituim E. Swicart Jr., 
Huntingdon, Pa. 
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Two Studebaker V-8s 
beat all other eights entered 
in the 1951 Mobilgas Economy Run 
in actual miles per gallon 





What’s more... 
the Studebaker V-8s did better 
in actual gas mileage than all | 


competing “standard classifications” sixes 1 





—except the Studebaker Champion 1 





All three Studebakers used 
overdrive, optional 
at extra cost. 


The Champion 






Xt 





ea 





Plants Readied for War 
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At Studebaker Aircraft Plant— 


Representatives of the U. S. Air Force and Studebaker examine machinery in the Chicago 
plant to be operated by Studebaker in the manufacture of aircraft engine parts 
right: Maj. Malcolm Andresen, Clarence H. Smith, recently named manager of the plant; | 


P. O. Peterson, Studebaker manufacturing vice-president and Lt.-Col. Donald Olson. 


D’Angelo Claims 


Ford Demanded 
Ferguson Stock 


NEW YORK.—The 


$341,600,000 


Ford-Ferguson suit continued here} 
last week, with a witness testify-| 
ing that Henry Ford II demanded 
70 percent of the stock in the Brit- 
ish inventor’s farm machinery com- 


pany in 1946. 
Horace D'Angelo, executive 


vice- | 


president of Harry Ferguson, Inc., | 
said the demand hastened the break | 
between Ford Motor Co. and Fergu- | 
son that year. 

Ferguson has charged Ford with | 





Wanted: A Definition .. . 





So What Is a Used Car? 


from the 


ae 


juse of mileage 


Left to 


By Bob Gordon 


Associate Editor 


HAT is a used car? 


That’s what Automotive News 
thought when I. J. Bartlett, pres- 
ident of Calhoun Sales, _ Inc., 


Minneapolis, wrote asking for a | tive 


definition of a used car. 


Requests for official definition | 
Manufactur- | 
ers Assn., the National Automobile | 
Dealers Assn. 
Used Car Dealers Assn. 
that none of these 
has an official definition of a used | pitfalls by defining a “hew car” as 
}a vehicle for which the manufac- 
|turer has published a suggested 


Automobile 


and the 


car. 


° * * 


Simple | 
question, isn’t it? Should be a) 
simple answer. 


National 
revealed 
organizations 


vealed that it “is in the process 
of compiling the many defini- 
tions of a ‘new car’ and ‘used 
car,” but added that the work 
“is progressing rather slowly.” 


| The dictionary is of no value in 
defining the phrase “used car.” As 
|for the verb “use” and the adjec- 
unabridged dic- 
| tionary uses over 13 inches of type 
in explaining the various mean- 
ings. 


“used,” the 


The edicts of the Office of Price 
Stabilization were no help, either. 
|In establishing price ceilings, the 
|OPS deftly 


sidestep 


EVERAL states have legal defi- | price for sale at retail. 


automobile business. 


nitions of the term, but they 
vary widely. Some of them make 
figures, a system | 


T 


* * * 


Then, you are 


Well, the fearless Federal Re- 
serve Board has. For use in con- 
nection with Regulation W, the 
FRB specifies that: 


“An automobile becomes a ‘use 


d possible 


HE OPS then pointed out that 
this definition does not include | 
| distasteful to many facets of the|any “used cars,” or any automo-| 
|biles for which the manufacturer | 

In this connection, NADA re- | has not published a suggested price | 
|for sale at retail. 


probably asking, | 
who the devil has defined a used 
car? 


ear’ when it is (1) first sold to any | 
person not engaged in the business | 5© 
of selling automobiles, or (2) used | 

and driven as a ‘demonstrator’ by|of the various opinions of what 
an automobile dealer or salesman, 


\a manufacturer's franchise for the 
| sale of such motor vehicle.” 


The other N. Y. measure defincd 
|a “new-car dealer’ as a “perscn 
engaged in the business of buyinz, 
selling or dealings in motor v.- 
hicles ... at retail, and who has a 
franchise from a manufacturer ‘o 
sell new motor vehicles... .” 

* * > 


“USED-CAR dealer” was d- 
4 fined as meaning “all persons, 
other than new-car dealers, engaged 
in the buying, selling or dealing in 
motor vehicles ... at retail.” 

In Maryland, the term “new 
motor vehicle” is defined to mean 
“a motor vehicle, the ownership 
of which is in a manufacturer, 
dealer or distributor, registered 
under the provisions (of the 
state’s motor vehicle law), and 
which has never been so used as 
to destroy its newness or to con- 
vert it into or make it a used or 
second-hand vehicle as_ these 
terms are commonly used or un- 
derstood in trade or business.” 

Harking back to 1944 when the 
government first put ceilings on 
|}used cars, MPR 540 specified that 
|}a “used car” was “any automobilt 
with a seating capacity of less than 
/11 persons which, irrespective of 


q| mileage, has been used for any pur- 


pose other than for the purpose of 


even though the automobile 
not been previously sold.” 
+ * | 





patent infringement and antitrust} War and Peace at Willow Run— 


The giant Willow Run plant of Kaiser-Frazer is undergoing extensive changes for its role in 


violation, as a result of the ford 
company’s stopping manufacture of 
Ferguson-system tractors in 1947. 
Between 1939 and 1946, on the 
basis of a handshake agreement be- 
tween Harry Ferguson and the late 
Henry Ford, the Ford company 
manufactured the tractor and Fer- 
guson’s company distributed it. 
D’Angelo testified that Henry 
Ford II told Ferguson in Novem- 
ber, 1946, that the English inventor 





was “all through riding the Ford 
gravy train.” 

Ferguson’s suit charges that since 
1947, Ford Motor has manufactured 
a copy of his tractor and conspired 
with Dearborn Motors Corp. and 





others to corner the tractor market. 





Detroit Parade Enlists 


7 Auto Firm Sponsors 

DETROIT.—Seven automotive 
firms thus far have agreed to 
sponsor floats in the “Cavalcade 
of Progress” parade here July 
28, one of the events in Detroit's 
250th anniversary celebration. 

The parade committee revealed 
last week that Briggs, Cadillac, 
Fisher Body, Ford, General Mo- 
tors, Lincoln and Pontiac have 
signed up so far. Officials said 
that other automotive companies 
in the area will probably sign up 
as sponsors very shortly. 








Pi 


Trades ‘31 Chevrolet— 

A 1931 Chevrolet that had been driven oniy 
33,000 miles—an average of 1,650 miles a year 
—recently was traded in on a 195! Chevrolet 
by Matthaus Grupp (right) of Detroit. He is 
shown here turning over the keys to his old 
Victoria coupe, which still was in near-perfect 
condition, to Erwin Helm, salesman for Mack- 
Gratiot Co. Grupp bought both cars from 
the same Detroit dealer 


the nation's ‘'guns and butter" 


economy. Foreground shows a section of the new body assem- 


bly lines just placed. In the distance, aircraft machinery is moved into space newly-cleared 
for mass output of Fairchild C-119 cargo-transports for the U. S. Air Force. The first plane 
is scheduled for production in the fall, while reguiar auto making operations continue. In| 
World War I! Willow Run plane production attained a one-an-hour tempo. 


WASHINGTON.—Regional advis- 
ory councils of NADA are now 
holding spring meetings in all parts 
of the country, it was announced 
last week. 

The councils are composed of 
the state association presidents, 
ranking vice - presidents and 
NADA directors, with state asso- 
ciation managers in each region 
serving as advisors on the coun- 





Chrysler Directors 
Reelected; Pension 


Plan Approved 


DETROIT. — All 20 
Chrysler Corp. were reelected at 
their annual meeting here last 
week, in which the shareholders 


directors of 


voted overwhelmingly to approve aj} 


supplemental pension plan for sal- 
aried employes. 

The directors are: James C. 
Brady, Carl Breer, Waddill Catch- 
ings, Walter P. Chrysler jr., L. L. 
Colbert, George W. Davison, Joseph 
M. Dodge, Byron C. Foy, John A. 
Hartford, B. E. Hutchinson, W. 


Alton Jones, K. T. Keller, Nicholas | 


Kelley, Owen R. Skelton, Harold E. 
Talbott, Juan T. Trippe, G. W. 
Troost, A. vanderZee, Herman L 
Weckler and James C. Zeder. 

According to the new plan, the 
rate of pension now is % percent 
of the employe’s average monthly 
salary during the latter half of his 
employment, multiplied by the num- 
ber of months of his employment 
up to 300 months. The new pen- 
sion is a life annuity payable on 
his death to the beneficiary. 

More 
company’s 8,699,282 shares  out- 
standing were represented in per- 
son or by proxy—the third highest 
number to be so represented in the 
company’s history. More than 62 
percent of the 72,961 stockholders 
were represented also, the company 
said. 


Regional Councils Meet 





* 
N MICHIGAN, 


posed of members of the Mich-| 
igan Automobile Dealers Assn., the 
Michigan Used Car Dealers Assn. 
and the 
ers Assn. came up with the follow-|Nijg 0. Eklund as Kaiser-Frazer 
ing definition: 


Detroit Automobile 


“A used or second-hand motor 
vehicle means any motor vehicle 


Deal- 


lling it.” 
So there we have a fair sampling 


constitutes a definition of a “used 
has | car.” 


What's your suggestion? 


a committee com- Whlyund Boosted 
In K-F Sales 


WILLOW RUN.—Appointment of 


| general sales manager is announced 


to which a certificate of title has 


been issued and which motor ve- 
hicle has been registered for use 
on the highways by a consumer 
or by a dealer.” 


New York's legislature, in 


its 
most recent session, also approved 


| 


NADA Announces Dates for Nine Parleys; 
Relevant Topics Suggested 


cils, NADA regional vice-presi- 
dents preside at the meetings. 


Meetings already scheduled are: 


a pair of bills on the same subject, 
although Gov. Dewey subsequently 
|vetoed them. The N.Y. definition | 
of a “used car” stipulated that the) 
|term shall mean a motor vehicle 
“title to which has been transferred 
to a person other than one holding 











than 71.5 percent of the | 


Region 1—May 7, Parker House, 
Boston; Region 3—Apr. 26, Belvi- 
dere hotel, Baltimore; Region 4— 
May 12, Pinehurst, N. C.; Region 5 | 
—May 4, Hotel Statler, Detroit. 

Region 6—May 7, Blackstone ho-| 

tel, Chicago; Region 7—Apr. 28, 
Daytona Beach, Fla.; Region 8 
|May 11, Radisson hotel, Minneapo- 
lis; Region 9—May 16, Hotel Jef- | 
ferson, St. Louis, and Region 11) 
—Apr. 27, Denver. . 

Dates and places of meeting 
for regions 2 and 10 will be an- 
nounced later, the headquarters 
said. Region 12, Pacific Coast 

states, held its meeting on Apr. 6. 

Presentation and discussion top- 
ics have been suggested by head- 
quarters, but may be added to or 
changed by regional vice-presidents 
as the particular area may need, 

Topics include the essentiality of 
the auto, factory dealer relations, 
dealer-customer relations, govern- 
ment regulations and the impor- 
tance of membership strength at 
this time. 


Foster Promoted 


By Bendix Aviation 


TOWSON, Md.—Edward K. Fos- 
ter has been elected vice-president 
and member of the executive board 
of Bendix Avia- 
tion Corp. 

According to a 
recent announce- 
ment, the com- 
pany said Foster, | 
who has been! 
serving as gen- | 
eral manager of | 
the Bendix Radio 
division, will con- | 
tinue to be active | 
in that capacity. 

E. K. Foster It is planned that 
he will maintain his headquarters 
at Towson, Md 








. by Walter deMar- 
tini, sales vice- 


succeeds 


manager was an- 
nounced recently 

An 
Eklund joined 
K-F in 1946 and 
has served the 
company in vari 


Nils Eklund 


ous manufacturing and executive 
sales capacities. 








— Coming Events== 


Dealer Conventions 


Apr. 30-May !—Arkansas Automobile 
Dealers Assn., Arlington hotel, Hot 
Springs, Ark. 


May 9—Ninth annual luncheon, Metropol: 
tan Council, Automobile Old Timers 
Roosevelt hotel, New York. 

May 13-16—North Carolina Auto Dealers 
Assn., 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C 

May 1415 — Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 

May 28—Annual meeting of Chicago Au 
tomobile Trade Assn., Lake Shore club 
Chicago. 

May !5—Annua! meeting of Buffalo Auto 
mobile Dealers Assn. 

May 3l-June 2— Washington State Auto 
Dealers Assn. Winthrop hotel, Tacoma 

June 28-July |— Michigan Automobile 
Dealers Assn., Mackinac Island, Mich 

July 8-10—Summer meeting of Automotive 


Trade Assn. Managers, Hotel Book 
Cadillac, Detroit. 
Sept. 13-16— Federation of Automobile 


Dealers' Assns. of Canada, Banff, Alta. 
Sept. 16-18—28th Annual Convention, New 


York State Auto Dealers Assn., Saga 
more Hotel, Bolton Landing Lake 
George, New York. 
Sept. 16-18—Annual convention of Ken 
tucky Automobile Dealers Assn.. Ken 


tucky Lake, Gilbertsville, Ky. 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

Sept. 30-Oct. I-2— Automobile Dealers 
Assn. of Alabama, Inc., annual conven 
tion, Buena Vista Hotel, Biloxi, Miss. 

Oct. 46— Pennsylvania Automotive Assn. 
annual convention, William Penn Hotel, 
Pittsburgh. 


Oct. 14-16— Tennessee Automotive Assn. 
convention, Buena Vista hotel, Biloxi 
Miss. 


Oct. 21-23 — Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers’ 
Assn., General Oglethorpe hotel, Savan- 
nah, Ga. 

Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 





Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Dec. 6—Utah Automobile Dealers Assn 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 


Aftermarket Shows 


Apr. 26-29 — Southwest Automotive show 
Oklahoma City. 

May 17-20 — Southeast 
Atlanta. 


Automotive show 


+ * 


General 


Apr. 28-May 14—Paris Fair, Paris, France 
Apr. 30-May 2—U. S. Chamber of Com 
merce 39th annual meeting, Washington 


0. C. 

May 7-li--The Greater New York Indus 
trial show, 7ist Regiment Armory, New 
York. 

May 30- Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif 

Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City 
New Jersey. 

Oct. 8-12—38th National Safety Congress 
and Exposition of National Safety Coun 
cil, Chicago. 


* * > 


Engineering 

June 3-8—Society of Automotive Engineers 
summer meeting, French Lick Springs 
hotel, French léck, Indiana. 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 31-Nov. | — Society of Automotive 
Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 


president. Eklund 
Steve 
Girard, whose ap- 
pointment as K-F 
assistant general! 


engineer. 
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— CHICAGO PONTIAC DEALER HAILS 
NEW UNDERWOOD SUNDSTRAND AUTO 
ACCOUNTING MACHINE AND SYSTEM! 


Accounting records now always on 
current basis. Savings will pay for 


GENERAL MOTORS PONTIAC DEALER 


Underwood Corporation 
131 S. Wabash Avenue 
Chacago, Illinois 

Mr. F. P. Denniston 


Dear Mr. Denniston: 


F asain -- Whber Motors 


6101.25 NO. CLARK STREET 
CHICAGO 26. ILLINOIS 
SHe.ormance 383-0431 
—————EEEEE 


DISTRIBUTOR OF GENERAL TIRES 


We are pleased to write to you regarding the complete success 


| 
Attention: 
| 










which is very gratifying to us. 











trained operator. 
accounting records 
economies effected 
a two year period. 








Should you care to 
















of the installation of the Underwood Sundstrand Class D Accounting 
Machine and system which you made for us last April. 





It must be admitted that we were inclined to be skeptical at 
first of the claims made for this machine and system. 
our experience has proven that your estimates of potential gain 
in operating efficiency and economy were actually understated, 


However, 


We have found that the l10-key touch keyboard of the machine lends 
itself to rapid, accurate operation without requiring a highly- 
As a result of making this installation, our 
are now on a completely current basis, yet the 
will permit us to recover our investment within 





refer other interested dealers to us, we will 
gladly discuss with them in detail the many advantages of machine 
accounting with the Underwood Sundstrand equipment and system, 


Very truly yours, 

FRANKLIN-WEBER MOTORS 
Wm. C. Stanlik . 
Vice-President 


Read this complete statement from Franklin-Weber Motors 





Why Auto Dealers 


Franklin-Weber Motors is but one of 
numerous automobile-dealer concerns 
which have adopted the Sundstrand 
Automobile Dealers Machine to handle 
all accounting records. 

With this modern machine, all Jour- 
nals, Customers’ Statements and Ac- 
counts, Accounts Payable and General 
Ledger Accounts are prepared daily. The 
Accounts Receivable and Accounts Pay- 
able Ledgers are posted in conjunction 
with the preparation of their respective 
journals. All account balances are auto- 
matically computed and printed. Totals 






One Park Avenue 


Underwood Limited, Toronto 1, Canada 
Sales and Service Everywhere 


| 





Underwood Corporation 


Accounting Machines . .. Adding Machines . . . Typewriters 
Carbon Paper... Ribbons 


Call SUNDSTRAND Best 


of the journal columns are automatically 
accumulated and totalled, thus saving 
considerable time each day and most of 
all, at month’s end. 

When posting General Ledger Accounts, 
the automatically provides 
month-to-date and year-to-date bal- 
ances. The preparation of monthly 
financial statements merely requires the 


machine 


copying of amounts from the various 
General Ledger Accounts. 

You, too, can profit by Sundstrand auto- 
matic performance. Rush the coupon 
now for free folder. 







New York 16, N. Y. 














new equipment within two years 





Chicago: Now another automobile 
dealer has become a booster for the 
“Simplify and Save with Sundstrand” 
automobile dealers accounting machine 
system. 


He is William C. Stanlik, vice-president 
of Franklin-Weber Motors, General 
Motors Pontiac dealer at 6101 North 
Clark Street, Chicago. 


Better than expected 


“We were inclined to be skeptical of the 
claims made,” says Mr. Stanlik, “but our 
experience with the installation which you 
made for us proves that your estimates of 
potential gain were actually understated.” 

Mr. Stanlik is happy because his firm’s 
accounting records are now on a completely 
current basis. Furthermore, he believes that 
the economies effected by installation of the 
Underwood Sundstrand Model D Accounting 
Machine and System will permit them to 
recover their investment within a two-year 
period. 


Figure facts are so vital to your business 
that it will pay you to learn how Sundstrand 
simplicity can save you time and work. 












e — . - 





William C. Stanlik 


Find out without cost or obligation why it 
is that automobile dealers regard the Under- 
wood Sundstrand as the fastest, simplest. 
easiest to operate accounting machine made. 
The 10-key keyboard lends itself to rapid, 
accurate touch operation. So simple is the 
machine that it does not require a highly- 
trained person to run it. 





So easy— only 10 keys! Ends tiresome head swing. 


Send for your copy of the illustrated 
Underwood Sundstrand Automobile Dealers 
Accounting Machine System folder, Form 
S-1326. 


operation of this time- and money-saving 


It gives complete details of the 


UNDERWOOD CORPORATION 
One Park Avenue, New York 16, N. Y. 


system, as used by automobile dealers. 
The coupon below is for your convenience. 
Clip it out, fill it in, and mail today. No 


obligation. of course. 





Send us your illustrated folder, Form S-1326, describing the 
Underwood Sundstrand Automobile Dealers Accounting Machine System. 


Name and Title 
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AUTOMOTIVE WASHINGTON 
Reorganization of RFC 
Fails to Silence Critics 


By William Ullman 


Washington Correspondent 


geen a long, tough battle, President Truman’s plan to 
reorganize Reconstruction Finance Corp. with a one- 
man administrator finally has been approved. It becomes 
effective Apr. 30, under terms of the Reorgarization Act 
of 1950. The President last week named W. Stuart Syming- 


ton, chairman of the National * 
Security Resources Board, to| 
head the RFC, and Syming- 
ton accepted. 

Success of the Truman reorgani- | 
zation plan will not mean the end | 
in Congress of the fight to abolish | 
the agency or of moves to effect a 
sweeping congressional reorganiza- | 
tion. 

Bills to abolish the agency have | 


Ohio Republi- 
can, These will 
come before the 
Senate Banking 
and Currency 
committee for 
hearings in the 
near future, a- 
long with num- 
erous proposals 
for reorganizing 
the agency, 

Sen. Maybank, 
chairman of the 





been introduced by Senators Byrd, 
Virginia Democrat; Kem, Mis- 
souri Republican, and Bricker, 


| William Uliman 
|Banking committee, said he would | take “many months” to get around 


And you can show him. 


with a Pittsburgh open-vision store front 


UTOMOBILE dealers all over the country 
have found that it pays to “show your 
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|soon announce plans for public 
| hearings on the proposals. 

The Senate vote was 41 for kill- 
ling the plan and 33 against, but 
a constitutional majority of 49 was 
needed to knock it out. Only three 
Democrats voted with 38 Republi- 
cans to reject the plan. A kill at- 
tempt was defeated by the House 
by a narrow margin last month. 


* * * | 


|*Need Truman Plan’ 
| GEN. McCLELLAN, chairman of | 
\’ the Senate Expenditures commit- | 
tee, which voted seven to six in 
jurging the Senate to reject the| 
|President’s plan, warned _ that 
i“under existing conditions” the 
jagency has a huge job to do and 
that it needed the Truman plan 
| because it is in a “state of deterior- 
ation and demoralization.” 
McClellan argued that it would 
be the best thing for the RFC 
and for the country to let the 
President’s plan go into effect at 
the end of this month, and then, 
if Congress later decides, for it to 
make changes in basic RFC 
policy. 
It was pointed out that it might 





automobile showroom is an essential weap- 
on in the battle of competition. 





““YOU’VE GOT TO SHOW ME” 


President Greets Top Truck Drivers— 

President Truman gives a double handshake to American Trucking Assns.' ‘driver of the 
year,’' John Castner (right), and the runnerup, George Neff. Castner has a 12-year no-accident 
record and has won two consecutive championships in the National Truck roadeo. Neff drives 
for Motor Freight Corp., Terre Haute, Ind. He has a two-year no-accident record, a highway 
rescue in which state police credited him with saving two lives, and a consistent record for 
helping other drivers. His selection marked the first time ATA judges have chosen a runnerup 





to finishing a congressional reor-|defense tasks, among them operat- 
ganization plan because of the huge |ing synthetic rubber plants 
accumulation of urgent work al-| 7 F 
ready on the books. |Would Require Reviews 
Meantime, several senators re- SIDE f 5 ee 
minded their colleagues, the RFC| / _from abolishing the pres- 
is handling a large number of vital | ent five-man board and vesting 
incieiicenicndedanahansmetncssaanchda administrative responsibility in one 
man, the President’s RFC reorgan- 
ization plan has two major features. 

1. It would create a loan policy 
board composed of the administra- 
tor, the deputy administrator, the 
Secretary of the Treasury, the Sec- 
retary of Commerce and a fifth 
man to be named by the President 

to lay down the agency's official 
loan policies. 

2. It would create a special re- 
view board of not less than five 
members, named by the admin- 
istrator from among the corpora- 
tion’s most responsible officers. Its 

| job would be to review every loan 





wares.” And many of them have used a 
Pittsburgh open-vision showroom to show 
more of their wares. An open-vision: front 
of Pittsburgh Glass and Pittco Store Front 
Metal places the entire showroom on dis- 
play ... helps create a desire for displayed 


Remember this when you modernize your 
showroom: Modernization is an investment 
in the future of your business... not just an 
expense. So do a complete job—inside and 
out—for the greatest returns in increased 
business. Easy payment terms can be are 


made. 
| The naming of the secretaries of 
|Treasury and of Commerce to 


|membership on the policy board is 
|regarded by backers of the plan as 
| essential to keep the agency di- 
lrectly in touch not only with the 
linside facts of the nation’s credit 
|situation but also with the facts of 


the business situation at all times. 
* * * 


President Could Appoint 


|'FYHE President is not limited as 

to whom he shal] name to the 
fifth post. Under the plan he may 
change this member from time to 
time. 

Supporters of his program 
pointed out in a report to the Sen- 
jate that his choice for membership 
|to this post ranges all the way from 
chairman of the board of governors 
to the Federal Reserve System to 
head of the Office of Defense Mo- 
bilization. 

The review board is not a new 
j|idea—the present RFC setup ipr- 
cludes such a board. 


* * * 

| Tax Talks 
T= House Ways and Means 

committee, in executive session 
|last week, heard Treasury depart- 
|/ment officials make recommenda- 
tions for closing loopholes through 
|which it is alleged some taxpayers 
jare now converting ordinary in- 
|come into capital gains income in 
order to get the lower capital gains 


ranged if you desire them. 

For installations and descriptions of ac- 
tual Pittsburgh Glass and Pittco Store 
Front Metal installations, write for our free 
modernization booklet, “Modern Ways for 
Modern Days.” Just return the convenient 
coupon below. 


merchandise . . . often makes a sale before 
the customer enters. And even after the 
showroom is closed, an open-vision front 
goes on “selling.” 

Why not take advantage of the mag- 
netism of an open-vision store front to in- 
crease your business? A modern, attractive 








| rate. 
Incidentally, when Congress be- 
gins to vote on new taxes, 


whether for the $10 billion Ad- 
ministration request, or less or 
more, the legislative sharps be- 
lieve that a higher capital gains 
tax will be voted. They think, too, 
| that individuals will have to pay 
| More and that corporation rates 
will be upped some, 
Excises may be boosted a bit, 
|they say, but certainly not as much 
| as the Administration requested 
The guessing on automobiles is a 
10 percent limit. 
ce 





place by durable Pittco Premier Metal. In addition to its 
protective value, lustrous, clean-cut Pittco Metal also adds 
to the showroom’s appearance. The two Herculite Doors 
Architects: 


DISPLAY CREATES DESIRE. And with its extensive open- 
vision front this automobile showroom in Little Rock, Ark., 
displays the entire showroom interior and the auto- 
mobiles and accessories for sale to the best advantage. 
The expanse of Polished Plate Glass is held securely in 







complete the cheerful open-vision design. 
Erhart-Eichenbaum & Rauch, Little Rock, Ark. 





Store fronts 
and Interiors 


by Pittsburgh 
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Pittsburgh Plate Glass Company ’ z 
2069-1 Grant Building, Pittsburgh 19, Pa. Defense Hearings 

go THAT Congress will be able 
|“ to pass a new defense produc- 
ition law by the time the present 
one expires June 30, hearings on 
the advisability of such legislation 
will begin May 1 and continue daily 
through May 25, Sen. Maybank, 
chairman of the Senate Banking 
|committee, announced last week. 

| Funds for the Department of 
| Labor and Federal Security Agency 
for the fiscal year 1952 have been 
voted by the House Appropriations 
committee, with some slicing of the 
sums requested. 


copy of your book on modernization, “Modern 





Without obligation on my part, please send me a FREE 
Ways for Modern Days.” 








MOIS.) cn cdcitendevekedensdetaneuhuabuneeeds 


ee eee beanie te 








PITTSERR GM. PLATS GLeSS COM PAN Y 


rh 


a 





ar 
br 


st 
p« 
er 


eaten _ 


on 


D 


co 





AUTOMOTIVE NEWS, APRIL 23, 1951. . 9 


British Car Show 


H zhways & Safety... 
‘Pleases Ottawa 






































’ Truck Firms Urged 
. ruc ims rge OTTAWA.—Thousands of people 
|visited the annual British motor 
; yy ® « show here at the coliseum, where 
3 oO é ra in Drivers 100-odd models were displayed and 
ws which featured cars of all types. 
This year’s display found British 
By Tom Hewitt said: “Motor carriers are known | manufacturers capitalizing on low 
Staff Writer |by the drivers they keep.” He uses | pooere et sae op- 
()NE of the top problems of truck. | this, statement because, John, Those on duty at the exhibits re- 
’ ing firms today is the develop- try by the drivers he eves ported that a great many visitors 
ment of safe, responsible and com- ome ‘ i ae | |appeared to be more interested in 
petent drivers. a The main task of the industry | the smaller, inexpensive models this 
With manpower! '" the days ahead is to ‘win lyear than ever before, reflecting 
becoming increas-| ruends and influence people's” ‘the trend of times since the new 
ingly scarce, ee ee : stiff credit regulations came into 
truck operators| “Every one of your drivers,” Da-| At Safety School in Dayton, O.— ee soy s 
are finding it dif- | mon has told many operators, “is a} A free three-session course in safe driving has been sponsored by the Montgomery County Ford’s latest British-built car, 
f the ficult to obtain| living advertisement for your firm | Avtomobile Dealers Assn. The school was attended by approximately 1,000 persons. Looking |the Consul, aroused unusual com- 
ident good experienced |and the entire industry—an adver- | over a poster, left to right, are: E. C. Crane, association manager; Morris Key, safety direc- | ment from the spectators because it 
rives drivers. There-|tisement for better or worse be-| tor of Cappel, MacDonald & Co., who conducted the course; Paul Ackerman, general| was notably similar to the Ameri- 
hway “3 fore, they must/cause your drivers do what you ei-| manager; George Tate, board of education safety director, and H. C. Raney, association | can product in general appearance, 
i for begin training programs to turn out | ther require or permit them to do.” | president. The school was the seventh backed by Cappel, MacDonald as a service to dealers. though on a smaller scale. 
erup top-notch wheel turners. — = _-— - 
Training facilities and _ tech- " ee = Rey . 
rat- niques have been vastly improved 
in recent years, so no operator 
who wants to upgrade the cali- 
ber of his driving personnel 
res- should have difficulty. 
Ling If an operator inaugurates a ‘ 
one broad safety program, trains his 
an- drivers and supervisors and begins 
res. an employer-employe relations pro- 
licy gram his accident rate is bound to a 
tra- be reduced. 
the ee ee ee 
sec- ——— city of Richmond, Va., is 
ifth one example. 
ent Operating 600 pieces of equip- 
cial ment in 1946, Richmond had losses . 
that year totaling $18,000. After Air Brake ® @ 
Pe- putting a good safety plan into : us 
ve effect and operating 975 pieces of U th O ‘ ] ] 
in- equipment in the 1949-50 fiscal nit at 
‘a- year, its claim losses had been cut 
its to less than $6,000. e 
an In the past, truck safety was 
important mainly from a public et 1ge@l lr 
| of ee ara A hg * 
to relations viewpoint. Now it is an 
1 is aid to the defense effort. 
as With a single plant depending on 
di- trucks to deliver materials and 
the parts from many smaller plants, it 
dit is apparent that an accident to a 
- of truck carrying supplies on a pre- 
DS. cise schedule could have serious re- 
sults, It may affect production and 
eo employment a hundred miles dis- 
tant. 
as ¢ + @ 
the UBLIC relations is still an im- 
“. portant factor. As Norman Da- 
oO mon, vice-president of the Automo- . : . : . . 
tive Safety Foundation, has often The Bendix Air-Pak is an air-hydraulic unit that 
1m —— changes air pressure into hydraulic pressure by 
hip AMA Produces means of two direct connected pistons. Thus an 
ei ; air brake system is combined with all the well- 


proved advantages of hydraulic brake actuation. 


= Safety Film 


flo- . : ° 
For Truckers With the Air-Pak, a non-compressible column of 
~ A motion picture, “A Profession- brake fluid, instead of air, connects between the 
al Portrait,” designed to increase driver's foot and the brake shoes. Brake action 
America’s transportation efficiency | is faster, more positive and under better control. 
through a better, safer use of) . ° f 
streets and highways by commer- Also, brakes can be applied instantly by foot- 
ans cial vehicle drivers, has been re-| power alone—a valuable emergency stand-by 
ion leased by the Automobile Manufac- | Sa if ded bef i build 
rt- turers Assn. ee if brakes are needed before air pressure builds 
- This 22-minute film aims to pro-| | up, or if air pressure fails for any reason. 
il mote greater awareness of the re-| . a iti te . al 
sponsibilities that go with operat- | The Air-Pak is similar in design and principle to the 
in ing a vehicle. — well known Bendix* Hydrovac*, vacuum-hydraulic 
ins The picture illustrates practices ‘ bas . 
of various segments of the truck- braking unit, in use today on more commercial 
ba ing industry in selecting and train- vehicles than any other power braking system. 


Bendix has built more than 2 million Hydrovacs; 
thus the Air-Pak has a matchless background of re- 


A ing men who drive commercial ve- 
i. hicles, and describes programs cur- 
rently underway that are resulting 


pr 

e- m Setter safety records for large lated engineering and manufacturing experience 

i and small fleet operators. ° ° ’ . 
The film will be available f e. ae ae . 

” , ee . A descriptive folder on Air-Pak 





y showing to trucking firms, safety 
officials, state and municipal au- 





will be sent on request. 


= Bendir 





as 
thorities, traffic officials, educa- 
. tional groups and others having : m 
vit, zg ps an ers having a a 
‘ch = Stake in better use of streets and BENDIX 
ae highways, PRODUCTS DIVISION 
a Distribution will be handled by 
_ National Highway Users Con- SOUTH BEND OL LY a a a 
erence, 952 National Press Bldg., . Exner? Seles: Bendix | ional Divisi 
Washington 4, and the American >. ya tun Aden tee ven LY. Pa Fe : : 4 
— Trucking Assns., 1424 16th St., Canadian Sales : Bendix-Eclipse of Canada, Ltd., e x rs ‘ ; « - 
om Washington 6. : Windsor, Ontario, Canada QD 
* * * . 
. | . IRAKYLTL 
on Detroit Urges Checks ery: THE AUTOMOTIVE INDUSTRY 
on \ program to point up the haz- pee 
ily ards of driving vehicles with bad AvIRTIOE: 
ik, brakes, faulty lights and other de- 
ng fective safety equipment has been 
Started in Detroit and the metro- 
of politan area. More than 1,200 post- 
cy ers bearing the caption, “Check | 
en w Lichts, Brakes,” prepared by the | 
ns Traffic Safety Assn., were erected 
he on standards at key locations in 





Detroit and the area. | 
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Chrysler Given 
Formal Welcome 
To New Orleans 


1951 





Average Pay $2,599 


Census Report Shows 16% Earn $5,000 or More 
While 39% Make Less Than $2,000 





NEW ORLEANS. — While con- 
struction of Chrysler's New Or- 
leans tank engine plant continued, 
this city’s mayor and chamber of 
commerce tendered an Official wel- 
come to the company last week. 

Representing Chrysler Corp, were 
President L. L. Colbert and R, S. 
Bright, general manager of the new 
tank plant. Colbert reviewed the 
corporation's interests in Louisiana 
and introduced Bright, a _ native} 
son, to the gathering. 

Bright, in outlining the develop- 
ment schedule of the new plant, re- 
vealed that about 100 persons are 
now employed on the project. This 
number will grow to about 6,000, 
Bright said, “in the event of an all- 
out production effort.” 

Bright revealed that the company 
has made “excellent progress in 
determining equipment needs of the 
plant and placing orders.” This por- 
tion of the work, which is being 
carried on in Detroit, is expected 
to be completed in June, at which} 







- @ STEERING 
/ @ LIGHTS 
@ WIPERS 
g MUFFLER 


| Brings In Service Customers— 





moved to New Orleans. 


DeticaTeLy machined to tolerances measured 
in thousandths of an inch, bearings are truly 
“pictures of perfection.’’ Their only protection 
against friction, excessive wear, heat, and cor- 
rosive acids is a microscopic film of oil. 


Be sure that you recommend and sell the best 
protection that money can buy . .. WoLF’s HEap 
Motor Oil—100°7, Pure Pennsylvania, Premium 
Grade. Wo.r’s HEap is made from nature’s 
finest crude, refined three steps further than 
ordinary oil: 


THOROUGHLY DEWAXED —flows freely at all tempera- 
tures, gives instant, full-bodied lubrication. 


DOUBLE-DISTILLED—free from impurities that cause 
excessive oil consumption, sludge, undue wear. 


TRIPLE FILTERED—highly resistant to sludging, ox- 
idation. Non-corrosive to bearings. Won’t thin out at 
high temperatures or get sluggish at low temperatures. 


Wolf’s Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N. Y. 





| WASHINGTON. — The average 
annual income of the 49,580,000 
families and unrelated individuals 
jin the U. S. in 1949 was $2,599, the 
|Census Bureau reported here last 
Fy week. 

Sixteen percent of the gain- 
fully employed counted in the 
1950 census made $5,000 or more 

in 1949, while 39 percent made 
| less than $2,000, the report added. 

Average incomes in the North- 
east, West and North Central re- 
gions amounted to about 
some 50 percent more than the 
South’s average $1,940. 

| Compared with 1940, the employ- 
|ment-income report showed an in- 
crease in the number of civilians 
working, a decrease in unemploy- 








nation’s labor force. 

The country’s work force totaled 
59,592,000 persons in 1950, the Cen- 
sus Bureau said. The West enjoyed 





Lloyd Loving, service manager of Miller-Knuth Chevrolet, Omaha, reports this type of qa 40 percent gain in its labor pool 
time the base of operations will be | poster capitalizing on accident headlines effective in promoting auto inspection. Loving is during the decade, while the North | 
| shown at the right with Howard Cowl and Charles Walden. | 





Pre Fr “Rules-of-the-Road”’ 
Folder. Contains speed laws, driv- 
ing regulations, safety hints for all 
states. Send for your copy. Write 
for information. 








MOTOR OIL AND LUBES 


100% Pure Pennsylvania 
"Premium Grade” 


* 
WOU NEAL 


Member, Penna, Grade 
Crude Oil Association 


$2,900, | 


Central and Southern states were | 


|up 12 percent and the Northeast 6 
percent. 

There were large increases in 
| the number of clerks, craftsmen 
and semiskilled workers, and de- 
creases in the numbers of agri- 
cultural workers and domestics. 

The large gain in the labor force 
of the 10-state western area was 
| attributed in the report to the “vast 
| growth in the population of work- 
|}ing age” and a “sharp rise in the 
| proportion of women who held jobs 
outside their homes.” The number 
|of employed women in the West 
“almost doubled during the decade.” 

Other points noted in the report 
| included: 

A greater gain in industrial em- 
ployment by the North Central 
| States than the Northeast. 
| A decline in the decade in the 
proportion of nonwhite males of 
working age (14 and over). 

A drop in the agricultural work 
force from 8,400,000 to 7,100,000. 
Employment in manufacturing 
industries rose from 10,600,000 in 
1940 to 14,100,000 in 1950, 

The unemployment rate was 5 
percent, or about one-third of what 
it was in 1940. 

There was a drop of 500,000 in 
|the number of women working as 
|domestics during the 10 years. The 
greatest decline was in the South. 

The proportion of males in the 
labor force was greatest in rural 
areas ranging from 80 to 86 per- 
cent in the four sections. The 
range for urban areas was from 
77 to 81 percent. 

While one-fifth or less of women 
| living on farms were in the labor 
force, about one-third of the wom- 
'en living in cities were in the work 
| force. 
| Some 44 percent of nonwhite 
women living in urban areas were 
in the labor force—the greatest per- 
centage of all groups. 


K-F Cuts Claim 
In Otis Case 
'To $4 Million 


NEW YORK.—Kaiser-Frazer last 
week cut from more than $19,000,- 
000 to about $4,000,000 the amount 
|of damages it wants in its suit here 
against Otis & Co., Cleveland brok- 
|} erage firm. 
| Mark F. Hughes, K-F lawyer, 
| said he had concluded that his com- 
pany could not claim both special 
and general damages from Otis for 
jits failure to go through with a 
| $10,000,000 K-F stock offering in 
| February, 1948. 

It was indicated that K-F will 
; seek general damages only. 
Earlier in the week, James F. 
| Masterson, a Philadelphia lawyer, 
testified that he filed the contro- 
versial lawsuit which halted the 
1948 stock offering. 

However, he said, he didn’t think 
that his suit would stop the stock 
deal. 
| “I didn’t think they would pay 
any attention to me,” he testified. 

K-F claims in its suit that Otis 
conspired to instigate Masterson’s 
suit so that it could back out of 
lthe stock deal. 

As a holder of 300 K-F shares, 
purchased in 1946 at $20.25 each, 
| Masterson said he thought it unfair 








“when the company planned to 
|bring out new shares at $13 a 
| share.” 

| He said his filing of the suit 


was prompted solely by what he 
had read in the newspapers at the 
time. 


‘Klyce Heads Up 


i\Mem ph is Assn. 


| MEMPHIS.—Stressing the need 
for closer organization and cooper- 
ation among Memphis dealers, Arn- 
'old Klyce (Studebaker), has as- 
isumed his duties as president of 
ithe Memphis Automobile Dealers 
Assn. The association includes al- 
most all new-car dealers in the 
city and will hold regular monthly 
meetings. 

Elected with Klyce were Jeff F. 
Hicks jr., vice-president; Lee Mc- 
Cormick, secretary-treasurer; J. K. 
Dobbs jr. and Tom Hutton, direc- 
tors. Klyce succeeds C, J. Creath 
as president. 





a 
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be t | Sundan Pioneer Press 
= Paul Sundav 
tral 
the 
of 
= WILL DISTRIBUTE 
= ® On July 1, 1951 the St. Paul 
. Sunday Pioneer Press becomes aa 
hat 
- the 23rd great Sunday newspaper 
Phe to distribute The American Weekly THE MERIC MERICAN 
- from coast to coast. 
: EEKLY 
as Albany Times-Union 
a Atlanta Journal & Constitution 
ake Baltimore American 8 CE AE ORR BETO I 
Lite Boston Advertiser 
ns Buffalo Courier-Express 


— Ss 0 fh 3S OD 
Geran??? 


SO AC 


Chicago Herald-American 
Cincinnati Enquirer 
Cleveland Plain Dealer 
Detroit Times 

Los Angeles Examiner 
Miami Herald 

Milwaukee Sentinel 

New Orleans Item 

New York Journal-American 
Philadelphia Bulletin 
Pittsburgh Sun-Telegraph 
Portland Oregonian 

St. Paul Sunday Pioneer Press 
San Antonio Light 

San Francisco Examiner 
Seattle Post-Intelligencer 


Syracuse Herald-American 


Washington, D. C. Times-Herald 


The 158,249 circulation 

(A.B.C., September 30, 1950) 

of the St. Paul Sunday Pioneer Press 
adds to The American Weekly’s 
national distribution a rich market 
located at the “gateway” 


to the vast Northwest. 


This additional circulation 
will be offered to advertisers 
in The American Weekly at 


no increase in the present rates. 


The circulation of the St. Paul Sunday Pioneer Press brings the total circulation 


of The American Weekly to 9,815,159 
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(The opinions expressed herein 
are those of Columnist Jordan 


those of 


and not necessarily 
Automotive News./ 


ONDER how many young men 

in automobile establishments 
in America would listen if I gave 
them a sure-fire recipe for making 
$10,000 dollars a year You're 
right ... Not many... too many 
sinart fellows know too many rea- 


sons why it can’t be done .. . yuh 
know “Under present condi- 
tions” . .. That’s the top alibi. 


That’s why I’m addressing this 


B.F Goodrich 


Tubeless Tires Seal Punctures 
and Protect A 
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column to only one young fellow. 
Of course, it’s confidential and I 
won’t charge him a nickel, if he 
keeps my recipe a secret. If he 
passed it around, he’d only create 
competition for himself and that 
might be kinda screwy. 

Fact is ... one of the vital peri- 
od'c changes is taking place in the} 
automobile business. I can smell | 
it... just as plain. The day of the 
order taker is temporarily over. 
The hour of the lad who can really 
sell is here. Every conversational 
breeze that blows, right now, is 
loaded with reasons why the dealer 
and his salesman should be hang- 
ing a bit of crepe on the front 
door. This, in spite of the fact that 
Automotive News records nearly 
1,000,000 passenger car and truck 
registrations through 40 states in| 
February. 


Don’t Gripe 

NOW . keep this in mind | 
: I'm not talking to any guy who 
is always griping about the prob- 
lems confronting the automobile 
industry, the inhibitions upon the| 
dealer or salesman... or what he 
thinks Washington should have 
done about Regulation W...X... 
Y...or Z. I'm talking only to the 
lad who suspects that he can be-'! 


A it’s been proved three ways! Early tests five years ago 


showed that the B. F.Goodrich Tubeless Tire gives blow- 


oucand puncture safety never before possible! The experience of 


NO TUBE 


“© TO PUNCTURE 
CR 


1) Special rubber lining pro- 


(2) 


tects against blowouts 


Gummy material seals 


tures. (3) Rim-seal ridges form 
airtight lock on standard rims. 





punc- 


more than 100,000 users over the 
past 3 years confirmed it. And 
now tests supervised by the 
American Automobile Associa- 
tion add authoritative proof! 

In AAA puncture sealing 
tests, BFG Tubeless Tires were 
run over spike boards (photo 
above). Reports AAA: "... 
several spikes completely pene- 
trated the tire at the tread and 
were then withdrawn with no 
loss of air pressure indicated 


on the gauge.”’ The puncture- 


come a good enough salesman to 
make $10,000 a year. 
* . 

[OW how can an _ honest 

4 salesman, who isn’t blaming 

someone else for his own short- 


coming, make $10,000 a year? Well 
‘ first he has to make up his| 
own mind that he wants to make 
$10,000 a year. Then he has to tell 
his wife or that girl friend that he 
is determined to do it. There’s 
nothing like a recording angel to 
keep a boy’s eye on the ball, Saves 
a lot of overhead too. I've known 
many a bright lad who needed a 
general manager after dark. 

Next, it might be well for him 
to find out which sign of the 
Zodiac he was born under, be- 
cause, contrary to some corres- 
pondence schools, a real TOP 
salesman is born, not made, Of 
course, even an ordinary golfer 
can shoot in the low eighties if 
he loves the game and practices 
enough ... but no star pitcher 
ever rose from the bush leagues 
to Yankee stadium unless he had 
a lot of that stuff which is lo- 
cated about six inches above the 
seat of his pants ... call it back- 
bone . . or, by my word, Ga- 
zoompah. A real top salesman .. . 


Morris A. Pritchard (right) 


manager of Studebaker's Pacific division 
charged batteries for electric runabouts 


billiard player, shortstop, swim- 
mer, or bridge player ... or what 
have you is born with a 
knack ... the natural ability to 
do something better than some- 





sealing rubber under the tread tightly gripped each spike so no 


air could leak out, then permanently plugged the holes. 

In AAA blowout tests, both conventional tires and Tubeless 
Tires were artificially weakened to force failure. AAA reports 
“The conventional tires with inner tubes...all failed by blowout 
and collapsed instantly. The Tubeless Tires... failed with a slow 
and gradual loss of air."’ That’s because there’s no inner tube to 
blow out. An air-retaining liner of special rubber is built into the 
tire. When a break occurs in the fabric, the tire’s action simply 


causes a small break in the liner and a s/ow escape of air. 


OPPORTUNITY FOR CAR DEALERS. If you want to handle the BFG 
Tubeless Tire and learn about other exclusive advantages of the 
BFG franchise, your B. F. Goodrich 
salesman will be glad to give you full 
The B. F. Goodrich 
Company, Akron, Ohio. 


NOW ON SALE NATIONWIDE 


information 





| Electric's 40th Anniversary— 


owner of Electric 





Woodland, Calif 
receives a Studebaker plaque for 40 years of continuous service from L. E. Minkel, sales 


Garage (Studebaker) 


The firm received its name because it originally 
Studebaker wagons were sold on the side 


one else. A good salesman is 


born with a love of selling. 
But . you don’t have to be a 
Ruth a Gehrig . or a Du- 


‘rocher to make $10,000 a year. The 


competition is not so keen in the 
automobile business, You know 
yourself whether you love to sell 


or not, and if you don’t, you're in 
the wrong spot and the boss will 
eventually find it out. 


Case History 
6 bape has been no real Spartan 


school for training automobile 
salesmen because none was ever 
needed. Everyone wanted to buy 


one. When old John H. Patterson 
found a cocky young man who 


thought he could sell cash registers, 
the old boy would smile and send 
him over to Schultzenheim, the 
grocer, who John H. explained, had 
never been convinced that he ought 
to have a register. Then the presi- 
dent would shoot one of the star 
salesmen of the one hundred point 
club over to dress up as the grocer 
and give that boy the toughest 
workout he ever got in his life 
When he returned to face a couple 
hundred of the best salesmen in 
the world, they wouldn’t crack a 
smile but, the old man wculd 
say... “Well young man, what did 
you learn about selling that you 
didn’t know before?" If that young 
man wasn’t in tears ... he surely 
wanted to be. 

Automobile selling isn’t hard 
... IF... you know your com- 
pany ... your product ... follow 
your prospect’s point of view... 
not your own... talk plain Eng- 
lish ... and see enough prospects. 
You know the manufacturers 
are spending millions of dollars 
every day to help you find the 
prospect, The prospect buys the 
product in which he has confi- 
dence, inspired by the salesman. 

I think if I wanted to buy a new 

car today I would do the same 
thing I did for many years in co- 
operation with Jordan dealers. I'd 
drive up in front of the place in an 
old car, call out the weakest sales- 
man in the place who didn’t know 


me or thought Jordan ought 
to be an old guy with a beard 
Then I'd shout “What'le yuh 


gimme for this good car?” Then I'd 
work like hell to get him to help 
me to wangle a trade which would 
ooze some profit out of the dealer's 
cash drawer. Just as scon as you 
start to protect the dealer's profit 
you are sneaking up on that $10,000 
Then whom do you think will 
be entrusted to handle the best 
prospects? 


Be Above Others 
( F COURSE, at first, you may be 
unpopular with the lads who 
think the dealer doesn’t know how 
to run his business, or those who 
are telling about how to subdue 
women, They might even discount 
your ability when you bring in an 
order. BUT . eventually ... I’m 
telling you . you'll be sitting in 
an Office, helping them close their 
sales and giving them instructions 
on how to sell ...and... once you 
learn the trick of selling your ad- 
vancement is assured. 


Today the amazing fact is 
that the opportunity for a good 
salesmen in the automobile indus- 


try has never been equalled. The 
days of easy selling seem to be 
over for the time being. “Now is 
the time for all good men to . 
come and get it.” 
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FOB FACTORY 


Auto Forge 


Vastly Improved 


Epiror’s Note: This is another 


in auto manufacturing methods made during the postwar period. 


eo oe the postwar period, improvements in processing 


in automotive forge shops 


ing in some degree to all companies. In addition to dies 
having longer life, more accurate forgings are being made. | « 
In general, presses are larger. Handling of materials by the is dis Wie naaiialh, Diiin Webae| Oe Senda, 


operator has been made eas- 
ier and more efficient. Die life 
has been extended because of 
better die design, better lubrication, 
and the use of better die steels. 

Ford has made several striking 
advances in forging technique. In 
the front spindle, for example, the 
part has been designed so that it 
can be hot extruded (like squirting 
toothpaste out of a tube instead of 
being pounded or pressed to shape 
in a die.) 

Using hot extrusion, all of the | 
flash comes at one end of the 
piece. This saves steel, The new 
forming method also produces de- 
sirable grain flow in the forging 
which resists failure in service as 
a result of “crystallization” or 
fatigue. 

Better forging techniques plus 
shot blasting of highly stressed 
parts has done much to reduce 
service failures in postwar automo 
biles. 


Advance at Ford 

NOTHER Ford development has 

been the use of so-called iso- 
thermal annealing of forgings at 
the Canton forge plant. The usual 
preparation of a steel forging for 
machining is to permit the piece to 
cool, remove the scale by blasting 
or pickling, then retreat the part by 
a slow and laborious heating and 
cooling cycle. 

At its Canton plant, Ford moves 
the parts directly from the forge 
hammer to a salt bath where the 
part cools for less than an hour 
in hot salt held at 1,200 to 1,250 
degrees F. When the part comes 
out of the salt bath, it is free from 
scale. The structure produced by 
this treatment is said to be better 
for machining than steel prepared 
in the conventional manner, involv- | 
ing many hours of heating and 
cooling. 

The new Ford method has not 
been widely copied by the indus- 
try, primarily because its adap- 
tion would involve the scrapping 
of many thousands of dollars 
worth of equipment. However, 
this technique has been proved in 
production and will undoubtedly 
be adapted by other firms where 
conditions are favorable. 

In addition to hot forging, cold | 
forging is receiving the attention | 
of the auto industry. Methods of 
shaping metal cold were highly de- 
veloped by the Germans and have 
been adapted to U. S, production. 
Limited originally to a few steels, 
this technique has now been adap- 
ted to many steels, including both 
high carbon and alloy grades. 

The new method requires expen- 
sive tooling and much know-how. 
Dies must be accurate and tremen- 
dous pressures are needed. Die lu- 
brication is often the limting factor | 


Moore Manages 


Ford Tank Setup 


DEARBORN. Ford has estab- 
lished a Tank division with A. C. 
Moore as general manager, it was 
announced last week by John Dyk- 
stra, vice-president aircraft en- 
gine, tractor and machined prod- 
ucts group. The Tank division will 
be responsible for the manufacture 
of medium tanks for the U.S. 
Army at a plant to be erected in 
lLivonia, Mich. 

Prior to his new assignment, 
Moore was manufacturing manager 
of the Tractor and Industrial En- 
gine division. A native of Marion, 
Mich., he began his automotive 
career in 1919 in the tool and 
machine design field. He came to 
Ford in 1949. 


|} overcome. 


‘and a substantial number of ma- 


Techniques 


article in a series on advances 


Service Training at Miller Nash— 
Miller Nash and Auto Body Co., Hutchinson, Minn., was the first Nash dealer in the| JOhn O. Huse, sales manager, 
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MoPar Offers 
Oriflow Shocks 


As Replacements 


DETROIT. Chrysler Motors 
Parts Corp. has announced intro- 
duction of new MoPar Oriflow 
shock absorbers for pre-1951 Chrys- 
| ler, DeSoto, Dodge and Plymouth 
|cars, and Dodge trucks in %-, %- 
and one-ton models. 





have been impressive, extend- | minneapolis rone to hold a mobile service training session. Nash dealers from nearby com- |States that the new shock absorb- 





equipment 


but all of these obstacles are be 


Cana is using cold extru-| knuckles or door hinges. The part | press 

4 sion to produce transmission|may be finished by forging and| presses 
shafts. The same technique is being | machining or by machining only. 
employed to produce steel shell Progress in forging technique 
goes hand-in-hand with advances 
design of forge plant | parts. 


cases. Much precision steel is saved 


chining operations on the part may in the 


often be eliminated. 


Other advances in forging tech-| many large forging presses were 
niques since the end of World War! installed to meet the demands of 
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/ = REMINDS YOU TO REMIND THEM. This 

“signal file’ cabinet has 60 double 
pockets for filing the signal card which 
matches each customer’s record card. Only 
one set of pockets —one pocket for “active” 
accounts and one for “inactive” accounts— 
requires attention each day. 


QUAKER STATE 


munities attended the school. The mobile units are complete with assemblies and training |e€rS now permit dealers, garages, 


service stations and repair shops to 
’| offer more than 8,000,000 owners of 


These presses |cars and trucks built by Chrysler 
ing | the use of pre-rolled steel shapes| were later adapted to automotive |Corp. “the most comfortable ride 
|which are now brought from the| requirements. 

* * * i steel mill pre-rolled to the rough 

Other Gains Listed shape required 


|they have ever known.” 


More recently, the U. S. govern-| Through use of an entirely new 


for steering)|ment has been working with metal | hydraulic principle, the new MoPar 


YOU CAN'T MISS... increasing your 
service business with this system. 
It’s working now for dealers all over 
the country—it’ll work for you too. 


Another complicated system? 
No! Remind-O-Matic is as simple 
as it is inexpensive ! A time-saver as 
well as a money-maker, 


Your Quaker State distributor 
can give you the details in a few 
minutes. Why not give him a call 
now? Or, if you prefer, write to 
Quaker State Oil Refining Corpora- 
tion, Oil City, Pa, 





> 
a KEEPS CASE HISTORY ON EACH CUSTOMER. 
This cabinet holds up to 1,000 ser- 
vice record cards. (Larger outfits available.) 
Only one card is required for each customer, 
to record all service calls and reminder con- 
tacts. Tells at a glance everything you need to 
know about each customer’s car. 








builders who are planning |Oriflow shock absorbers reduce 

having more than 50,000 | wheel hop and steering wheel fight, 
tons capacity, At the moment, these leut down driver fatigue, and pro- 
presses are being used primarily for | vide a smoother, safer ride on all 
|the light metals and for aircraft |road surfaces, Huse said. 


| 
A new-type valving system per- 


equipment. During World War II | However, their later adaptation |mits the new shock absorbers to 
ito the needs of the car industry ‘adjust themselves to any road con- 
seems a foregone conclusion. 


| dition. 


y tell us! 


°° The Remind-O-Matic System 
has greatly increased our 
service floor traffic 


and our sale of lubricants! 99 





» 
eo e TIMELY REMINDERS . . . READY- 
~- MADE! To get the most out of 
your new Quaker State Remind-O- 
Matic System, use the 8 direct mail 
folders and the 32 reminder post-cards 
prepared for the exclusive use of Quaker 
State dealers. They cover every service 
you sell. Each carries a different sales 


message Over your firm name imprint. 


REMIND O MATIC SYSTEM 


*PATENT APPLIED FOR 
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By Sanford Markey 
Statf Correspondent 
CLEVELAND.--Lower operating 
costs for autos may be around the 
corner as a result of investigations 
conducted by the northern regional 


research laboratory of the U. S. 
Department of Agriculture, which 
has been working on a _ possible 


booster for low grade fuels. 

In a report last week to the 
119th national meeting of the Amer- 
ican Chemical Society here, Dr. 
Richard Wiebe and J. C. Porter 
explained how gasoline with an oc- 
tane rating lower than is generally 
recommended for a car or truck, 
can be made to operate like high 


grade fuel by giving it a boost with | 


a mixture of alcohol and water. 
One of the advantages of the 
system, it was pointed out, is 
that the alcohol-water injection 
can be made only when the mo- 
tor is under a heavy load, and re- 
quiries the performance hereto- 
fore given by high octane fuels. 
When the engine load decreases, 
the mixture may be shut off and 
the vehicle will be operated on 


Now You Can Easily Get 


CORNWELL 
ey) 


sen you want a genuine Manzel Tool for a special servicing need...just call 
your Cornwell Representative. Wherever you are located...California or Florida, i 
Texas or Maine, in a large shop or small...he’ll fulfill your exact requirements 
with utmost speed. 
The extensive Manzel line is now being distributed by the Cornwell Quality 
Tool Company’s warehousing centers and representatives in 250 strategic loca- 


Lower Car Costs Sighted 


Chemists Told of Alcohol-Water Mixture 
That Soups Up Low-Grade Fuel 


AUTOMOTIVE NEWS, APRIL 23. 
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the lower octane fuel, according 
to Porter. 

Porter recommended that the al- 
cohol should be entered into the 
fuel line at the carburetor or in- 
take manifold, rather than the gas 
tank. Injection can be controlled 
according to needs through changes 


in the manifold pressure, Porter 
explained. He continued that a 
regular grade fuel of 75 octane 


rating can give 90 octane perform- 
ance through use of the booster as 
described. ’ 

During the experiments’ that 
were conducted, Porter said that 
injections were controlled by the 
manifold vacuum, which’ grows 
greater as the engine labors. 

Either wood or grain alcohol 
may be used, the group was told, 
and seemingly, there is no no- 
ticeable difference between the 
use of either kind. During the 
tests, the experimenters said, they 
found that a half-and-half mix- 
ture of alcohol and water ap- 
peared to be the best. 

The assembly also heard a report 
on the experiments of A. P. Lien 


Watches for Boston Dealers— 


of Jackson Chevrolet, Roxbury 
and B. L. Evering of Standard Oil 
Co. (Ind.) on the possible treat- | 
ment of less pure crude oil, espe- 
cially those containing harmful 
sulphur compounds, in the event of 
decreasing crude oil stocks. 
Economic considerations are in-| 
creasing the petroleum industry’s 
dependence on high sulphur crudes, 
it was explained, and investigations 


l Service Tools 








Metropolitan Boston Chevrolet Dealer Assn. recently honored past presidents at a testimon- 
ial dinner, Harry Lechten of Chelsea Chevrolet, association president (center), presents 
watches to Harold J. Moye (left), of Granite Chevrolet, Quincy, and Edwin |. Ofgant (right), 


tions throughout the country. Whether you require a remover or 
replacer, a special gauge or wrench, a TRANS-LIFT for handling 
automatic transmissions, a floor crane, jack, or body tool... 
everything you need for servicing automobiles and trucks is avail- 
able quickly, easily and economically through Manzel and your 
Cornwell Representative. 

On his very next visit ask about Manzel Tools and Equipment. 








Dock, Godschalk 
Win Higher Spots 
In Dodge Sales 


DETROIT.—Ernest C. Dock has 
been named assistant general man- 
ager of Dodge and Ross M. God- 
schalk regional 
manager for Min- 
neapolis, E. C. 

Quinn, general 
sales manager, 
}announced last 
week, 

Dock entered 





R. M. Godschalk 


the auto business 
in 1933, and he 
has had_ experi- 
for ence in new and 


into proposals removing the 





sulphur content from some crudes used - car sales, 
have been undertaken in recent F parts and service 
years. ernest ©. Doe merchandising, 


business manage- 
ment and the study of dealer opera- 
tions. He operated his own dealer- 
ship from 1939 to 1942. 

He joined Dodge in 1945 as busi- 

ness Management manager of the 
Syracuse region. Later he served as 
conference leader on the Dodge re- 
tail sales management program. 
Late in 1947 he was assigned to the 
home office as assistant to the busi- 
ness management manager and pro- 
proted to business management 
| manager in 1949. 
Godschalk had been serving as 
|district manager in the Syracuse 
region during the last six years. 
His auto and truck experience 
dates back to 1920 and includes 
work as a retail salesman, sales 
|manager and as sales promotion 
and merchandising manager. He 
|joined Dodge in 1935 as district 
representative in the Pittsburgh re- 
| gion. 


Bear School 
Draws Students 


From 37 States 


ROCK ISLAND, Ill. — Students 
from 37 states and four foreign 
countries have enrolled in the Bear 
automotive safety service school in 
the first three months of 1951, the 
company reported last week. 

Established in 1930 on the theory 
that tools can be no better than 
|the mechanic using them, the Bear 
'school has grown continuously. 

In late 1949 a new half-million- 
dollar training center was dedi- 
cated by Bear as an institution to 
help improve the automotive serv- 
ice industry and in recognition of 
the efforts of Bear President Will 
Dammann to make motoring safer, 
more comfortable and more eco- 
nomical for the public. 
| In 1950 students were enrolled 
from 46 states and 16 foreign coun- 
tries. Students from Africa, New 
Zealand, Panama, South America, 
Switzerland, Japan and other coun- 
tries have voiced the opinion that 
their visit to the U.S. expressly 
for automotive training has given 
them a better understanding of our 
country and our people, the com- 
pany said. 


The use of hydrogen fluoride, an 
industrial acid, has been applied 
by Lien and Evering, and proven 
very effective, according to their 
report. 


Anywhere 


Re ER BG 





Quinn Is Elected 
‘In San Antonio 


SAN ANTONIO, Tex. — C. H 
Quinn (Studebaker), has been elec- 
ted president of the San Antonio 
Automobile Deal- 
ers Assn. He suc- 
ceeds E. C. Spires 
| (Buick). 


R. Mears 
| (Dodge - Plym- , oe «c 
}outh), was elect- ‘¢ 
led vice-president, . me 
and J. Frank .—— 





Stampp (Ford), 
|treasurer. J. T. 
Simmons was re- 
|}appointed execu- 
tive secretary of 
ithe organization. 
Elected directors to serve with 
ithe new officers were Frank Hou- 
}ston (Pontiac), C. C. Gunn (Chev- 
rolet) and Frank Bitter (Ford). 
|Spires, as retiring president, auto- 
|matically becomes a member of the 
board. 


Cc. H. Quinn 
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|days ago, a survey of Tulsa car 


> a | dealers reveals. “High monthly pay- 
- = |ments have beat us out of busi- 
we we |ness,” is the universal explanation. 


| oa 
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Reports from Various Areas... 


uto Market Page 












Most dealers pointed out that 
| the prospective customer can 
make the required one-third down 
| payment but is unable to handle 
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. ° 83 as against 100 for the previous, land market for last year, accord- | the high monthly payments 
St. Louis seven-day period. ing to the paper, which said the —— about by the credit limi- 
Ss. 


reason for the cut was “partly 
because of factory allocations.” 
The newspaper added: “Sales by | 
economic quarters continued tc} 
level off. The top quarter accounted | 
for 31.9 percent of the total, a/| 


The local trade market is upset} The Cleveland Press reported 
ani soft and dealers report that @|that the Greater Cleveland area is 
great deal of effort is being made|now under its traditional place as 
to move both new and used auto-/the “fourth largest county market.” 
mobiles. The problem, they point} According to the paper, “Cuya- 
out, is not limited to the automotive |hoga county, with .915 percent of 
field but also to many of their cus-|the population . . . accounted for 


“You can’t find too many people 
who can afford $100 and $125 a 
month for car payments,” a number 
of dealers pointed out. 


Several used-car dealers said the 
high monthly payments, which ap- 


group which brought 40.4 percent | 
of the total back in the hard-to-get | 


ply mostly to “new-used” cars, have 


tomers who are engaged in all 
kinds of retail businesses. 

War mobilization funds have 
not yet reached the retail level, 
dealers explained, and a stagna- 
tion has developed that may not 
be corrected for another four or 
six months. Until these funds are 
channeled into retail trade, deal- 
ers do not expect much improve- 


ment in seli.ng new and used 
cars. 
The extra tire problem is an- 


other confusing situation confront- 
ing dealers who report that motor- 
ists who trade in a 1949 or 1950 
on a 1951 model insist on keeping 
the spare tire if it will fit the newer 
model. 

The dealer wants the spare be- 
cause they no longer are able to 


buy such tires at a discount. The) 
is becoming more| 


tire shortage 
acute and in order to consummate 
a sale the dealer is put to the dif- 
ficult task of finding the extra 
tire—(Sam X, Hurst 

= 


r 
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Birmingham, Ala. 


Sales of new cars in Birmingham 
(Ala.) showed an increase of 275 
units in March over those of Feb- 
ruary. The total for March was 
1,423 against 1,148 for the previous 
month. 

Sales by makes were: Buick, 125; 
Cadillac, 24; Chevrolet, 358; Chrys- 
ler, 32; Crosley, 5; DeSoto, 23; 
Dodge, 53; Ford, 286; Henry J, 25; 
Hudson, 10; Kaiser, 6; Lincoln, 8; 
Mercury, 64; Nash, 26; Oldsmobile, 
84; Packard, 17; Plymouth, 148; 
Pontiac, 72; Studebaker, 49; Willys, 
7, and miscellaneous, 1. 

Quite a slump was reported in 
the used-car market with some 
dealers showing a loss in sales of 
as much as 25 percent from the 
previous month. The average de- 
crease in sales was about 20 per- 
cent. Prices of used cars were 
also lower being down about 15 
percent for the month. 

Stocks of new cars in dealers 
hands are at a low point. Some 
makes are not available without a 
delay. The shortage of parts con- 
tinued to be a distinct handicap, 
especially in body and fender work. 

(Stuart Riddle). 


* * * 


Manhattan, Kans. 


The treasurer of Riley county 
(Manhattan) Kans., reported an 
upsurge of new-car sales in March 
over February. More units were 
available, dealers said, thus par- 
tially filling the backlog of orders. 
The March total was 157 new cars, 
against 91 in February. 

New-car sales by make during 
March were: Chevrolet, 29; Ford, 
23; Buick, 15; Cadillac, 2; Chrys- 
ler, 1; DeSoto, 4; Dodge, 5; Hud- 
son, 7; Lincoln, 1; Mercury, 7; 
Nash, 5; Oldsmobile, 7; Packard, 
1; Plymouth, 22; Pontiac, 8; 
Studebaker, 12; Willys, 1; Kaiser, 
6, and Henry J, 1. 

New-truck sales slumped some- 
what during March from the Feb- 


ruary total. The score was March, | 


17; February, 20. Sales by make in 
March: Chevrolet, 9; Ford, 1; 
Dodge, 3; Studebaker, 3, and Inter- 
national, 1. 

Used car and truck sales were 


about the same during March, com- | 


pared with February, dealers said. 
(George M. Hunholz). 


+ +. + 
Cleveland 
Sales of vehicles in the Greater 
Cleveland area continue to show 


a decided slip as interest in cars| 


and trucks dipped further from 
the warm “hysteria” buying level. 

In the week ended Apr, 7, 
sales of new cars totaled 1,430, 
a drop of about 200 units from 
the previous week, according to 
Clerk of County Courts Leonard 
Feurst. Used-car sales also were 
down, 1,272 as against 1,454 for 
the previous week. 

In truck turnover, new-unit sales 
were 87, about half the previous 








1.263 percent of the nation’s new- 
car sales last year, compared to 
| 1.248 percent in 1949.” 

The paper added that “sales here 
|of 16 of the 21 auto makes were 
below their national average . . .” 
The county's 18 Chevrolet dealers 
| were shorted the most—753 cars. 
Despite that, they led in per-dealer 
|sales—955. Lincoln-Mercury deal- 


| outlet. 
third with 650 sales each. Greater 
|Cleveland sales exceeded totals in 
| 24 states. “One-two-three” in county 
markets were Los Angeles, Chicago 
land Detroit.” 

Philadelphia passed the Cleve- 





lers were second with 665 sales per | 
The 22 Ford dealers were | 


COMMON SENSE 
BUILDS BUSINESS 


days of 1946.” 
In the first quarter of this year, 


sales of 21,400 new cars topped the | 


year-ago first-quarter total by 26 
percent, according to the Federal 
Reserve Bank of Cleveland. 

The increase measured 30 percent 
in January, dropped to 16 percent 
in February and then advanced to 
30 percent in March. Used-car sales 
averaged 15 percent over last year, 
“primarily. because of the excep- 
tionally heavy trade during March 
when volume was 26 percent over 
a year ago. New-truck sales 


amounted to about 2,000, exceeding 
while a 


last year by 24 percent, 































30 Studebaker Years— 


A. H. Fleck (right), sales manager 
Studebaker's Export division, receives a 30- 
| year service pin from R. A. Hutchinson, gen- 
| eral manager of the division. Fleck joined 
| Studebaker as a mechanic and has been ex- 
port sales manager since 1938. 
smaller gain of 6 percent was re- 
ported for used trucks which to- 
taled 2,200.”"—(Sanford Markey). 
* * * 


Tulsa 


The used-car business is off 


who wants a © 
and a customer 


if you ¢ 


because the “will be back later” 


of | 


50 | 
to 60 percent from what it was 60) 


“A prospect is a fellow 
ar but will be bac 


forced prospective customers to buy 





‘older model cars.—(Ernest W. 
Fair). 

| ® « * 

| Pittsburgh 


“New-car registrations showed a 
large drop” in the week ended Apr. 
7 in the Pittsburgh district, the 
University of Pittsburgh reports. 

General business in the area de- 
clined moderately during the week, 
the school said. The university's 
index of business slipped to 190.8 
for the week, against 194.2 in the 
last week of March and 185.4 in 
the same week of 1950. 
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That’s right. Many a sale has been killed 


prospect was attracted 


by another deal as he shopped around for finance 


and insurance service. 


No need for it, either. 


ASSOCIATES’ COMPLETE PLAN helps you close your sale 


right now. With it you can settle 


the financing, 


include any insurance desired, and get all 


signatures on the dotted line 


of your prospect. It is 


without losing control 


a one-stop service that 


helps you develop more customers, build sales volume 


and get the time business that’s advantageous 


to both 


the customer and you. 


In a third of a century of specializing in automobile 


finaticing, Associates has developed helpful plans 


for dealers along many 


lines; one of the most 


important is the one-stop plan that 
helps you close more sales on the first contact. 
Let us explain thisplan to you—and the many other 


advantages of doing business with Associates. 


Associates Investment Company 


Associates Discount Corporation 


Emmeo Insurance Company 


South Bend, 


Indiana 





week while used-truck sales were | 
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spring lubrication and cooling SyS- | 
| tem service. 


William C. Stanlik, vice-presi- 
: M e r Cc h an di 1 sin dent and general manager, point- 
™ ed out that by bringing in their 
cars for the servicing operations, 
owners frequently find that other 
Memos to Dealers work, due to their negligence, is 
necessary, thereby adding to vol- 
ume. They also find gadgets that 
catch their fancy. 
By Bob Finlay Chief Chats in its current April 
issue features spring suggestions 
from the parts department, includ- 
ing wax and _ 0polish, polishing 
GMART dealers always have an| checkup of Pontiac cars. cloths, white sidewall cleaner, up- Carbondale (Iil.) Firm Loans 8th Car— 
eye out for news that might A total of 22 items is listed in holstery cleaner, metal umbrella D State Ch wet h ted i h . ; ii 
help promote their businesses, Chief Chats, the Franklin-Weber holder, magnatrays, windshield || pte " e | S > 7 t 56 elle . i acs > i aging aie - _ 
On the West Coast, a study of Monthly publication that has devel-| “squirts,” touch-up paint, thermos ae aa 0 "e haem — Sn eee ee ee ee a © 
1950 registrations indicates that oped a lot of business and goodwill | jug, portable refrigerator, Kleenex ila eee 
one in every 16 car owners is using among owners. These items are in dispenser and car cushions, with William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers ul 
a station wagon to solve his trans- the categories of motor tuneup,! prices on each of these items given. | to date on political and economic trends in the nation’s capital every week. 


portation problems. 

Sales of these vehicles increased 
98 percent over 1949 in the coast 
states. 

E. J. Hogan, sales manager for | 
Willys-Overland, coast division, is 
plugging this fact since the station 
wagon plays a big part in Willys 
sales. 

The figures might be of interest 
to any dealer with station wagons 
o peddle. 


* * 


Competition 
— pages of the Mil- 

4 waukee Journal are always in- 
teresting. Plenty of topnotch deal- 
ers with a flare for advertising are | 
pitted against each other. 

Some of the points that caught | 
our eye: 

P. J. Kaufman (Studebaker), ¢ 
plaining that he had moved his 
used-car lot right next door: 

“I walk down the streets of 
this town unarmed ... I can 
look every one of my used cars 
in the carburetor without flinch- 
ing...” 

Ads with a lot of white space 
usually attract anyway, but the 
copy tie-in of Northwestern Ford 
was especially good the other day: 

“Our lot is just about as empty 
as this ad. See us if you want big 
money for your car. Don’t trade 
your car for less money than 
we'll pay you.” 

Guess Northwestern Ford is also 
especially lucky, since most used- 
car lots appear to be full these 
days. 

“Where you buy your car is im- 
portant, too,” says Jaeger Pontiac, 
pointing out that “Every time Jae- 
ger Pontiac sells a car, a 25-year 
reputation goes with it ~ 

* cK * 


Can You Take It? 


ee] RIVE a Wreck—and You'll 
Soon Be One.” That is the 
heading of an ad by the DeVan 
Motor (Ford). 

The advertisement points out: 
“Maybe your car can take plen- 
ty of ill-treatment and still keep 
running—but how about yourself? 
Your nerves and your disposition 
are something to consider also. 

“Find out what a pleasure driv- 
ing can be in a car that runs 

smoothly and responds instantly to 

your touch. Drive in today for a 

complete service check-up. It costs 

less in the long run to drive a car 

in perfect condition.” 
x * a 


Taylor Slept Here 


OE FISHER, Dodge dealer in} 
Portland, Ore., is the new owner 
of Movie Star Robert Taylor's bed. 
It won’t be used, however, by Joe 
down on his farm at Scappose, 
Ore., but be displayed in his show- 
rooms on West Burnside St. It cost | 
$775 and later will be auctioned for 
some worthy charity. 
* oF 
No Acorn Now 
CRITz BUICK, Savannah, Ga., 

4 announced in the Savannah 
Morning News: 

“We've Passed the ‘Acorn 
Stage’—Our ‘growing pains’ are 
over! We've reached tall oak 

stature—sturdy—substantial—up- 
right! 

“Over the years Critz Buick Co. 
has built a wide reputation for in- 
tegrity and dependability . . . Get 
more for your money HERE!” 

* + - 


lt Pulls ’Em In 


| ABOR costs, rent, overhead and 
4 other items have soared in the 
past 22 years, but during that pe- 
riod Franklin-Weber Motors (Pon- 
tiac), of Chicago’s north side, has 
never boosted the charge of $9.95 
for its annual spring tuneup and | 








+ the 


‘Ss Ul 





AUTOMOTIVE NEWS, APRIL 23, 1951 





|On the Financial Front. . 
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Auto Stocks 
Apr.16 Apr.9 | 


‘hrysler 81 79 | sy thie Milles C Stock Price Level 








| the $480 figure would meet the 
| eye instead of the approximate 
$256 achieved by that index this 
year. 

However, as pointed out in Vance 
Sanders “Brevits,” the fact that 
the average has not gone to $480 
is not without its happy portent, 
even though almost everyone likes 


‘rosley . 3% 31% | ne 
reneral Motors 53 52% | ° 
Hudson 19" 18% | C h 
caiereimser te een as Cushion 
Vash-Kelvinator 20% “ | 
Packard 5% 5% 
Studebaker 3236 82% By George Deery 
rucker ‘ -05 10 Associate Editor 
Willys-Overland 10% 934 | Now don’t rustle the pages of 
Average for oes a '+% your daily paper frantically to 
10 Stocks =o — p get to the financial pages to see 
| Phillips Motor Co., Blytheville, Ark.— a ‘if the pe ae aver 
° ° | lebration of his 26th anniversary as a Ford dealer, Russell Phillips has moved into a age for stoc s ; 
Big Spring Motor a building with 27,000 feet of floor space. Service facilities occupy 20,000 feet. ee age oa oe idea is not 
i i ED, FINES fects anemones ——— |as fantastic as it sounds. 
Big Spring Motor Co. (Ford), Big AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive Based on a price - times - earn- 


Spring, Tex., has moved into its 
new building at 500 W. Fourth St. 


m who want what you have or have what you want! See, . * 
tack paces of this Maoune . ings ratio, for the 1935-39 period, 





the experts look up to 


A famous women’s leader once published a list of the ten greatest women 

in the world. On it she placed the name of Anne O’Hare McCormick. Mrs. McCormick, 
busily writing her editorial page column “Abroad” for The New York Times, 
might modestly dispute the choice. But many would agree. 

Anne O’Hare McCormick has been writing for The New York Times since the early 
Twenties, when she astutely recognized, long before most of her colleagues, 

the coming power of Mussolini. Since 1936 she has been a member of the editorial 
board of The Times, the only woman ever to hold that position. Her “sharp 
reporting and coolheaded analysis of the news,” Time wrote several years ago, 
“have won her a wide audience, including many an admiring and envious 

member of her own profession.” 

However much they may envy her, Mrs. McCormick’s own profession appears 

to delight in honoring her. She is one of the few women to win the Pulitzer Prize, 
American journalism’s highest award, and has received more prizes, 

medals and citations than there would be room to list. 

It is because The New York Times team — its staff of editors and reporters— 
includes so many able and outstanding men and women like Mrs. McCormick that 
The Times is the interesting, authoritative, unusual newspaper it is. 

Readers believe in it, trust it, rely on it, swear by it. 

And because advertisers know that their advertising produces 

best results in the newspaper that best commands loyalty and confidence, The Times 
has been their first choice in New York for 32 consecutive years. Last year 

The Times printed the largest volume of advertising ever carried by a New York 
newspaper, widened still further its margin of leadership, led in more 
classifications than the next two newspapers combined. For sales, for profits 

The Times belongs in first place in your advertising plans for the world’s 


largest market. Let us tell you why. 





} 


Se | She New ork Times. !2°" 
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PAY BONUSIS VOTED $138,000 Ticket Sole thet 
FOR CITY WORK? 


Hs” 


one of a series about the people who make The New York Times “America’s most distinguished newspap 


to see stocks soar steadily. 
* . * 


pts LIKE this, says Edward E. 
Hale in the current issue, after 
pointing out that the “high value 
placed on earnings in the past has 
suffered a reversal.” 

“The simple nub of the matter 
would seem to be that regardless 
of a very excellent earnings and 
dividend base, the atmosphere 
generally has not been conducive 
to rampant optimism, investment- 
wise. 

“To the owner and prospective 
buyer of common stocks, this, of 
| course, is to the good, rather than 
| otherwise. 


SS 


* x * 


“TEPRESSING psychological fac- 
| tors have prevented stock 
|prices from reflecting an inflated 
valuation of inflated earnings. Thus 
stocks are less vulnerable to drastic 
decline than otherwise would be 
the case.” 

Optimistically, Hale paints the 
price-times-earnings ratio picture 
{in another way, pointing out that 
| the fact should not be overlooked 
|that the 30 stocks used in the D-J 
|composite would have to drop 
|nearly 50 percent to wind up at a 
|comparable figure for the 1935-39 
| period. 


Willys Sales Set 
Alltime Record 
For 1st Quarter 


| March sales of Willys-Overland 
|were at an annual rate of more 
lthan a quarter billion dollars, and 
|sales for the three months ended 

March 31 were the best for any 
| March quarter in the company’s 
| history, Ward M. Canaday, chair- 

man and president, announced. The 

three months total was $54,832,322, 
|up 28 percent over the previous 
|quarter and 241 percent over the 
| March quarter of 1950, it was stated. 

“A noteworthy aspect of this rec- 
ord is its achievement entirely with 
|regular products,” Canaday ob- 
served. “Only two previous quar- 
ters were higher—June, 1944, with 
| volume of $59,703,422, and Septem- 
| ber, 1944, with $55,504,902. 

But in these periods Willys-Over- 
|land was shipping shells, aluminum 
|and steel forgings and numerous 
|other military items in addition to 
| Jeeps. Also its plant was on a 48- 
hour week. 

“Current sales, in contrast, are 
|composed entirely of Jeeps, station 
| wagons, trucks, panel deliveries, 
|Spare parts, engines and castings 
|produced for other companies at 
the Willys foundry subsidiary in 
| Pontiac,” he said. 


‘Clark Mudees Net 
To $4,800,000 


Sales for 1950 totaled $68,600,000 
according to Clark Equipment Co. 
This is an increase of 28 percent 
}over the 1949 volume of $53,800,000. 
| Net earnings were $4,800,000, 
|}compared with $2,650,000 in 1949- 
an increase of 80 percent; and rep- 
resenting $8.86 per share of com- 
mon stock outstanding, as against 
$4.86 per share earned in 1949. 
Working capital increased by 
$2,300,000 to a total of $20,000,000. 


Eighth Member Added 
To Packard Board 


Packard stockholders last week 
approved the first increase in the 
board of directors in the firm’s 
history by the addition of Homer 
A. Vilas, New York broker, bring- 
ing the membership to eight. 

Stockholders also put their okay 
on a basic pension plan for hourly- 
rated workers and a contributory 
plan for salaried employes. 
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In the Hopper 


Gov. Dever of Massachusetts has law requires that a motorcycle must | 


signed into a law a bill requiring 
red lights at both ends of school 
buses. The lights must be flashed 
when students are entering or leav- 
ing buses. 

* + + 


lowa Law Extends Height 


For Auto Carriers 


Gov. Beardsley signed into 
Iowa law a bill increasing from 
12% feet to 13% feet the maxi- 
mum height of truck transports 
hauling automobiles in the state. 

* * * 


Wisconsin Lawmakers Pass 


Bill on Truck Distances 


A bill to compel all trucks to 
travel 500 feet apart except when 
passing was given final passage by 
the Wisconsin legislature and sent 
to the governor for signature, Wis- 
consin heretofore has required an 
interval of 300 feet. 

* * +. 


lowa Motorcycles 
A bill recently signed into Iowa 


carry Only one headlight. 


Idaho Lawmakers 
Pass 4 Bills, but 
Fee Hike Is Vetoed 


Four major bills affecting the 
automotive industry have been 
passed by Idaho's legislature. 

The bill, which after passing both 
houses, created the greatest stir 
was one raising the flat fee for 
passenger automobiles from $5 a 
year to $10. In vetoing this bill, 
Gov. Len Jordan, himself an auto- 


mobile dealer, pointed out the state | 


has just put into effect a new sys- 
| tem of highway control by a com- 
mission. He suggested that the leg- 
islature make no immediate provi- 
sions for increasing fees until the 
commission has had time to study 
its financial program. 

An act to regulate for-hire car- 
riers, whether common or contract, 
which will become effective Jan. 1, 





Look, Ma, No Door Handles— 


Cleveland Councilman Irwyn Metzenbaum says he removed handles and front ornaments 
from his 1950 Buick for beauty and safety. He introduced legislation, 
that limits the length of an emblem protruding beyond the length of the car to avoid its 


penetrating a pedestrian in accidents. Lack of 


Doors are opened by inserting a key into an opening of strip moulding along the door. | 
This touches off an automatic solenoid. The trunk is opened by a cable system extending to 


the back seat ledge. 


1952, requires the furnishing for 
each vehicle of liability and prop- 
erty damage insurance in an 
amount not less than $5,000 for per- 
sonal injury and not less than $1,000 
for property damage. Included also 
is a prohibition of undue prefer- 


TIM 
A 


DETROIT 32, MICHIGAN 





|has been amended to require all 


A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 





| *30-Cent Inspection’ 
Ridiculed in Maryland 


BALTIMORE.—Garage men’s 
| reactions to the Maryland bill 
requiring a complete inspection 
of autos every year at a charge 
of 50 cents were summarized as: 
“Are you kiddin’?” 
The bill has passed the house 
and is now before the senate. 





surrender their operators’ licenses. 
It also raises fees on permits to $1 
|for an instruction permit; $2 for 
an operator’s license and $2 for a 
chauffeur’s license. 


The law makes it mandatory for 
ithe commissioner of law enforce- 
ment to appoint as examiners the 
subsequently passed, |Sheriff or deputy sheriff of each 
‘county, plus other private citizens. 
|The department also is ordered to 
employ at least one qualified in- 
structor in the giving of examina- 
tions. The department also must 

|check the safety record of each 
applicant. 
ence being granted by a contract! The fourth new law provides for 
carrier as against a common car- | changes in Idaho procedure to bring 
rier. it into line with the uniform motor 
The law governing chauffeurs’ | carriers’ code, and sets up a new 
and operators’ licenses and permits | schedule of fees. 


handles makes the car less inviting to thieves. 


Break for Diesels 


| A bill which would place diesel- 
powered vehicles on the same level 
|with gasoline-powered vehicles in 
the payment of registration fees 
has been given final passage by the 
Delaware legislature. Heretofore, 
owners of diesel-driven units in 
Delaware have had to pay a higher 
registration fee. 
* * aa 
Arkansas Session Seeks 


Additional School Funds 


A wide variety of bills calling 
for new and increased taxes has 
been introduced at a special ses- 
sion of the Arkansas legislature, 
called by Gov. McMath to provide 
revenues for public schools. 

Bills to boost the state sales 


(Continued on Page 19, Col. 1) 


applicants for chauffeur license to 


States Reluctant 
To OK Vehicle 


Inspection Laws 


WASHINGTON. — Proposals to 
require periodic vehicle inspection 
have been introduced in 15 state 
legislatures, but are meeting with 
little success to date, a survey by 
the National Highway Users con- 
ference discloses. 

Bills in California would require 
annual inspection of lights and 
brakes at official stations. Illinois 
proposals would’ require semi- 
annual inspection of all vehicles at 
official stations after Jan. 1, 1952, 
instead of the present requirement 
that only trucks be inspected an- 
nually. 

Iowa measures would require in- 
spection of vehicles at least once, 
but not more frequently than twice 
each year at private garages. A new 
Nevada law authorizes police and 
other peace officers to stop and in- 
spect vehicles that do not have re- 
quired equipment or are considered 
in unsafe condition. 

Massachusetts bills would include 
rear window of vehicles in the 
equipment subject to periodic in- 
spection and require annual inspec- 
tion of school buses. Two Michigan 
proposals would require vehicles to 
be inspected semi-annually, one by 
designated official stations and the 
other by state-operated inspection 
centers. 

A Missouri measure would require 
periodic inspection at least once, 
;but not more than twice annually 
at official stations. Other bills 
| would make inspection by the high- 
way patrol or other municipal of- 
|ficers prerequisite to registration, 
}require annual inspection of brakes 
jand authorize towns to require 
semi-annual inspections, 

Bills in North Carolina would 
require annual inspection at state- 
owned and operated stations, while 
another bill (passed house) would 
require the state to sell its inspec- 
tion equipment. Ohio proposals 
would require periodic semi-annual 
and annual inspection at official 
| stations. Annual inspection at offi- 
|cial stations would be required by 
Texas bills, while Wisconsin would 
require inspection as a prerequisite 
to registration of vehicles. 

Inspection bills in Maryland, 
Montana, New Mexico, New York 
and Washington have either been 
killed or died upon adjournment of 
the legislature. 
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(Continued from Page 18) 


tax rate from 2 to 3 percent are 
‘xpected to receive major con- 
sideration. Also offered were bills 
calling for increased income and 
alcoholic beverage taxes, and 
new taxes against natural re- 
sources. 
* * 


Conn. Lawmakers Urged 


To Pass Inspection Bill 


G. Albert Hill, Connecticut high- 
way commissioner, and Robert Cat- 


lin, chairman of the state highway | 
safety commission, urged the gen- | 
eral assembly to pass a bill author- | 
izing annual compulsory inspection | 


of state vehicles. 


The present system of voluntary 


inspection of motor vehicles is not 
being observed by 10 percent of the 


population, the officials said. 
* * * 


Vew York City Passes 


Sales Tax Increases 

A bill to increase New York 
City’s sales tax from 2 to 3 percent, 
effective May 1, has been passed 
by the city council. 

Also passed was a companion bill 
calling for a like increase in the 
2 percent compensating use tax on 
retail purchases made by city resi- 


dents outside the city limits. 
* * * 


Oregon House Advances 


Road Bonds, Truck Fees 


A revised bill to provide addi- 
tional funds for state highway con- 
struction through bond issuance 
was favorably reported by the 
highways committee of the Oregon 
house. 

Also approved earlier by 
house highways committee was 
house bill No. 465, which would in- 
crease ton-mile fees to bring in an 
estimated $1,500,000 a year for high- 
way construction. 

* * * 


Spot Unloading 


The Texas senate has passed a 
bill providing for on-the-spot un- 
loading of trucks carrying more 
weight than the law allows, Trucks 
carrying logs are exempt. The max- 
imum 48,000 pound weight limit re- 


mains. 
* * 


Illinois Gas Tax Hike 


Approved by Committee 


A bill to increase the Illinois 
gasoline tax rate from three to 
five cents per gallon was ap- 
proved by the senate highways 
committee after a compromise 
had been worked out on the pro- 
cedure for allocating the revenue. 

As favored by the committee, 
the receipts would be allocated as 


Veto Unlikely 
To Block Mich. 
Gas Tax Boost 


Michigan’s house, in approving a 
two-cent a gallon hike in the state 
gasoline tax by a vote of 68 to 24, 
demonstrated it had enough power 
to override an expected veto by 
Gov. Williams. 

The bill would increase the pres- 
ent tax of three cents to five cents 
per gallon. 

The measure will now go back 
to the senate, which already has 
approved a measure calling for a 
1%4-cent boost. It is doubtful if the 
senate will concur with the house 
and the measure will probably go 
to a conference committee. 

As planned by the senate, the 
bill, which also boosts the tax on 
diesel fuel from five to seven cents 


a gallon, will raise an estimated 
$32,000,000 annually for highway 
purposes. 


The house also passed five other 
bills in the socalled good roads 
“package,” including a measure to 
increase license taxes on trucks, 
buses and farm tractors and trail- 
ers by about $5,000,000 a year. Pas- 
senger-car license fees are not af- 
fected. 

Gov. Williams, a Democrat, had 
offered to compromise on a pro- 
gram of a %-cent boost in the gas 
ax, a 3 or 4 percent corporation 
profits tax and no additional taxes 
this year. The corporation profits 
tax has been snubbed by the Re- 
publican - dominated legislature 


every time Williams has proposed 


such a measure. 


| 
the 


follows: 36 percent for state 
roads, 32 percent for cities by 
population; 12 percent to down- 
states counties, based on car 
registrations; 11 percent for Cook 
county, and 9 percent for town- 
ships, to be distributed on a mile- 
age basis. 
. * + 


Connecticut Wage Bill 
Connecticut’s senate has passed 
and sent to the house a bill to 
establish a 75-cent minimum wage 
for all intrastate workers. 


* * * 
N. Y. Permanent License 
A bill permitting the state ve- 
hicle commissioner to issue perm- 
anent vehicle license plates.in 1953 
has been signed into New York law 
by Gov. Dewey. 
* 


Inventory Tax Repeal Urged 


By New Hampshire Dealers 
Repeal of New Hampshire's 
stock-in-trade tax, as recom- 


AUTOMOTIVE NEWS, 


| mended by Gov. Sherman Adams, 
has been strongly endorsed by 
Philip S. Dunlap, president of 
the New Hampshire Automobile 
Dealers Assn. 

“The automobile dealers of this 
state have long been aware of 
the unjust burden such a tax has 

| placed on both small and large 
| business,” Dunlap stated. Mean- 
while, however, Rep. Gardner C. 
Turner said he would call for a 
| state supreme court ruling on the 
| constitutionality of the proposed 
| repeal. 


* * 


New York Passes 
Bills to Hike 


| Truck Taxes 





tration fees for trucks, to bring in 
lan estimated $6,000,000 a year in 
|additional revenue, has been signed 
into law by Gov. Dewey. 

| Other truck bills previously 
signed by the governor established 
a new weight-distance tax on 
trucks which is expected to yield 
$17,000,000 in additional 
|revenue, and raised the 


state tax 


APRIL 23, 1951 








annual | 





For Civilian Defense Needs— 


The 1951 Chrysler ambulance, designed specifically to meet civilian defense requirements, 
can be transformed in a matter of seconds from a six-passenger four-door sedan into a 
two-cot ambulance. The 1951 model, like its predecessor, is all-steel and is mounted on the 
standard Royal chassis of 125'/.-inch wheelbase. It is powered by the Chrysler Spitfire engine 


| of 116 horsepower 
A New York bill revising regis-| - 


on diesel motor fuel from four to 
six cents a gallon, to produce an- 
other $500,000 annually. 

Although the new registration 
fees will lower the levy from 80 to 
50 cents for each 100 pounds on 
trucks of 1,800 pounds and over, 
the new fees will be charged on the 
basis of maximum loaded weight 


instead of on unloaded weight, as 
heretofore. 
Thus, a 20,000-pound truck now 


| paying $160 on the basis of its un- 


loaded weight would pay, beginning 
next year when the new law is 
effective, a registration fee of $200 
if its total loaded weight were 
40,000 pounds 
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SIZE 34-U 


FOR 114%" BOLTS 
Weight—32'2 ibs. 
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Plugs into any 110 volt outlet 
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jobs easy. 


. -- makes the toughest 


.--sold by leading automotive 
jobbers and distributors. 
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--+ by Jack Weed 





( NE of the important criticisms 
of the truck end of the industry 
that came out of the American 
Petroleum Institute’s lubrication 
committee meeting in Detroit re- 
cently was that filling station and 
independent service stations had 
no way of knowing what lubricant 
to put in the rear axles of trucks 
since the axles were not marked 
as to the type of gears in them. 

I took this question up with K. P. 
Hayes, service manager, Timken 
Detroit Axle Co., and while he ad- 
mitted that neither Timken, nor 
any other truck axle maker, marks 
the housing to distinguish the type 
of gears, he gave me the method of 
determining this insofar as their 
axles are concerned. I presume that 
the same instructions will apply 
to other makes as well, but I have 
not checked this to be certain. 

Hayes says that all axles, with 
the pinion coming out of the 
axle below the center line of 
the housing, are hypoid type and 
their instructions are to lubri- 
cate these units with O-64 in the 
winter and O-65 in the summer, 
or its equivalent in other lubri- 
cants, 

Spiral bevel gear axles have the 
pinion coming out of the housing 
at or a little above the center line 
while worm-drive axles, which are 
more easily recognized, are usually 
over the center line. Timken’s in- 
structions are to lubricate these 
with O-62 in the summer and O-63 
in the winter. 

Another distinguishing point of 
Timken hypoid gear axles is that 
all axles with numbers having the 
letter prefix ahead of the number 
such as E, H, L, Q, R, S and U, 
are all hypoid equipped. 


What Rice Said 
ILL RICE of Plymouth, one of 
the two car factory executives 
who spoke to the petroleum mark- 
eters at the API meeting, threw 
the “length of time between drain” 
controversy smack out in the open 


Plant Dispersal 
Seen Spur to Role 


Of Trucks in War 


TOPEKA, Kans. — “Decentraliza- 
tion of industry to the smaller cities 
in the south and west means that 
the truckers will have to bear more 
of the defense burden, according to 
Lee A. Hyde, consultant of the 
street and highway division of the 
Defense Transportation Adminis- 
tration. 

He spoke to about 150 leading 
truckers from Kansas, Oklahoma, 
Missouri, Iowa, Nebraska, Arkan- 
sas, Colorado, Arizona and New 
Mexico at the midcontinent defense 
transportation conference here. 


Assailing attempts to curtail 
trucking on the claim that “trucks 
break up the roads,” Hyde declared: 


“Roads are built to be used. The 
trucking industry wants better 
roads and is willing to pay for 
them, You truckers must insist that 
the states built roads that will sup- 
port the traffic our present day 
economy demands.” 

Enactment of uniform laws al- 
lowing a free flow of motor traffic 
from one state to another was 
urged by Hyde as essential to the 
nation’s defense economy, In event 
this effort fails, he pointed out 
that federal regulations may be 
necessary to relieve the “road 
blocks” during the emergency. 


in his talk and his phraseology of 
the problem is such that I am going 
to quote him just as he laid it on 
the line. Bill said: 

“From a customer’s or owner's 
viewpoint, I am afraid there is 
some confusion in their minds as 
to just what to do. There are so 
many conflicting statements made 
that many owners have begun to 
have a doubt as to who is right. 
Most manufacturers have always 


been on the conservative side as|now have 


to their recommendations of lubri- 
cations and oil changes and various 
maintenance jobs. 

“Sure, we're selfish; we want 
them to operate their Plymouths 
as economically as possible, so 
they will buy another. And, on 
the other hand, there are some 
people who service our vehicles 
that make recommendations that 
are generally based on selling the 
man something practically every 
time he sticks his head in the 
door. 

“For instance, there has been a 
difference in opinions for some time 
as to how often a vehicle should 
be lubricated, and how often the 
engine oil chould be changed. From 
the retail serviceman’s viewpoint 
every 1,000 miles seems to be the 
general recommendation, I think 
that there are a great number of 
people who have their doubts as 
to the advisability of this, because 
experience has shown them in some 
instances, that there are certain 
times and certain conditions where 
possibly it isn’t necessary to lubri- 
cate or change oil that often. In 
fact, we make the general recom- 
mendation that the engine oil be 
changed every 2,500 to 3,000 miles.” 


* + * 


Education Needed 


R= also pointed out the need 
for greater education of owners 
on the subjects of lubrication and 
maintenance. In this regard, he 
cited a survey which his company 
had recently made in which 51 per- 
cent of the owners contacted had 
no idea, or dangerously wrong 
ideas, about when the oil filter 
should be changed. He also pointed 
out that this survey revealed that 
an alarmingly large percentage of 
owners do not read the owner's in- 
struction manual placed in the 
glove compartment of each new car. 

He claims that the words “in- 
struction manual” tend te keep 
many Owners from reading this 

(Cc ontinued on Page 25, Col. 1) 


Heavy Trucks Show Biggest Sales Gain 


I ESPITE shortages of axles, | 

transmissions, tires and other 
materials, truck registrations in- 
creased slightly more than 19 per- 
cent in the first two months of 
1951, compared with the same 
months last year. 

Highest percentage increases 
were in the 19,501-26,000 and the 
over-26,000 gross vehicle weight 
classes. They showed registration 
gains of 82 percent and 60 per- 
cent, respectively. 

The unit increase in the 19,501- 
26,000 GVW group was 3,340 units. 
The over-26,000 GVW group showed 
an increase of 1,550 units. 

All weight classes increased in 
registrations for the period as fol- 
lows: 16,001-19,500 GVWs increased 
25 percent; 14,001-16,000 GVWs, 20 
percent; under-5,000 pounders, 17 
percent; 10,001-14,000 GVWs, 11 


Softening Market Emphasizes Need 





_ Ketailing Used Trucks 


HILE in some sections of the 

country used trucks still are 
moving at a profit for the dealer 
who has developed a_ used-truck 
buyer following, generally speak- 
ing, a quick survey seems to indi- 
cate that the market has softened 


| perceptibly during the past two 





months. 

Indications are that the market 
will continue to soften on both 
new and used trucks, unless of 
course, we have another Korea 
or threat of complete stoppage of 
truck manufacture. 


This means that dealers who 
large stocks of used 
trucks and who have not gone 
about the job of establishing a 
reputation of selling merchandise | 
that can be relied upon to be as) 
the dealer says it is, may find | 
themselves in a position where they 
will be forced to either not trade 
when trading is the only outlet for 
any volume truck sale or be forced 
to have a “fire sale.” 
* * * 


EALERS in this condition, in 


the main, are those who have 
been able to wholesale their trades 


at little or no loss and are continu- 
ing to take in used stuff and put 
it on the lot, serene in the belief 


|that a Korea or something similar 


will pull them out of difficulty be- 
fore it is too late. 

Used-car stocks, according to 
factory sources, are just about 
in the same average volume in 
dealers’ hands as they were last 
year at this time. But indications 
point to the fact that the num- 
ber of used trucks in the hands 
of dealers is not as widely spread 
as it was last year. 

While it is normal at this time 
of the year to have from a 30 to 
40 day stock in most lines, it is ab- 
normal and dangerous for the deal- 
er who is not in the used-truck re- 
|tailing picture to have 60 and 75- 
day stocks as are being reported in 
several areas. 

This is the time when used trucks 
should be moving in not only the 
highest volume, but at the highest 
profit to the dealer. This is the 
time of the year when the truck 
gardener, small farmer and itiner- 


j}ant trucker starts to look around 


for transportation equipment that 


The Score on Trucks 


Production and Sales— 


U. S. manufacturers produced 438,748 commercial vehicles from 


Jan. 


1 to Apr. 14, compared with 346,361 in like 1950 period. 
Truck sales for the first two months of 1951, 


plus four states for 


March, totaled 171,883 units, compared with 146,054 in like 1950 period. 


* 


Hauling Sets Record— 


* 


Intercity tonnage transported by Class I motor carriers of prop- 


erty 


* 


Legislative Action— 


Iowa has passed a law increasing from 12! 
maximum height of auto transports... 


in 1950 climbed 25.3 percent above 1949, a new alltime high, 
American Trucking Assns. reports. 


+. 


4 feet to 13% feet the 
The Texas senate has passed 


a bill providing for on-the-spot unloading of overweight trucks. The 


maximum 48,000-pound weight limit remains. . 


. Wisconsin’s legisla- 


ture has passed and sent to the governor a bill to compel all trucks 
to travel 500 feet apart except when passing. Heretofore an interval 


of 300 feet was required. 
* 


* 


Haulaways Raise Volume, Safety— 


Auto transporters hauled 53 percent more vehicles in 1950 than in 
1949, increased their highway mileage 32 percent and reduced their 


accident ratio 


* 


Truck Rentals Seen Rising— 
Truck leasing will increase 10 percent in 


2.5 percent, They transported approximately 5,360,000 
vehicles in 1950, the National Automobile Transporters 


Assn. reports. 
* 


1951, predicts W. L. 


Jacobs, president of Hertz Driv-Ur-Self Stations. 


percent, and 5,001-10,000 GVWs, 10 
percent. 
* * - 

HESE registrations indicate that 

there has been a determined 
swing to the heavier units since 
the first of the year and that for- 
hire and other heavy haulers are 
making provision to take care of 


the increased tonnage of freight 
that is forseen in the immediate 
future. 


Chevrolet in first place and Ford 
in second continue to hold their 
historic places in truck output and 
sales. Following these leaders, how- 
ever, there were a few upsets. 

Dodge continued in third place, 
with GMC stepping into fourth, 

International dropping to fifth, 

Studebaker maintaining sixth 
place, Willys holding seventh, 
White stepping up one place to 








eighth, Mack dropping to ninth 
and Diamond T continuing in 
tenth, 

Diamond T, Pontiac and Stude- 
baker were the only truck manufac- 
turers among the majors who failed 
to sell more vehicles in the 
two months of this year than they 
did in the same period last year. 

Kenworth made the 
standing increase of all makers 
during the period. It tripled its 
sales over the like 1950 period. 
Kenworth was followed by Willys 
truck with an 87 percent increase; 
White, 76 percent; Brockway, 66 


Truck Highlights 
.Page 29 
-Page 21 


Truck New Products ........ 
Hauling More Goods ......... 





first | 


most out- | 


will take care of his needs for the 
| summer. 
* * * 

T IS also the time when consid- 

erable road building and small 
construction bring out the need 
for dump jobs and low-priced pieces 
that can be used on this type of 
| work that has an indefinite length 
of life. 

Successful used-truck depart- 
ments are not built up overnight. 
It usually takes months of promo- 
tion and hard selling to get a used- 
|truck department to the _ point 
where the normal used-truck buyer 
will include the dealer’s lot as a 
“must” in his looking. 

To build such a reputation the 
dealer must not only do a good 
reconditioning job mechanically 
on the clean merchandise but also 
must “doll” it up so that the 
prospective owner can have pride 
in his purchase, if he buys. 

Some of the more successful deal- 
ers make it a point to strip all old, 
worn, and decrepit bodies off every 
truck they take in. They go over 
the chassis and put it in first class 
condition, especially as far as the 
safety items—brakes, lights, horn, 
glass, windshield wipers and ex- 
|haust systems—are concerned. If 
the engine needs work done on it, 
that is done. 
| * * * 

HEN the job is painted and bad- 

ly worn seat cushions and backs 
are either replaced or repaired; 
tires are given a coat of a quality 
rubber dressing, and badly worn 
tires are replaced. The job is then 
ready to go on the lot. 

Such treatment gives the buyer 
the same opportunity of inspect- 
ing the job easily and closely that 

| he has with a new truck. 

Trucks in this condition on the 
lot are also good silent salesmen 
that the dealer has nothing to hide 
in the merchandise he is offering 
and that he is a safe merchant to 
deal with. 

The mere fact that the entire 
frame, transmission and axles are 
exposed to view breeds confidence 
in the buyer’s mind that the rest of 
the job must be good or the dealer 
would not take the risk of stripping 
|the body off the job. 

* * * 

os LABOR of taking off the 
body is rarely lost, however, as 
the dealers stack these bodies away 
|in some out-of-the-way place, ei- 
|ther on the lot or around the deal- 
ership, where they can be shown 

easily and quickly. 
| After the deal for the chassis 
| is made, the buyer can then be 
| interrogated as to whether he will 
need a body and, if he does, the 

(€ vontinued on Page 24, Col, 3) 





percent; GMC, 60 percent, and Reo, 


|58 percent. 

I( THER makers to increase sales 
over 25 percent were Autocar, 
which increased 39 percent; Mack, 
31 percent, and Dodge and Inter- 
national, both 25 percent. 

What the future holds for both 
truck production and sales is an 
unknown quantity today. Mate- 
rials have been consistently get- 
ting shorter and shorter in sup- 
ply. Heavy components, such as 
axles and _ transmissions, and 
practically everything else that 
requires bar stock in its manu- 
| facture are in tight supply. 
Truck tires have been short for 
the smaller makers and users for 
some months. And, according to 
tire manufacturers there is no sil- 

(Continued on Page 27, Col. 1) 
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713% Oppose Hike 





Tonnage Up 25 Pet. in 1950... 
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freight as compared to 37,516,221 

tons in the same period in 1949. 

The ATA truck-loading index for | 

the fourth quarter of 1941 as 100, 
ir rose to a record 231. 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 
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There’s a new kind 
of Used Car Buyer Now! 


L. THE SPACE OF A FEW SHORT MONTHS, a great 
change has taken place in the preferences of people 


who purchase used cars. 


THEY ARE PONDERING recent events and future 
uncertainties—looking for cars with those features 
which will assure dependable transportation in the 
years ahead. And we think it significant that the 
demand for used Nash automobiles surpasses 


anything in our history. 


TODAY, AS NEVER BEFORE, people want economy— 
not just in general terms, but specifically—‘‘How 
many miles will I get to the gallon?” Many of them 
know that a few extra miles a gallon can well mean 
someday the difference between walking and riding. 
And they are turning to Nash because Nash gasoline 


mileage is famous the world over. 


THEY ARE MORE CONCERNED these days about the 
way a car is built—and they are coming to recognize 
that Nash, by welding body-and-frame instead of 
bolting them together, offers freedom from usual 

body rattles and squeaks. As further guarantee of 

long life, it is important to them that for years Nash 
has Bonderized every inch of exposed sheet metal and 
added the unequaled protection of Permalux enamel in 


attractive colors. 


fark. Bbatar. 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 


°*>More Miles for Tomorrow 
In the Used Nash of Today!”’ 


AND, ABOVE ALL, they know the trustworthiness of 
Nash, a reputation nearly a half century long for 


building rugged, dependable cars. 


THE GROWING POPULARITY—in fact, it might be 
called the spectacular rise—of Nash in the new car 
field and in the used car field—is the tribute of the 
American motorist to the soundness of Nash product 
development—to the vision and foresight of Nash 
research and engineering. As it was in the past, as 

it is in the present, so it will be in the future, 

“‘There’s Much of Tomorrow in all Nash Does Today.” 


Nash Select Used Cars 
Get a Star’s “Fan Mail”! 
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Hertz Expects 
Increase in Truck 


Rentals for 751 


CHICAGO. Many more com- 
panies will lease trucks this year, 
instead of operating their own 
fleets, if truck rental organizations 
sell their services properly, as- 
serted W. L. Jacobs, president and 
general manager of Hertz Driv-Ur- 
Self Stations, Inc., Chicago. 


Overall, Jacobs predicted an in-| 


crease of 10 percent in truck leas- 
ing operations during 1951. Busi- 
ness for 1950 was a peak year for 
the Hertz organization, he said, 
with business at about 20 million 
dollars. 

Jacobs addressed a Hertz man- 
agement conference here, and cited 
12 keys which lead to truck rental 
success. Among them were his 
comments on vehicle maintenance, 
satisfactory operating records, 


REGISTRATIONS 


PROVE “BIG 


ARE SELLING LIKE 


: : la e . ° 
truck engineering and safe opera-| Softening Market Emphasizes Need .. . 
See aera nae araeee gene gEeRRENASTESENS ee 
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tion. 

Truck users, he _ pointed out, 
whether they operate a single vehi- 
cle or a fleet, find that they can 
lease trucks selected for their par- 
ticular needs. The expense and 
worry of setting up maintenance 
facilities, finding garage accommo- 
dations and other transportation 
problems are eliminated, and it re- 
leases more capital for continued 
company operations, Jacobs empha- 

| sized. 
The meeting was held for man- 
| agers of the stations owned by 
Hertz in 28 cities. The company 
| now operates in 507 cities, it was 
disclosed. 


Klein Leases U.C. Space 
A. A. Klein, Klein Motors, Inc. 
(Kaiser-Frazer), 832 St. Charles St., 
New Orleans, has leased a building 
across from his new car dealership 
for a used car outlet. He has named 
Bill Guidry used car manager. 
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“CARS IN EVERY 
PRICE CLASS” 
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NEVER BEFORE! | 
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SERVICE MASTER 


It starts earning the d 
cleaning motors... 


tires... 


one operation combin 


but safe temperature changes and strong blast to 
give the best cooling system cleaning job known 


to science. 


You can gross $300 to $500 extra business a 


month from cooling sys 
It saves up to 40% 


cleaning dirty equipment before repairs. It saves 


money and labor by 
driveways, lavatories, 


by hand labor. 


Write for FREE Booklet 
You'll be 


HYPRESSURE JENNY 


P.O. BOX 100 


preparing for undercoating .. . thawing 
radiators and doing scores of other profitable jobs. 
It back-flushes radiators and motor blocks in 


y 
/ 
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DEALERSHIPS STILL 
OPEN FOR MEN 
OF ACTION IN: 


ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO—MINNESOTA—IOWA 


WRITE, WIRE OR PHONE TODAY 


S. H. ARNOLT, INC. 


DISTRIBUTOR 


415 EAST ERIE ST. ¢ CHICAGO 11, ILL 


Pak 
ed i, \ 


eR Ad at P11 8 


~~ — 


ay you put it on your floor, 
chassis ... white sidewall 


ing heat, chemicals, sudden 


tem cleaning alone! 
of your mechanics’ time by 


cleaning lifts, pits, floors, 
etc., 10 times faster than 


and full information. 
glad you did. 


“Serving Since 1892" 





Case for Retailing Used Trucks 


(Continued from Page 20) 


used bodies can be shown him. 
Often it is possible to sell the 
very body that was taken off the 
truck at an extra price and with 
a mounting charge, plus a charge 
for putting it back in good shape 
and painting it. 

One of the important things to 
do in conditioning a tractor for 
resale is to make certain that the 
frame is straightened to remove 
as much of the evidence of the hold 
down bolts that fastened the fifth 
wheel to the job as possible. 

Even if the new buyer is going to 
use the job as a tractor again, he 
will feel much better about the 
worth of the vehicle if he doesn’t 
see evidence that the job has had 


|hard usage as a power plant for| 


semitrailer operation. 

* + + 
‘PRACTICALLY everyone is 
agreement that truck dealers 
|would have been in a rough and 
| tumble truck market right now if it 
|hadn’t been for the “protective 
| buying” that was brought on first 
by the Korean trouble and second 
iby the feeling that trucks might 
| not be made during the defense pe- 
|riod just as they were banned dur- 
ling the early part of the last war. 

Those dealers who had become 

| complacent about their new and 
used-truck stocks then, were 
hoisted out of their difficulty 
without any effort on their part. 
In many cases they might not 
have known they were in trouble. 


But when truck sales soften as 
they show evidence of doing now in 
several areas, experienced truck 
dealers know they are heading into 
a trading market. And no dealer 
can successfully trade unless his 
used-truck outlet will profitably 





MONEY-MAKER 


that Builds Business 
- « « Boosts Profits 


ombination 
STEAM CLEANER 
and COOLING 
SYSTEM FLUSHER 





DIVISION 


Homestead Valve Manufacturing Company 
CORAOPOLIS, PA. 


in| 


move at least 1% used trucks for 
every one new. he has to sell. 
While this trading ratio—num- 
| ber of used trucks taken in on new- 
| truck sales—is still less than 6 to 
10 nationally, it is expected to rise 
higher as we go deeper into this 
year’s selling. One indication of 
this is that trades on trades—used 
trucks taken in on used-truck sales 
have reached or passed the 3 to 
10 ratio in most areas already. 
x * - 
yy everyone is still quite 
uncertain about the strength 
of the truck market this year, it 
is felt that the past five months 
have absorbed a goodly share of 
the normal buying that would have 
taken place this spring. 

While there no doubt will still 
be quite a healthy truck market 
as long as the demand for more 
and more transportation to haul 
the products of the defense ef- 
fort is in evidence, there also is a 
feeling that buyers will become 


GMC Distributes 
Case Histories 


On Unit Costs 


PONTIAC.—tThe first of a series 
of case histories on individual GMC 
trucks and fleets, showing operat- 
ing costs, is being distributed to 
truck operators by GMC dealers, it 
|has been announced by W. L. 





| division, 

| The first brochure shows opera- 
|tion of a GMC diesel tractor by 
Buxton-Smith Mercantile Co. of 


|Tucson, Ariz., hauling beverages | 


jthrough Arizona, New Mexico and 
Colorado. The truck travels over all 
|types of roads with 3 to 6 percent 
|grades at speeds of 50 to 55 miles 
}an hour, 

The operation analysis brings out 
that the diesel covered 128,684 
miles with average payload weight 
of 42,234 pounds. It delivered 51‘ 
miles per gallon of fuel oil and 
1,000 miles per quart of lubricating 
oil. Royal B. Irving, president of 
| Buxton-Smith, stated that such op- 
| eration had cut his rail costs by 
| $15,000 per year. 

The cast histories will 
lished periodically, Vande 


said. 
Truck Noise 


Nelson Muffler Gets Nod 
In Portland Test 


be pub- 
Water 


PORTLAND, Ore.—A_ muffler 
which further reduces exhaust 
noises has been developed and 


tested for heavy-duty trucks, ac- 
cording to Bert Ogden, mainte- 
nance superintendent of Consoli- 
dated Freightways and chairmen of 
the American Trucking Assn.’s ex- | 
haust, noise and muffler project. | 

After eight months’ of testing | 
last year, it was said that the muf- 
fler made by Nelson Muffler Corp., 
a Wis., is the quietest of 
all. 

Seventeen 
combinations 
tested. 

A microphone for recording noise 
was set 50 feet from the center of | 
the road, on which each truck| 
passed at full throttle pulling 72,- | 
000 pounds gross. 


different makes and 
of mufflers were 


Cummins Stresses 


Diesel Upkeep 


COLUMBUS, Ind.—Operators of | 
Cummins diesels are being urged 
by Cummins Engine Co. to estab- | 


| 


lish protective maintenance pro- 
grams. | 
“Protective maintenance,” said 


H. H. Hall, Cummins’ general serv- 
ice manager, “not only is impor- 
tant in reducing operating costs, 
but it is especially valuable during 
this period of critical material 
shortages.” 

The Cummins definition of pro- 
tective maintenance means periodic | 
wear checks and the unit rebuild- 
jing of various component units. 
The firm has issued a_ bulletin, | 
“Protective Maintenance Increases 
Profits,” to outline its program. 
It is available from dealerships or 
|the factory here. 





Vande Water, merchandising man- | 
ager for the GMC Truck & Coach) 


more selective in their buying 
and due to the impending tax 
situation, become more interested 
in effecting any savings that are 
possible. 

The market is likely to be mor 
of a replacement market which i: 
turn will naturally increase th: 
number of trades the dealer wil 
have to handle. This means that 
now is none too soon for the aver 
age dealer to give much more at 
tention to his used-truck merchan 
dising and get himself set to retai! 
his own used stuff. 

Under trading conditions it will 
become harder and harder for the 
dealer who depends upon wholesale 
to obtain a fair price for the stuff 
he will have to take in. 





Canadian Transit Bureau 


Order Diesel Buses 


MONTREAL.—V. M. Drury, pres- 
ident of Canadian Car and Foundry 
Co., Ltd., has announced that sub- 
stantial orders have been received 

| by leading transit companies for 
| diesel-powered buses. 

| The orders are thought to be the 
|result of diesel engine demonstra- 
|tions in Canada by the VanCar- 
| Brill line of equipment, 

| The list of orders includes: Pro- 
|vincial Transport Co., 50; Canada 
|Coach Lines, 23; Montreal Tram- 
| ways Co., 50; Hamilton Street Rail- 
|; way Co., 10, and Peterborough Bus 
| Lines, 2. 
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#2 $ToP 
vibration 
noise 


WITCOTE  Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust . . . lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


V Lh 


GUNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 
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DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-siz 
FREE SAMPLE... Yours to keep end 
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| the Valhalla of those who lived in 
the center of things during the 
borning of this great industry. 
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(Continued from Page 20) ‘Ridgely Elected President 
bo. klet that is so important to |truck man on CCJ. Ed Schipper | By Wyoming Truckers 
them in the proper maintenance covered the Detroit editorial beat RAWLINS, Wyo. Hilliard 
of their vehicles, To overcome (for the opposition. Ridgely, of Cheyenne, was elected 
thi. handicap, Plymouth changed | We were hoofing the pavements president of the Wyoming Truck- 
thy name of its booklet to “Good | of Michigan and environs during ing Assn. at its 11th annual con- 
Driving” and added several post- | the days when Chalmers and vention here 
cards for seeking the special | Hupp were in their glory, Hud- : ti 
bovklets. The response to the | son was the new star on the hori- Also elected was: Paul Marinich, 
change in name and the offer of | zon, Pontiac was Oakland, the vice-president; Charles E. Basket, 
further information has brought | model T was the only mass pro- treasurer; Christian Bunning, 
as high as 300,000 requests for | ducer, Lincoln and Dodge were chairman of the board of directors, 
mere information, Rice revealed. | born, Reo not only led in truck »|and Fred E. Woodring, of Casper, 
H. L. Moir, assistant manager of | output, but was a fairly large pro- | managing director. 
the retail division, Pure Oil ad ducer of passenger cars, White Parsons, Inc., Delivers School Bus— 


outlined the problems that oil com- 


' panies run into in their endeavor | 


to train filling station employes. He 
named a number of instances where 
the instructions to the field from 
the vehicle manufacturers were so 
much in variance that it resulted 
in a very confused picture to the 
men who were charged with serv- 
icing all makes of cars and trucks. 

One of the points he brought out 
was that the instructions for lubri- 
cating rear wheels ran the gamut 
of from 10,000 to 30,000-mile inter- 
vals. 

* * * 


_ also pointed out that, in 


| 


Heat Pads for Wings 


AKRON.—A new version of the 
electric heating pad is now being 
used to keep ice from forming on 


Lloyd Lawyer (right), general manager of the Amsterdam (N. Y.) Ford dealership, presents 
the keys of the vehicle to Fred H. Schoeffler, school-bus line owner. 
and Chevrolet | — sail sieuimenigad oa 


was in the passenger car busi- 
ness, Packard was prexied by 

Henry B, 
made the Baby Grand. 


Joy, 





Out of the over 300 makes of merce, Armleder, U. S., Service and|SEP. He first worked as “legman wings and other vital surfaces of 
trucks in those days GMC. Ford, Gary. Building trucks in those days|for Tom Wade, who was resident |ljatest model military jet aircraft. 
Chevrolet, Autocar. Mack. Inter-| Were Packard, Pierce Arrow and|manager of the Post here. The}B. F. Goodrich Co. has come up 
national, Diamond T, Reo, Federal, | Oldsmobile. automotive “occupational disease”|with a rubber, mat-like heating 
|Dodge and White are the major Ted grew up in this automobile | —heart trouble—resigned him from | pad which it says can be attached 
ones remaining. Gone are practic-|business; his first job was with/the Post in 1942 and after a short|to the leading edge of wings or 


| 


the design of several cars with | 


automatic transmissions, the lube 
man had to remove the floor mat 
in order to check the levei of the 
lubricant. 


Moir pointed out that with the! 


check point under 
chance of dirt and 
getting into the 


filler pipe of 
floor mats the 
foreign matter 


transmission was far greater than | 


if the check point or filler pipe was 


out under the hood as it is in 
several cars. | 
> * 
Meeting Oldtimers 
WENT out to Pontiac to look 


over the brand new retail facil- 
ity which the Pontiac factory has 
just completed—and what an ideal 
layout this operation is, They have 
ample service facilities and room 
with every modern service tool that 
could be asked for in a modern 
service department for a large op- 
eration. They have plenty of light 
and what appears to be adequate 
outside parking spaces for service 
customers —if they don’t let the 
used-car department take up too 
much room in the front of the lot. 

Because I was “brung up” in 
Pontiac, but had been away from 
the town for a good many years 
although it is not too far away, 
“Cap” Kimbal and some of the 
other Pontiac boys had a lot of 
fun introducing me to a number 
of oldtime Pontiac citizens—not 
connected with the factory, that 
I had not seen for some 25 or 
30 years. 


Among them was Jake Kovinsky | 


who was the most aggressive scrap- 
iron dealer in the town when I was 
a boy. Jake since has become head 
of one of the largest banks. 

But back in the days when I 
knew him, and when I worked for 
Oakland for a short time, 
earned the reputation of being the 
only man of record who purchased 
a brand new car at “junk” prices. 
Whether inspection was a little lax 
at the plant in those days or 
whether sOme One was interested 
in Jake’s endeavor or not, I will 
never know, but during the months 


Jake | 


Jake was able to salvage enough | 


good parts from the scrap he 


bought from the plant to build him- | 


self a complete car. They started | 
to use the sledge much more often 
after that. 
* + * 
Memories of Allen 
'MHE passing of Theodore T. Allen, 
formerly of Class Journal and 
the Saturday Evening Post, at his 
home in San Marino, Calif., April 1, 
brings back a flock of memories of 


the early days when our present 
industry was in its swaddling 
clothes. 


It also brings home the fact that | 


Roscoe Pickrell, Ed Schipper and 
your columnist are the only ones 
left of that hard-hitting bunch of 


trade paper representatives sta- 
tioned in Detroit in those early 
days. Included in the gang were 


such outstanding and well known 
men as Lou Vogel, who represented 
Motor; Ted Allen on Motor Age; 
Walter Zimmer on Motor World, 
Curt Brauns on Automobile 
Journal; Bill Cotton on the Red- 
book; Clare Wight on 
Frank McVey on C. V., Pickrell on 
the Yellow Directory and your old 


Trade | 


Topics, | 


other surfaces. At the flip of a 
switch, the wires heat up as in an 
electric toaster and the heat is 
transmitted to all parts of the sur- 
face covered by the pad. 


International Harvester. In 1912 he/time on a farm in the east, Ted 
came to Detroit with Class Journal,| went to San Marino where he made 
stayed with them until 1924 when|/a hobby of growing herbs until he 
either George Hammer or Bill Boyd | went on to join the rest of the trade 
away to go with the | paper crew that _preceded him to 


ally all of those who gave me con- 
siderable business such as Standard, 
Lippard-Stewart, Garford, Acme, 
Republic, Denby, Hall, Godfredson, | 


Transport, Indiana, Selden, Com- | lured him 








Successful truck dealers know that Galion Hydraulic Hoists 
and Allsteel Dump Bodies are “user preferred” equipment. 
They also know that Galion’s famous A B C combination of 
exclusive fulcrumatic lift ACTION, perfect operating BALANCE 
and top quality CONSTRUCTION is unequalled for winning 


¥ 
steer Boo Compan 


rae GALION ei new customers . .. and holding old customers. 





These dealers have found it as easy as A B C to make money 


with Galion when they “sell” the A B C way... but why 


not have your Galion distributor explain Galion’s New Profit- 
This book is free for the asking. Just 
let us know you want a copy and it will 
be on its way. It lists Galion products, 
policies, prices and tells you exactly how 
you can “make money" with Galion. 


—— —— 
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MAKES A WHALE OF A DIFFERENCE THE 


Plan for Aggressive Truck Dealers. He’s as near as your tele- 


phone ... call him now and make money with Galion. 
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C. W. Kreamer, manufacturing 
agent for Weaver Mfg. Co., Spring- 
field, Ill., has been recalled to Army 
service as a captain. R. S. Mathew- 
son will take Kreamer’s place. 

+ + * 
Lauzenhiser Elected Head 


Of Illinois Highway Users 

F. B. Lauzenhiser, consulting en- 
gineer for International Harvester 
Co., was elected as chairman of the 
Illinois Highway Users Conference. 

Other officers elected by the con- 
ference were John D. McCarthy, 
executive secretary of the Illinois 


Lumber and Material Dealers Assn., | 


vice-chairman, and James C. Gil- 
ruth, a founder of the conference, 
secretary. 

© * 
Fruehauf’s Omaha Branch 


Headed by Townsend 


Promotion of M. C. Townsend to 
managership of the Omaha sales 
and service branch of Fruehauf 
Trailer Co. is announced by C, L. 
Schneider, sales vice-president. 

Townsend joined the Gu:naha 
branch as a salesman in 1940, left 


the company for nearly 2% years 


during the war to work at the Ne-| 


braska ordnance plant, then re- 
joined the branch in 1944. In Jan- 
uary, 1947, he was named sales 
manager of the branch, a post he 
held until his new appointment. 


Townsend succeeds R. H. Mont-| 


gomery, recently named division 
sales manager. 
* * * 


Packard Promotes 3 


In Manufacturing 


Three promotions in the Pack- 
ard manufacturing organization 
are announced by G. C. Reifel, 
manufacturing vice-president. 

New responsibilities in the re- 
alignment, stemming from Pack- 
ard’s concurrent automobile and 
military programs, have been 
awarded to: 

L. M. Capitani, named chief in- 
spector in charge of all car, ma- 
rine-diesel and aircraft jet engine 
inspection operations; Charles R. 
Herrick, who becomes traffic 
manager of all three major Pack- 
ard manufacturing divisions, and 
John P. Meldrum, promoted to 





| kegon, 
elected a vice-president of the cor- | 


production control manager in 
charge of car, marine-diesel and 
aircraft jet engine production 
control. 

2 iB * 


Continental Motors Ups 


Kelly to Vice-President 


Martin Kelly, for the past three 
years director of industrial rela- 
tions in Continental Motors’ Mus- 
Mich., plants, has_ been 


poration. 


Kelly’s first job with Continental | 


Motors was as an inspector in 
1941. Subsequently, he has been a 
machine operator, member of the 
union bargaining committee, and 
staff member of the Continental 
employment department. 


* * * 


|Philco Moves Kuneau Up 


To Executive Staff Post 
John Kuneau, director of public | 


relations of Philco Corp., has been 
advanced to vice-president—execu- 
tive staff, it is announced by James 
H. Carmine, executive vice-presi- 
dent. 

Kuneau joined Philco at the end 
of 1950 after years of experience in 


| merchandising, advertising and dis- 


tribution, journalism and public re- 


IAT aif: 


“ 
Macdersization of our Lubrication Department included 
installing Lincoln Ceiling Lubreels, which have already cut our 
lubricating time per car by 10%. They also save ‘clean-up’ 
time and allow more work room. Our chassis lubricant, gear 
lubricants, motor oils and air supply are all within easy reach 
without taking up any floor space. We have removed our oil 
highboys, which we no longer need, providing more space 


for accessory displays. 


“Our Lubrication Department is the hub of our entire service 
plant. Sales of mufflers, tail pipes, tires, batteries, radiator 
work, fan belts, accessories and.a great deal of our 
general repair work, come from contacts made in our 
Lubrication Department. Our new Lincoln Ceiling Lubreel 


UTES) 
ASSURES 
PROVIDES 
RL TS 


System is really paying for itself in increased efficiency and 


lower operating costs.” 


Walker Bros., Nash Dealers 
Los Angeles, California 











Honored by I-H in Indianapolis— 


Jack Manning (center), Indianapolis salesman for International Harvester, receives a triple 
diamond sales pin from W. K. Perkins (right), manager of I-H motor truck sales. L. W. 
Hully, motor truck district manager, looks on. Manning has been an I-H truck salesman since 
| 1927 and a member of the Indianapolis district sales force since 1933. 


lations. For 10 years he was with 


J. Walter Thompson Co. as vice-| 


president and account executive. 
Before that he had been president 
of his own public relations firm 
|in New York City, after serving as 
a reporter for a metropolitan news- 
paper and a national press service. 


slid 
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| Fruehauf Fills 4 Posts 
| In Pacific Northwest 


Appointment of four men to ke» 
posts in the north Pacific Coast 
division of Fruehauf Trailer Co. 

| is announced by E. C. Henning, 

| recently named division manager, 
| as he moved to complete organi- 


| gation of his sales and service 
force. 
Receiving new _ assignments 


with the truck-trailer manufac- 
turer were: 

T. O. Davis jr., Oakland, Calif, 
named assistant to the division 
manager; Z. W. Therrien, man- 
ager of the Fruehauf-owned sales 
and service branch at Seattle, 
named district sales manager of 
Northwest branches, including 
those at Spokane, Wash., and 
Portland, Ore., in addition to his 
own; William F. Bailey, Seattle, 
who becomes Northwest district 
service manager, and Ralph Hol- 
man, Oakland, Calif., who be- 
comes division used trailer man- 
ager. 


* 7 * 
Hunt-Spiller Promotion 
Stella R. Ellis has been named 
| chief chemist for Hunt-Spiller Mfg. 
Corp., Boston, producer of brake 
drums and clutch plates, Kenneth 
B. Hapgood, chief metallurgist, an- 
nounced. Miss Ellis, a graduate of 
Boston university, joined the metal- 
lurgical department of the firm in 
1943 as a laboratory technician. 
” + * 


| General’s O'Neil Reelected 


To Brand Names Board 

William F. O'Neil, president of 
General Tire & Rubber Co., has 
been reelected to the board of di- 
rectors of Brand Names Founda- 
tion, Inc. 


The 
COURIER-EXPRESS 


SELLS 


WESTERN NEW YORK 


Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


BUFFALO'S LARGEST CIRCULATION 


and the largest in the state out- 
side of N. Y. City—is the Sunday 
Courier- Express. 290,348 copies 
(ABC Audit, 9/30/50) blanket 
Western New York’s huge eight- 
county market of 40,000 families. 


ROP COLOR 


for greater impact is offered by 
the Courier-Express. One color 
plus black—when available— on 
Sundays; one, two or three colors 
plus black, on weekdays for your 
most powerful selling force di- 
rectly aimed at those Western 
New York families with the most 
money to spend. 


BUFFALO 
COURIER-EXPRESS 


Western New York's Only Morning 
and Sunday Newspaper 
REPRESENTATIVES: 
OSBORN, SCOLARO, MEEKER & SCOTT 


| 
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California Plans 
Action Against 


: | Worst Truckers 


SACRAMENTO, Calif.—Through 
|a study of citations issued to law 
be tae truckers last year, the 
California public utilities commis- 
sion hopes to find out which truck- 
, |ing companies are the worst viola- 
tors of highway safety laws. 
| Frank C, Sullivan, special repre- 
| sentative for the commission, re- 
' |vealed that the agency’s staff is 


' . oe 
| Forging Steel Limits Output... 


Heavy Trucks Show 
Biggest Sales Gain 


«Continued from Page 20) 


. 


| ver lining in this very cloudy pic- 4.62 percent, New York fifth with 
ture. They all feel that conditions |4.55 percent, Ohio sixth with 4.5| 
in the large tire sizes, from 8.25 up, | percent, Illinois seventh with 4.28 
| will get worse before it can get|percent, Michigan eighth with 3.98 
| any better—unless a drastic change | percent, Missouri ninth with 2.84 





_ in government regulations is made. | percent and Oklahoma tenth with For New York Cleanup— | investigating speeding, overloading 
: |2.8 percent. Three new L-212 International trucks with b di 1 bodi i Seatinns and other highway lawbreaking by 

EALERS and factory executives : s with garbage disposal bodies await commissioning by | : a 
A y —— New York's mayor. Twenty-two of a 210-unit order have been delivered. Special apparatus on | commercial vehicles. When the 





both feel that the market for |study is completed, Sullivan said, 

















light trucks has softened and that | Truck Leasers Plan | the front of the trucks enables the units to be used for snow removal in the winter. the staff may recommend action 
g $ . . . | e 
es a triple it eh ee a et built Miami Parley in May |against regular violators. 
on kt. ©. eo oe ae Jeatiie iol Satpal | CHICAGO.—A ‘conference of the) Fruehauf Catalo a from the 29 basic Frue-| gyjlivan reported a study of 
ues tae fe sy FRc f |National Truck Leasing System auf models. ‘ about 30 trucking companies, which 
cutbacks that are foreseen. lexecutive committee will be held J P bhi h d Copies may be obtained from| received citations from highway 
j Government men, however, | Ma 2.8 ta Miami. tt tne Beek Sex! Ss u Isne Fruehauf, 10940 Harper Ave., De- | patrolmen during 1950, has been 
| have consistently admitted that ame : ici DETROIT.—A 52-page catalog of | ‘TO!t 32, or from its sales and serv-| completed, but the results will not 
transportation — especially truck . 2 the 29 basic trailer models produced ‘©& Pranches. |be made public until the full re- 
| transportation—is vital to the Ryder Truck Rental will be host by Fruehauf Trailer Co. has been ee | port is considered by the PUC. He 
| nation’s — gy = = tos to the a ee ae - a. published, | Named by Kokomo L-M Deal | added the activities of many more 
| to key effort. So it is quite likely jing on tne evening Of Nay ©. Ol Illustrated and printed in eight} Harold Goodnight is the new| trucking companies will be studied. 
» Cc many of the critical material |}owing the business sessions, Inter- 
ener herdiics that are hampering truck | ae aa colors, the metal-bound 1951 cata-|service manager for Kokomo Lin- | The study is based on the Cali- 
ler Co. iia: Gay te seve © | national Harvester Co. will enter- jog details features of the trailers.|coln Mercury - Strickland Motors,| fornia Highway Patrol’s record of 
pnning, extent that adequate output | tain with a dinner party, it was/A totai of more than 300 nominal| Kokomo, Ind., according to Felix|tickets given to truckers during 
unager, of at least the heavier sizes may |2770unced- = =——————————s| Jength variations are shown to be|Fesser, general manager. —>=—_| 1950. 
aa eee be realized. 
ver Absorption of the two months’ 
sales by states was not quite nor- | 
iments mal, as indicated by preliminary 
nufac- figures. From these figures, which 
may be subject to some revision, 
Calif Texas absorbed the largest number 
: eres ; of trucks sold during the first two 
Avision months of the year with 10.52 per- 
man- cent of total. 
i sales California was second with 6.16) 
eattle, percent, Georgia third with 5.24 . 
ger of percent, Pennsylvania fourth with | ‘ 
——- eae: ——* POC Tg Te ea Per 
to tile Over-Limit Trucks | growing concern to truck operators. Unless _hills faster. It means highballing on the open 
saree, d d be ee 
i 
. Hel- May Be Unloade | ee ee eC ME eh tei tii) The tte at et) 
o be- O n ~ ot in Texas erie at ee —less time in the shop, because engines and 
— . P “ ies: ieee a Eaton 2-Speed Axles help truck owners all power transmitting parts last longer. 
xas truckers have 
rohan battle against on-the-spot | solve this problem. Their vehicles have twice aCe a) a ee 
on unloading of eee trucks. | ee a eM 2) 
» bi ormitti i en ap- 
named cua te ao ee +. - Ce UM ee ay | 
‘ecole vote of 27 to 4 and sent back to aint] mm MT MM Pe rt ee es ee al: a 
enneth the house for acceptance of senate 
st. an- changes. r 
iate of The bill was substantially weak- 
metal- ened but opponents failed to in- 
irm in clude amendments that would have 
an. exempted trucks hauling fresh fruit | 


and vegetables; trucks carrying 
sealed cargoes under government | 
pd bills of lading; permit trucks over- | 
loaded with gasoline, butane or} 
other dangerous liquids to continue 


= to the nearest bulk facility unload- 
of di- ing point; and to limit enforcement 
vunda- of the law to weights inspectors of 

the department of public safety. 


Sheriffs and deputies will be per-| 
mitted to enforce it. 

A few changes made in the bill 
softening some of its aspects Pper- | 
mits an overweight tolerance of | 

Ss 5 percent of the total, or 2,400 
pounds, or 10 percent of maximum 
axle weights; to make it a felony, 
for an enforcement officer to accept 
gifts to encourage enforcement of 


ORK the law; exempt from the unload- 
ing penalty trucks hauling logs; 
N.Y. prohibit use of scales owned by 
railroad companies in enforcing the 
s law; and to give owners of over- 
sized gasoline tank trucks six 
TION months to have them modified to 
meet legal limits. 
out- Opponents of the measure failed | 
nday in a compromise attempt which 
pies would have tied to the unloading | 
iket bill provisions raising the legal load | 
ight- limit, These are covered on another | 
lies. bill now in a senate committee | 


which sets maximum weight loads | 
on a sliding scale, depending on the 
number of axles and other factors, 
up to a limit of 58,420 pounds. The 


| by present limit is 48,000 pounds. 
olor 
hess Detroit Hauler Reports 
‘our On Expansion Activity 
di- DETROIT.—Purchases of nearly | 
ae $750,000 worth of new equipment | iliie 
oat during = last 14 —— and ex- | Axle /ByTaRYUTy 
pansion of its motor-carrier serv- | 
aha Gan dinkan 4a enemas | EATON MANUFACTURING COMPANY 
A. C, Scott, president and general CLEVELAND. OHIO 
manager of Geo. F. Alger Co., 3050 | : 
Lonyo Rd., Detroit. oe SODIUM COOLED, POPPET, AND FREE VALVES ¢ TAPPETS ¢ HYDRAULIC VALVE LIFTERS © VALVE SEAT INSERTS « JET ENGINE 
S$ Staff changes were also an- PARTS «© ROTOR PUMPS e¢ MOTOR TRUCK AXLES e PERMANENT MOLD GRAY IRON CASTINGS ¢« HEATER-DEFROSTER UNITS « SNAP RINGS 
nounced by Scott. Albert J. Monro SPRINGTITES © SPRING WASHERS « COLD DRAWN STEEL « STAMPINGS ¢ LEAF AND COIL SPRINGS « DYNAMATIC DRIVES, BRAKES. DYNAMOMETERS 
i becomes manager of operations for j 
aper Alger, while Lyle H. Russell has 
been promoted to manager of main- 
soe tenance for the company’s 1,200 


trucks, trailers and tractors. 
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New Passenger Car Registrations, All States for February, 1951-1950 
9 9 
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Car registrations by states are | | in | | | | | = | i 2s 
released here weekly, as com- ta le we . | - + | = | | | - ‘4 | | 3 é : 
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48 States Previously 'S1| 10574) 8275| 23317| 43444, 85610, 67339, 2222| 19300, 88861; 34371; 7620; 82907; 21382; 26034, 172314, | 4860) 4314; 9174; 242, 230, 447; 9219) 9185; 5550; 16287, 1948, 900, 399 57 
Reported for February 50; 8098; 5920) 15949) 26368) 56335; 76051; 2210) 19169, 97430) 30178) 3407} 91913) 24097| 27539, 177134, 346 2054 2400 65; 412; 468) 8289, 8525, 4049) 19433, 1484) 242) 376. 2 
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For February _ ___ 50) 8968) 6636 17762) 27006) 62372 8080! 2384 20417 103602 3310: 3843, - 99270 26593) 30573) 193380 395-2407 2802, 70 S07_—559, 89429213 4540 20866) 1808 327 408 70 
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New Passenger Car Registrations, 9 States for March, 1951-1950 
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oe i) ze }/Ge/ 2/5 z|22/\2 81/6/56 é, oF |r| es = | ue 21s/z2/zZ/2]}/a 1313/2 
i 
Arizona 5! 46 19 93, 138 2% 290 2 75 373, 156 35 452 87. s«137 867 20 23 43 4 rT 45 26 87, II 16, 1809 
50 27 18 43, 84 ~—172,——«407 0; 116 533, 215) 33) 663,130,132) BE ME ahs ba. 93 45 29° «180 10 3) 2247 
Dist. of Columbia ‘S17, 50 172 486 ®£4625, «410 +~°&2«#2J5 94 519. «194 63 539, 178 ~#«152 1126 15 44 59 4 3 2 55 38 24 70 12 6 2743 
50 45 25, 37, SiS} 58); 490) — 35,172,697) 242 62 722, 208 2251459 ae ee 2 a8) ae 55 48} 120 6 6 2630 
Idaho a ‘S)) 0 56t—i«< Ht‘ |‘ SC«*V 425 311 10 84 405231 33 405 100 134 903 37 21 58 | 84 66 31, (142 27 2; 2144 
50 30 23 60 113 226 313 5 a8 406 «177 20,412) _—s110 si 14 833 ahs 5 —. 64 65) 19 2| 20 768 
Ilinois a ‘S| 1090, 753, 2198 3915, 7956 4304 158 1450 5912 2996 583 587! 1863 1738 1305! 552. 30! += 853 3 36 1352, 855 573, 1164 % 61 31912 
50 319, «169, «623,720, «1831, 6279, —«1B4) 1998 ~— 8461, 3148 542, 7736 2339, 2580 1634532258 290 2h 1308) 1189, —-489/_—:1909)_—*105 9; 31958 
Nebraska” ‘Si, 170~=S=«O«72,”:é‘ 8492 917. —«1061 19 200 1280 459 62. +1135 264 370 2290 53 24 77 1 612i 83 7% ~©«I5i 21 5023 
50 54 33,153) _‘16! 401, 1452 30/326 ~=—-1808, 529 67, 1264 314, 454 2628 7 23} | —0 : 8) 2 64 305 17; it} ‘5449 
North Carolina 51, 2it 151, 604 1022, 1988, 2046 38, 456 2540, 614 +134 2354 452 643 4397 122, 216 ~=—«:338 14 5 15 (49 4158 140 332 rT 10 10127 
50 5 42| 162, 182| _—-437|_-239! 54619, 3064, 893 98; 2095 58! 715 4362; 4) S55] | 8 1 14 19 _—*165|_—-208, —S98| 456 28; 4) 8935 
North Dakota 7 Ss) O7l,té«<S 73 «227 429 393 ‘ 64 4%3 «143 18 489 7°~—«10S 852 25 “ 33 39 38 34 67 5 1960 
‘501 39 19 63) «157 278 417 4 65 486 = «113 7 469, 106 13! 826 2 es 14 : 2 35 30 26 62 3 762 
West Virginia ~ "Si, 16l 75 294 471, 1001 697 i (143 851 302 47. 1050 224 # 291 1914 34 48 82 3 7 64 69 71; 163 47 2. «4274 
) 3% 33 74 92 235 739 ii) 148 898 265 33 77\\ 175) 222, ——*1466 23 24 7 83 45. 143 3! 3007 
Wyoming 9 Sl 29 19 48 94 190 208 5 41 254 95 19 250 7% 69 509 10 2 12 38 18 16 28 14 1079 
‘50 - - 21 35 72 158 1 57 226| 126 14 165 64 62 43) 2 7 . 38 3| 19 46 10 882 
9 States Reported 51, 1951, 1261 3781, 7034, 14027, 9720, 270, 2607, 12597 5390 994 12545 3341 3639, 25909 868 687 1555 22 12, 70 1943 1370 991 2204 274 97-6107) 
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To Date 50! 21667! 15426) 42682! 74008) 153783) 164101 4596) 4157 210254) 66847' 7456! 198454 502/2\ 62435 385404 857__—_—5360 6217' _147| _-982_1135| 200/8/ 18615 9523) 38612) 3858 642, 849190 
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released here weekly, as com- > 0 2 € | - | » = 6 s released here weekly, as com- 
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48 States Previously 5! 122! 146| 25837/ 306) 317; 8094 78; 18380 41| 7639; 7310 7% 876 25 41! 299 15| 2383; 936) 1924) 162! 75007)'5) 48 States Previously 
Reported for February 50) 92/90! 23463) 298) 218' 6623! 73) *1900!| __ 14) $367) 596018) 535) | 130) 183) 7|_—3340) 590) 121014367355 '50_ Reported for February 
New York ‘SI 25 eB (10.6 73 29 «478 22,—«637 9 302 38) 125 7 64 1 7% 90 +115 3% © 357451” ae New York 
| ee, 72 24,613 10| 767 10 400 #8550 Ped oe 162 9} 30 29 _4343|'50__ 
All States 5! 147, 234) 26853, 379° 9346 8572, 100 19017 50 7941 7691 76 1001 25 48 «(363 16 2459 1026) 2039 198 78581 5) ~~ All States 
50/128) «141 24629/ 370 242/723! —83|_ 19768 24| 5767, 6510| 18 708) =| _(137| 222 20| 3502) 681 1340 7271698 'S0__ : ___ For February 


For February __ 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
in state capitals. 


tives 


Delaware SI) 
ee os ‘50} 
Illinois ‘51 
ae S . a ‘50 
West Virginia ‘5! 
i ) 
Wyoming ‘SI 
._ A oe ‘50 

4 States Reported ‘SI) 

To Date for March ‘50! 

Year —— 
_To Date — ‘50! 


The following advertised-delivered prices 
are based on factory retall prices at the 
factories, including spare tires, as estab- 
lished by the Office of Price Stabilization. 
The prices include federal excise taxes 
and factory handling charges, and dealer 
delivery and handling charges. They do 
NOT include transportation charges, state 
or local sales taxes or optional equip- 
ment. 


BUICK—S -dr., sed., $1,991.51 
(del., $2,034.56); 2-dr. sed., $1,937.20 
(del., $1,981.25); cl. cpe., $1,904.41; bus. 
cpe., $1,850.10; Riviera del., $2,072.48; 
conv. del., $2,385.09. Super—4-dr._sed., 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. 
cpe., $2,093.77; Riviera, $2,194.19; conv., 


$2,539.59; stat. wag., $2,916.77. Roadmas- 


ter—4-dr., Riviera, $2,835.41; Riviera, 
$2.927.64; conv., $3,057.79; stat. wag., 
$3,521.08. (Dynafiow standard on Road- 


master, optional at $169.20 on Special and 
Super.) 


CADILLAC—61—4-dr. sed., $2,938.79; cl. 
epe., $2,831.27. 62—4-dr. sed., $3,315.61; 
cl. cpe., $3,229.59; conv., $3,746.69; Coupe 
De Ville, $3,612.54. 60 Special—4-dr. sed., 
$3,892.84. 75—T7-pass., $4,887.76; lim., $5,- 
081.17. (Hydra-Matic optional at $174.25 
on 61 and 75 standard and on 62 and 60 
Special.) 


CHEVROLET — Styleline Special—4-dr., 
sed., $1,489.04; 2-dr. sed., $1,439.85; cl. 
cpe., $1,444.98; bus. cpe., $1,363.98, Style- 


line Deluxe—4-dr. sed., $1,570.04; 2-dr. 
sed., $1,521.84; cl. cpe., $1,538.24; Bel- 
Air, $1,787.36; conv., $1,896.02; stat. 
wag., $2,046.74. Fieetline Special—4-dr. 
sed., $1,489.04; 2-dr. sed., $1,439.85. 
Fleetiine Deluxe — 4-dr. sed., $1,570.04; 


2-dr. sed., $1,521.84. (Powerglide optional 


on Deluxe models at $158.50.) 
CHR YSLER—Windsor—4 -<r. 


sed., $2,- 
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a 2 3 T : ; 
= 3 5 z 3 ruck registrations by states are 
> > oD 2 £ = ~ } 5 released here weekly, as com- 
; ° § 2 5 = 2 2 2 = pleted by R. L. Polk representa- 
8 3 t 3 3 2 $ z = $s tives in state capitals. 
© oOo] 6 s z e a | & > = 
! 68) 6 14 57 8 32) 3 6 3 a 202 ‘SI Delaware 
| 2! 80) 2 13 107 18 Pek | 7 2 ig 2 | 247 '50 a 
7 1 $132 60 16 524 2 830 345 545 27 29 86 84 65 10 3763 ‘51 IIlino 
6 || 1645) 43) 16,457 3| 1356 395! _ 672 28 12} 17 1|__220|_ _70' ~—a 6} 5017;'50 ane 
it 302 ! 7 129 255 4 105 70 14 ! 2 20 10 49 980 ‘SI West Virginia 
! 271 | 2 83 269 73 53 r 10 = __ 18 5 58 845 '50 aa ea _ 
120 34 53 31 31 | | 8 20 299 ‘51 Wyoming 
| 47 1 | 38 70 28} 35 | ] 7 | ae | 32250 eee 
7 13; 1622 67 23 701 | 2. «+1195 4 489 678 | 4d | 32 120 97 138 10 5244 ‘5! 4 States Reported 
6 4) 2113 an 59! 3 1802 ~ 514 772 1] 38 L iS 19 | 253 77 150 7! 6431|'50_— se To Date for March 
343) 514) 57789 853! 777| 20003 214) 41111 92| 17397| 16490) 151; 2050 47 135 792 61 5774, 2400 4534 356 171883 ‘5! Year 
_247 299| 49505 828} 529 16132 187| 39326 64! 11348) 13165] Si} 1567) 299| 499 44) 7252| _1391| 2925! 396! 146054''50 ae __To Date 
| 400 Patricilan—4-dr. sed., $3,586.25. (Ultra- 
e e |matic standard on 400, optional at $185 
on other models.) 
urrent Prices on New Automobiles PLYMOUTH -—Concord—2-4r. se. 81 
547.50; bus. cpe., $1,422.85; Suburban 
$1,905.75 (Savoy, $2,014.23); Cambridge— 
209.81; cl. cpe., $2,189.32; Town & Coun- | stat. wag., $2,080.24. Deluxe 8—4-dr. sed., | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-|4-dr. sed., $1,607.76; cl. cpe., $1,575.17 
try wag., $2,825.76; 8-pass. sed., $2,949.27. | $1,584.25; 2-dr. sed., $1,535.57; bus. cpe.,| 114.10; 2-dr. Traveler, $2,329.78; 4-dr. | Cranbrook—4-dr. sed., $1,687.51; cl. cpe 
Windsor Deluxe—4-dr. sed., $2,409.68; cl. | $1,454.60. Custom Deluxe 8—4-dr. sed., | Traveler, $2,381.12. (Hydra-Matic optional | $1,660.35; conv., $2,050.29; Belvedere 
epe., $2,388.15; Traveler, $2,646.42; New- | $1,678.53; 2-dr. sed. $1,629.85; cl. cpe., | at $158.61 on all models. $1,951.59. 
port, $2,725.34; conv., $2,833.47; 8-pass. | $1,635.48; conv., $1,998.28; stat. wag., LINCOLN—4-dr. sed., $2,639; cl. cpe., PONTIAC—Chieftain 6—4-dr. sed., $1 
sed., $3,149.38; lim., $3,279.03. New York- | $2,161.21; Victoria, $1,974.70. (Ford-O- | $2,591; Lido, $2,790.50. Cosmopolitan— | 791.28 (del., $1,888.67); 2-dr. sed., $1,739 
yal wf eine TO cpe., Matic optional at $168.20 on all models.) | 4-dr. at gf cee oak cpe., $3,266; | ($1,836.40); cl. cpe., $1,739 (del., $1, 
.94; ewport, ‘ -70; conv., * e . | Capri, .493; conv., $4,048.50. (Hydra- | 836.40); stat. wag., $2,324.39 (del., $2 
347.57. Imperial--4-dr._sed., $3,159.49: cl. | fet) $1,000; Bein ned. tAnalia’. $1,004, | Matte optional at $174.25 on all models.) | 405.29): bus. epe., $1,612.89; conv.’ del 
epe., $3,147.71; conv., $3,826.44. (Fluld-| (nejiverea in New York.) oe MERCURY—4-dr. sed., $2,084; cl. cpe., | $2,178.80. Streamliner 6—sed. cpe., $1 
Matic optional at $120.90 on Windsor, FRAZER 2.359: V b $2,030.50; Monterey, $2,203.50; conv., $2,-|717.47 (del., $1,814.86). Catalina 6—del. 
standard on Windsor Deluxe and other | .,KRAZER—4-dr. sed. $2,359; Vagabond, | 475; stat. wag., $2,627. (Mere-O-Matie op- | $2,053.74 (super del., $2,113.21). Chieftain 
models,. Fluid-Torque optional at $152.60 | $2:399. Manhattan—Conv., $3,075; Vir-| tional at $168.50 on all models. ) 8—4-dr. sed., $1,861.01 (del., $1,958.40) 
on New Yorker and Imperial.) _— $3,075. eee. standard on NASH—Rambler Super—Suburban, §$1,-|2-dr. sed., $1,809.73 (del., $1,907.12); cl 
cnesuay—B 9005.00: . io ~_ optional at $158.61 on other | 779 30. Rambler Custom—Conv., $1,886.40; | cpe., $1,809.73 (del., $1,907.12); stat. wag 
oe. as o oad ed B80: stat. models. stat. wag., $1,886.40. Statesman Deluxe— | $2,394.12 (del., $2,475.12); bus. cpe., $1, 
oo. OO8: otshot, $924. super ——s-Gr. HENRY J 4—2-dr. sed., $1,333.70. De-|Bus. cpe., $1,755.50. Statesman Super— /| 683.62; conv., $2,248.53. Streamliner 8- 
- an = se wat. wag., _ conv., |1uxe 6—2-dr. sed., $1,467.21. 4-dr. sed., $1,863.10; 2-dr. sed.. $1,837.40; | sed. cpe., $1,788.20 (del., $1,885.59). Cata 
,005.50; Super Sports, $999. HILLMAN MINX—4-dr. sed., $1,540; | Sed. cpe., $1,860. Statesman Custom—4-dr. |lina 8—del., $2,124.47 (super del., $2, 
DeSOTO—Deluxe—4-dr. sed., $2,059.05; | conv., $1,790. (Delivered in New York.) = ieee Se ee Tee). eee optional at $158.5) 
cl. cpe., $2,048.27; Carry-All, $2,268.95; oN — 6 ” 033. s -dr. els.) 
oe. $2. 766.70. ee Pee S rere Pw apg eee: ‘par: | sed., $2,219.80; 2-dr, sed., $2,194.10; sed. | _STUDEBAKER—Champlon Custom—4-dr 
$2,251.53; cl. cpe., $2,233.07; Sportsman. — 31.963.90; cl "aan “'g2'144.68: Se epe., $2,215.70. Ambassador Custom—4-dr. | sed., $1,614.29; 2-dr. sed., $1,581.67; cl 
$2,574.97; conv., $2,667; 8-pass. sed., $2,-| $2 642.33. Super a Cates iar. eed., £2. sed., $2,382.80; 2-dr. sed., $2,357.10; sed. | cpe., $1,608.65; bus. cpe., $1,511.27. Cham 
959.42; Suburban, $3,283.90; stat. wag.,|95s707:  2-ar oa $2,238.29, cl cpe., | (Pez $2,378.70. (Hydra-Matic optional at/| pion Deluxe—4-dr. sed., $1,693.91; 2-dr 
$2,808.46. (Tip-Toe Shift standard on|¢o 507'\n7_ oc, ear ae .. CPe., | $158.50 on Statesman and Ambassador. ) sed., $1,661.29; cl. cpe., $1,688.27; bus 
P $2,287.07; conv., $2,826.76. Commodore 6 
Custom, optional at $120.90 on Deluxe.) pci Pe ca “$2.480 01: el. cpe., $2,- OLDSMOBILE—88—4-dr. sed., $2,029.94 /cpe., $1,590.92. Champion Regal — 4-dr 
DODGE—Wayt J - 4 “8 * ete? Pesce ee "2 | (del., $2,110.94); 2-dr. sed., $1,970.48|sed., $1,775.07; 2-dr. sed., $1,742.71; cl 
‘—Wayfarer—2-dr. sed., $1,801; | 455.10; conv., $3,010.97. Commodore 8 (de).’ $2,050.48). Super 88 Deluxe—4-dr. |cpe.. $1,769.68; bus. c $1,872.33: ¥ 
bus. cpe., $1,671.32; Sportabout, $1,790.26. | Custom and Hornet 6 —4-dr. sed., $2,- * tenen:” eo.) oe he a eat Loe cee, eleven) eene: 
sed., $2,190.93; 2-dr. sed., $2,132.47; cl. | $2,088.68. Commander Regal—4-dr. sed 
; ° z 
Meadowbrook—4-dr_ sed., $1,914.80. Coro- | 568.32; cl. cpe., $2,543.42; conv., $3,099.28. | ene.’ $2089.41: Holiday, $2,407.25; conv..|$1,888.21: 2-dr. sed $1,855.84: cl. c 
net—4-dr. sed., $1,995.80; cl. cpe., $1,- | (Drivemaster optional at $98.67 and Super- $2 515 91 98 4 -dr Holiday del. $2. 456 45: $1,882.81. Commander St t : ‘4-d “i * 
981.95; conv., $2,407.95; stat. wag., $2.-|Matic optional at $158.30 on Pacemaker|fojdav : Bees Gat woe las ene aa, ae ie oe 
Holiday, $2,446.19 (del., $2,711.70); conv. | $1,991.19; 2-dr. sed., $1,958.58; cl. cpe 
567.33; 8-pass, sed., $2,704.19; Diplomat, | and Super. Hydra-Matic optional at $158.30 | g . F ‘ ‘ 5 
el., $2,846.03. (Hydra-Matic optional at | $1,985.54; conv., $2,304.81. State Lan 
$2,299.75. (Gyro-Matic optional at $94.60 | on Commodore and Hornet.) $158.50 on all models.) Cruiser—4-dr sed $2 126.80. (Automat 
on all models except Sportabout. ) KAISER—Special—4-dr. sed., $2,165.45;| PACKARD—200—4-dr. sed., $2,417.37: | optional at $201.25 on all models.) 
FORD—Deluxe 6—4-dr. sed.,$1,508.41; | 2-dr. sed., $2,114.10; cl. cpe., $2,093.55; |2-dr. sed., $2,366.04; bus. cpe., $2,253.84. WILLYS-OVERLAND—4—Jeepster, $1, 
2-dr. sed., $1,459.73; bus. cpe., $1,365.95. | bus. cpe., $1,949.79; 2-dr. Traveler, $2,-| 200 Deluxe — 4-dr. sed., $2,561.08; 2-dr. | 505.38; stat. wag., $1,722.32 (four-wheel 
Custom Deluxe 6 — 4-dr. sed., $1,597.56; | 216,80; 4-dr. Traveler, $2,268.16. Deluxe | sed., $2,509.75. 250—conv., $3,320.58; May-| drive, $2,136.44). @—Jeepster, $1,612.91 
2-dr, sed., $1,548.88; cl. cpe., $1,548.88;|—4-dr. sed. $2,278.43; 2-dr. sed., §2,-| fair. $3,166.59. 300—4-dr. sed., $2,971.51.| stat. wag., $1,803.38. 
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ready been contradicted, Hook said, 


Steel Shortages citing that in many cities ware- 


| houses “are bursting with stocks of 

| Truck New Products pitied 2ccSNssrs 

~ {television sets and household ap- 
By Armco Head | pliances, all made from steel.” 


| 
PALM BEACH, Fla.—Steel short- 
ages will only be “temporary,” and 






















x : is , available ales C 5. 42 St., New York. |tures antifreeze solution testers and | ejyj}j > on . . a ~ 
- . catalog is now available on |Sales Co., 60 E. 42nd 7 Ol civilians are assured a larger sup ; 
2 jaiap bulbs through Oxford Electric The 18-page article, which origin- | battery hydrometers for the auto- ply of hard goods than was avail- Battery Resuscitators 
~— Corp., 3911 S. Michigan Ave., Chi- jally appeared in The Welding Jour- motive industry. able during World War II, Charles Claimed of Zero Value 
99° 37 cago nal, encompasses a general investi- 4 new Kimble line, said to em-|R. Hook, chairman of Armco Steel | ; 
Ae * 8 » gation into the weldability of sev- body the best Saatinen of each of |COrP., said here last week. WASHINGTON. — Prepara- 
on eral copper-base alloys with the Vi a y iin | aki a joint conventi f| tions advertised to put new life 
32°24 ‘ > - y nie e , 3 Speaking at a joint convention o 
a ently d loped inert - gas-| the lines previously offered by Kim- | f | int lead bile batter 
30.97 Sa See ee a ible Glass and Imperial Brass, will|the American Hardware Manufac-| Into deac automobile batteries 
Of shielded metal-are welding process. be announced Sater. the eum yany |turing Assn. here, Hook based his| have little or no value, accord- 
. * aa . ee ee . |prediction on the nation’s rapidly| ing to the National Bureau of 
wn te I ; ; 
. ° a increasing steel production. Standards. 
| Raybestos Publishes Guide wii ” However, he said, automobile pro- Copies of the report, entitled 
| For Fleet Brake Service Williams Turns 25 duction may face further cuts be-| pisthe Additives, circular 504 
— | Raybestos division, Box 1021, Open house was observed by | cause of shortages of other mate- : ‘ailable f =? the G ’ 
| Bridge e ly ili ; Chev ’ ials such as nickel, copper and| &Fre available from the Govern- 
|Bridgeport, Conn., announces the) Clyde Williams Chevrolet Co. |Tials 8 ment Printing Office, Washing- 
j |publication of a Raybestos brake! when the Marysville (Calif.) deal- |Chromium, jon O8, O00 16 Cone, 
' |service guide for fleets. . ership observed its 25th anniver- | Early predictions of a a dD, S. 
The book contains chapters on! sary. ages of consumer goods have al-| - 
x } “Basic Fundamentals of Brake _ ——_———— —_ ta 
Q Service, Use of Oversize Brake 
!'Blocks and Oversize Roller Cam J e 
1809 | Followers,” and “Brake Equaliza- 
2247 |tion,” as well as parts on each of 
2743 - |8 different brake types. 
2144 | 3 a | re ee f 
a1 , : | Remington Service Plan 
31958 ~~ Details of an office preventive | ? 
“5023 — | maintenance service plan, together | + 
5449 |wWith a list of equipment covered in iL ° 
10127 : ithe program, are described in Bul- 
8935 _HOIST EXTENSION—A I2-inch boom exten- letin X1199A, available by writing 
1960 sion, which is said to increase load travel of : 
a the unit utility hoist from 77!/2 to 97!/, inches,| Remington Rand, Inc., 315 Fourth 
— has been announced by Unit Mfg. Co., 1229) Ave. New York 10. 
4274 Harmon Pi., Minneapolis 3. Lifting is done by , si - 
_300 a wire cable which is secured to a clevis at- | . . 
1079 tached to the lower end of the hydraulic cyl- | 
882 inder and run through a sheave at the boom | 
61071 end 
58638 . * * 
64634 


ae Fruehauf Issues Folder 
On Logging Equipment 


Publication of a new 12-page | 
folder detailing features of its | 
special line of logging equipment | 
is announced by Fruehauf Trailer | 
Co., 10940 Harper Ave., Detroit 32. 

, The bookliet—titled “Fruehauf 


TIMPTE 





Loggers”—gives complete specifi- 
cations on Fruehauf medium- 
duty (TL-11), heavy-duty (TL-55) 
and extra heavy duty (TL-1010) 





— “super” loggers and _ explains 

sly “woods engineered” features of EASES OFF TRUCK TIRES—Designed spe- 
ery the logging trailers. cifical'y for dismounting hard - to - remove 
Yor . - cs truck tires is Truck Tiremaster, introduced by 
a Salsbury Corp., 1161 E. Florence Ave. Los 
ary Angeles. It is said to be effective in remov- 


jing tires that have been on rims for long 
periods of time. Truck Tiremaster has re- 
| moved tires that have been on rims as long 
as 16 years, the manufacturer claims 


* * * 


Coil Device Available 


For Trailer Connections 

A device said to keep tractor-to- | 
trailer electrical connections from | 
being fouled, is being marketed by | 
branches of Autocar Co., Ardmore, 

























we Pa. 
fea The product, a coiled spring 
cable, is manufactured by Autac, 
gir Inc.. New Haven, Conn 
ming HOLD-A-CAR—A completely portable, self- | _ Koiled Kords, which have a 13- 
powered, hydraulic one-one | ~, hes been inch coiled section between straight 
— announced by the Walker Mfg. Co. o is- | > . g — i ‘ 
~ consin at Racine. Model No. 76, Hold-A-Ca: — ef : be oa i he d on more 
re is designed to raise either end of any pas | ‘Man eet. ey constantly ad- | 
ear senger car or light truck, providing complete | just, stretching and retracting, to| 
ate accessibility to ay undercar part at the most | che ; . tos : ana ¥ 
comfortable and efficient working height. Its ch aaeé i ana r be twe x a trac- | 
compact, streamlined design and cantileve. |-OF 4nd trailer as the rig is run-| 
action give the maximum working area around | ning over the road, turning or being | 
eee the Wr, the tre states oe <r backed up. A neoprene jacket on| 
Q ' r ower uni x Wing . : . 
in click’ aletinahes taterlecance from af | me cord Pigg 3 a se  F ~— body steel 8. No-draft ventilators 
$1, tached air hoses, electrical lines, pressure) 3rease, ac'ds, moisture and other exterior 9. Separate tool and 
ban hoses, Walker adds igents damaging to rubber, Autac M k ' / i , 4 
ge— ase . a es ou ro 1 2. Sturdy riveted luggage compartment 
5.17 * . . says y - construction 
ppe * * * 10. Two doors each side 
tere mtase-- eet Berg Manufacturing Offers FLEET PRICE........$260 3. One-piece welded top 11. seated cab connection 
$1 R P hk Cire ° 
“739 ; Three Truck Circulars LARGE DEALER MARGINS 4. Insulated top 12. Internal safety locks 
$} “args Berg Mfg. and Sales Co., 18 E 5. Safety glass set in 
z 18th St., Chicago 16, manufacturer Dealerships Available in a Few rubber SD. Geneiy snegted te 
ee = : or ita 4a any truck chassis 
$1 : | of tractor - trailer connectors, is Territories 4. Muwsed tinis 
=: |offering three publications to the . Fey 9 14, Streamlined top and 
40) trucking industry 7. Extra roominess body radius 
x, | They include a reprint cf the new 
3 |Equipment Specification E-1-1950 
8 |covering the new ATA Seven-Way 
ata |Connector designed for Interline 
2 sg . 
5 |Interchange;: a reprint of the ATA WIRE, WRITE OR PHONE 
= suggested manner of changing fleet see te ae eee a re 
-ar | « ; ri + ; ; 
|}operation. without service interfer- | 
. lence; and circular describing the | Re re ene Wee 
.-dr LIFTS, HAULS—A hydraulic load lift with an | new Berg universal 7-way tractor- iy V4 E 8 East 40th and York Street 
bus aluminum single-unit oil tank and pump com- trailer connectors | Denver 5, Colorado 
= _— lo eangunend Sy Maeee vere: 62. , * | Please send FREE information on the ne 
ec) verett, Mass. The hydraulic fluid is contained * * * i i n new 
nv. in the unit above the dual pumps. This allows | Imperial Takes Line TIMPTE BROS., INC., Manufacturers | Timpte Sleeper CAB. 
ed the fluid to circulate by gravity. The truck is | ’ 4 
4 asad te & mane Uae ah tee tamale. Of Kimble Hyd East 40th and York Street Denver 5, Colorado | 
ed It is raised with the same handle f imbtle Mydrometers 1 Name— = 
oo - ex Imperial Brass Mfg. Co., Chicago, | 
ath: = , - has been named a national distribu- 2 P | Address semcicne 
Welding Copper Alloys itor for Kimble Glass automotive Write for Information | 
ot _ A reprint, “Aircomatic (R) Weld-|hydrometers in the U. S, and Can- About the Complete Line of Timpte | City State 
91 ing of Copper Base Alloys,” has|ada. Kimble Glass, a division of , . | : ~~ 
been announced by Air Reduction | Owens-Illinois Glass Co., manufac- Bodies and Equipment ‘ 
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wood, who is continuing as a di- 
rector. Other new officers are: Ted 
Wessen, Los Angeles, vice-presi- 
dent; Joe Browning, Alhambra, sec- 


Dealer Doings 


and a member 





More than $300 in cash and a|festival committee Pasadena, director, 
$50 check were taken from the|of the city council. 
safe of Bronson Nash, Inc., 315} + * 
W. Water St., Elmira, N. Y. Entry| 


* 


> Horgan to Defense Post 
Boyer Buys Bus Firm Maj. Ralph T. Horgan, chairman 


was gained through a rear window,| petcher Boyer, owner of East|of the New York district Ford 
police said. — Greenbush Ford Garage, Albany,| Dealers Assn., and secretary-treas- 
has bought control in the driver-|urer of the New York Automobile 


Merchants Assn., has accepted an 
appointment as chairman of the 
automotive equipment 
office of civil defense, for New York 


Lathrop Files Bankruptcy | owned United Transportation Co. 
Lathrop Brothers, Inc., 263 Main|and become its president. Boyer 
St., Bolivar, N. Y., has filed a vol-|said the bus drivers who sold their 
untary bankruptcy petition in U. S.| shares to him will continue to work 





district court, Buffalo, showing as-|for the company. City, it has been announced by 
sets of $52,015 and liabilities of * * ’ |Director Arthur W. Wallander. 
$42,025. The assets include real Factorv’s 37th * * * 

estate listed at $30,000 and stock | J 15th Model Year 


Factory Motor Car Co., Portland, 
Ore., has celebrated its 37th anni- Model Garage, Middletown, Md., 
° 9 versary. The original partners, E.|is currently observing its 15th an- 

Balsiger Next Mayor: J. Blaser and V. C. Unden, still op-| niversary as a Chevrolet dealership. 

Forrest Balsiger, owner and man-| erate the business. Partners in the dealership are 

ager of Balsiger Motor Sales (Olds- | + * * 


mobile), Berne, Ind. is busy in| Buick Dealers of L. A. Area 


politics these days. He has been| ,, . Pe de 
placed on the Democratic ticket as Elect Moench President Boyle Elected President 
Wilford B. Moench, Los Angeles | 


candidate for mayor. This practic- . . 
Buick dealer, has been elected | Of Dodge Group in N. J. 


ally assures him of being Berne’s 

next mayor as the opposition is| president of the Metropolitan Buick James R. Boyle, president of 
generally weak. Balsiger is also|Dealers’ Assn. of the Los Angeles | Boyle Motors, Bloomfield, N. J., has 
chairman of the city’s chamber of | district. | been elected president of the Dodge 
commerce, head of the Berne fall} 


in trade carried at $12,384. 
+ * * 


man. 





retary-treasurer, and Henry Krell, | 


committee, | 


Moench succeeds Phil Hall, Holly- | Dealers Group, Inc., an association 


1951 


Dealer Awards Trophy— 


J. E. French jr., San 


|to Bob Cardinal, winner of the 1951 San 
Francisco city gold tournament. 
French won the same perpetual trophy in 
1937. 


| of Dodge dealers in Essex, Hudson, | 


Morris and Union counties. 
The following also were elected: 
Winfield L. Boss, Igoe Motors, 


Call it patriotism . . . or call it good busi- 
ness. . . or both—but NOW is the time to help 


Make up fo #5” profit per hour! 


IT’S EASY WITH THE 


wheel balancing. 







namic ... You can make up to 


hour . . . One shop reports 
A) BALANCER 


in two months. 


® 







WHILE IT SPINS! 


BALANCE IN A 


*& SHOWS HOW MUCH 


Model WJ-41 makes an 


Whee/ Tester merchandises ‘ 
Model WJ-69 Dynamic Wheel Tester makes a 
“road test’ in your shop. Shows customer 
shimmy due to unbalanced wheels. Described 
in Bulletin AN-603. 


Complete Weaver line includes—Twin Post Lifts .. 
Equipment ... Headlight Testers ... Brake Testers . . 
Jacks ...Dollys ... and Air Compressors. 





%& COUNTER-BALANCES 


*& SHOWS WHERE TO PUT 


car owners get more mileage from their tires. 
One of the most helpful, timely and highly 
profitable services your shop can offer is 


The big payoff comes when you get wheels 
off the car and on a Weaver Counterbalancer 


$5.00 profit per 
$680 extra income 


The Weaver Counterbalancer has ex- 
ceptional eye-appeal and merchandising 
value. It helps attract customers. 


THE WHEEL 


& MAKES AN ACCURATE DYNAMIC 


FEW MINUTES! 


WEIGHTS! 


WEIGHT TO APPLY! 


instant and ac- 


curate correction for wheel dynamic balance 

by direct application of counterbalancing 

centrifugal force. Dynamic balance is 
restored to running wheel. 


“Cut and try’? methods are eliminated. 
Perfect dynamic balance is obtained the first 
time. . . For details on Model WJ-41, ask your 
Weaver jobber or write us for Bulletin AN-603. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


. Unit Lifts... 
. Wheel Balancing Equipment .. . 


Wheel Alignment 





| Belleville, vice-president; Henry M. 


Gassner, Gassner Motors, Mont 
clair, treasurer, and Samuel I 
Steiner, S. H. Grossman, Inc., New 
ark, counsel and secretary, The fo 
lowing trustees were elected for 

two-year period: Leon Kessler, o 
|S. H. Grossman, Inc., Newark, who 
‘is the retiring president of th: 
|association, and Otto Schmidt, 0° 
|Otto Schmidt, Jr., Inc., Summit.. 


* * 


* 
Hart—W olfeboro, N. H. 
Harold H. Hart, Chevrolet deal 
in Wolfeboro, N. H., has bee 
named moderator of the Wolfebor 


fire precinct, 
. * + 


Thompson Files for Office 

J. W. Thompson, city counci! 
candidate in St. Petersburg, Fla 
has filed his qualifying petition 
The retired Detroit auto dealer is 


Francisco Dodge the only person to announce can- 
G. H. Dinterman and F. M. Hoff-| dealer, presents the J. E. French gold trophy |didacy from his district. 


*® * * 


Jimmie | Eastlack Is President 


In Gloucester County 


The Gloucester County (N. J.) 
Auto Dealers Assn. has elected 
C. N. Eastlack jr., of Woodbury, 
as president, 
| Others elected were: John S. 
| Stratton, Pitman, vice-president; 

William Michael, Pitman, treas- 

urer, and William Raynor, Wood- 

bury, secretary. 
* * * 
Kearns Elected President 


Of L-M Assn. in L. A. Area 


Henry Kearns, of San Gabriel 
Valley Motors, San Gabriel, has 
been chosen president of the Lin- 
coln-Mercury Dealers Assn. of the 
Los Angeles district. 

Others elected were Art Hall, 
Long Beach, vice-president; Fred 
| Jennings, Riverside, secretary, and 
|James Van Etta, Santa Barbara, 
| treasurer. 

The following directors were re- 
elected: James Livingston, Tucson, 
Ariz.; John Deaton, Beverly Hills, 
and Russ Grether, San Diego. 


* x x 


Hoffman’s Ad Agency 
Pauli G. Hoffman’s Studebaker 
dealership in Los Angeles has ap- 
pointed Davis and Co. as its new 
advertising agency. 
* + * 


Mechanics Desert 


Clyde Boucher, Pontiac dealer in 

| Barstow, Calif., reports that a 

| small town is the best place to live 

jand do business. But he complains 

|that keeping good mechanics at his 
desert town is tough. 
* * ad 


Grosse Pointe Packard 

L. G. Davis, president of Grosse 
Pointe Packard, 15205 E. Jefferson, 
Grosse Pointe, Mich, has _ an- 
| nounced two appointments. Charles 
|R. Miltimore has been named gen- 
|eral sales manager of the new-car 
| section, and R. L. MeGuire has been 
appointed general manager of the 
used-car section, located at 14820 
Gratiot Ave., Detroit. 
* + * 


Fort Myers (Fla.) Dealers 


Teach Boys Engine Work 


The Fort Myers (Fla.) Automo- 
bile Dealers Assn. has started a 


| course in combustion engines for 


members of the Fort Myers boys 

| elub. 
Cutaway models are being pro- 
cured from factories and dealers 


| for demonstrations. Other engines 
| are available for the boys to tear 


down and rebuild. Instructional 


| films are to be shown. Dealer- 
| ship facilities and personnel have 


/emphasized that all 
| were responsible 
x 


been made available. 

Dealers sponsoring the program 
are J. W. Goode Co., Hough Chev- 
rolet Co., Henry Co., Lee Motors, 
Kingston Motors, Andy Bell, Inc., 
South Florida Motors, McConnell 
and de Bordenave, Phil Singer 
Motors, Fort Myers Hudson Co., 
Heitman Motors, Dixie Motors 
and Powell Nash Motors. 

* * * 


Longpre Shares Joy 
Bob Longpre tendered all his 
employes a dinner on the occasion 
of Bob Longpre Pontiac Co., Mon- 
rovia, Calif., being named a “better 
dealer” by Pontiac division. He 
his workers 
for the award. 
* * 
Smith & Gregory 
Smith & Gregory of N. Y., Inc. 
(Ford), has opened a used-car lot 
at 207-02 Northern Blvd., Bayside, 
Ww. F. 


‘ 
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No Spring Surge Yet. Though... | 


Used-Car Sales Gain, 5 
New Units Steady | 


Page 1 





(Continued from 


} 
previous week. The total was slight- | 
the first two months of this year, |ly better than the year-ago figure 
new-car sales topped 1950 figures. | of 405, however. 
While early indications of April} “4 
sales point to a somewhat slower| @'TATISTICAL work on new-car 
pace, there is still a good chance!’ sales in March is still ineom- 
that the month’s total will compare| plete, but early reports indicate | 
favorably with the April (1950) fig-|that the month’s total may have 

ure of 471,215 new-car registrations. | been surprisingly high. 

Dealers are a good deal more With tabulation of nine states, 
concerned about used-car sales| which ordinarily account for 14 
than they are about new-car vol-| percent of the national total, the 
ume at this time. The volume of| estimate for March was quoted at 
used-car sales has shown some im-| 516,238 units. 
provement in the past two weeks in| Should this figure hold up when 
those areas that have been favored | the remaining states are compiled, 
with good weather. |it would mean that over 1,400,000 

Pe eee new cars were sold in the first 
L{OwEvER, most of the North- | quarter of this year. 
ern states have not been so That figure would be about 130,-|rod automobiles, held here Apr. 12- 
lucky, and the market has lagged|000 units ahead of the 1950 first-|}15 at Navy Pier, announced that 
accordingly. Good weather is still| quarter total of 1,286,437 new-car|the event drew 51,503 visitors de- 
regarded by most dealers as the| registrations, which to date stands|spite rainy weather during the 


they are aware that in at least 


¥ x 


The Rambler station wagon attracted many 


convertible sedan. 








‘Custom Car Show 


Draws 51,503 


CHICAGO.—Officials of the first 
show for custom, sports and hot- 








most necessary ingredient for a re-|as the best first three months in| first three days. 
Rochester Anderson, Jack Ben- 


covery of the used-car market. ithe industry’s history. 

Naturally, automobile dealers 
would also like to see credit terms 
relaxed. Regulation W is coming 
under attack again as the used-car 
business continues its low-volume 
course. 

The state of the used-car mar- 
ket has brought about some pow- 
erful promotional and merchan- 
dising programs by dealers, 

Money-back guarantees, free-trial 
privileges and “a year’s supply of 
gasoline” are just a few of the 
inducements being offered. 

* ca * 


HE favorite in most cities. how- 

ever, appears to be a compari- 
son between the dealers’ selling 
price and the permitted ceiling 
price for a particular vehicle. 

While it is a widely-used ap- 
proach, it’s one that many dealer 
groups frown upon. They point 
out that while many used cars 
are selling below ceiling limits, 
there are other used units which 
can still command ceiling prices. ge 

They also caution that the pres- 3 , “ ¢ iy 
ent method of establishing ceiling ws - “4 
prices is only temporary. and that RS ; 4 
the Office of Price Stabilization es 
may reduce ceiling prices. if it mis- ey 
construes these “comparison-type” , 
ads. 

All dealer trade groups are also 
urging their members to keen their 
Federal Reserve Bank and branch 
banks “continually advised of the 
effects on both sales and invento- 
ries of the existing terms of Regu- 
lation W.” 


TR eae ie 6 


Tee ae 
“MEY WEST FLA 


* * * 


HE “almost prohibitive’ terms 
of Regulation W were blamed 
by Cleveland dealers for the poor 
showing of used-car sales in that 
citv in the week ended Apr. 13. 
Only 3,035 used units were sold 
in that period, the countv clerk re- 
ported, adding that the figure was 
a seven-week low for Cleveland. 
New-car sales experienced a 
similar slump in Cleveland as the 
total for the week ended Apr. 13 
fell to 1,410 units—the second 
lowest weekly figure of the year 
and slightly under the compar- 
able vear-ago weekly total. 
Another Ohio city, Akron, 
better news. Used-car sales there 
in the week ended Apr. 7 amounted 
to 626 units to rank as the fourth 
highest weekly total of 1951. 
New-car sales in Akron softened 
during the week as only 411 were 
titled, compared with 459 in the 


Film Report 


Study of Auto Research 


Issued by British 


LONDON.—“Auto Suggestions,” a 
film produced by the Crown Film 
Unit, has been released for over- 
seas, It shows the British car in- 
dustry’s output and export achieve- 
ments. The film is being sponsored 
by the British board of trade. | 

Scenes of particular interest are | 
those which portray the attention | 
given to the special needs of over- 
seas conditions. Five-day freeze 
tests, dust tunnel exposures and| 
rigorous suspension tests for rough, | 
uneven terrain are shown in the 
production. 

The film closes with a glimpse | 
into the automotive future, show- 
ing the experimental gas-turbine | 
automobile. | 


*12,000 lbs. total Tractor Semitrai 








Nash Exhibits at Sports Show— 





had ace sid . ‘ Biss lial 


limitations,* you can put up to $2160 more per 
year in your pocket for every truck you replace 


with a REO. Don’t delay! Buy a REO today! 


REO MOTORS, INC., LANSING 20, MICHIGAN 





1951 





visitors to Nash's display at the 10th annual 


| Detroit congress sportsmen's show. The display, entitled ''The Sportsman's Dream Car,"’ also 
included the twin-bed feature of the Ambassador and Statesman models and a Rambler 


| ny's “man,” won the “most out- 


| Standing ear” trophy with his 
$20,000 California creation. Four 
other awards were made for un- 
}usual cars. 


Resch Names Leach 

J. Clyde Leach has been named 

new-car sales manager of George 
H. Resch Motors, Inc. (Hudson), 
719 King St., Charleston, S. C. 
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N PA Resh uffles 


| . 7” *. ” 
Vehicle Division 

| WASHINGTON.—The new Motor 
| Vehicle division of the National 
Authority has_ been 
|placed under one of four bureaus 
just created by the NPA. The 
| Motor Vehicle division is under the 
Industrial and Agricultural Equip- 
ment bureau. 


The new organization of the NPA 
provides for 35 divisions dealing 
with industrial production, instead 
of the previous 20 product group- 
ings. In addition, it was announced 
|that Walter C. Skuce has been 
|designated assistant administrator 
for production controls, until such 
time as administration of the CMP 
plan is absorbed by the operating 
bureaus. 


West-Herr Motors 


West-Herr Motors (Ford), Ham- 
|burg, N. Y., has moved from a 
| temporary location at Clark and 
|McKinley Sts. to 284 Clark St., a 
building formerly occupied by Car- 
| vin- West Motors, Nash dealer. The 
|latter firm has been dissolved and 
| Joseph West, its president, is now 
|with West-Herr as business man- 


' 


New REO GOLD COMET E-22 Series Tractor Unit, 


Put this REO GOLD COMET Tractor Unit on the scales, Mr. Trucker. It weighs 
from 495 lbs. to 1455 lbs. LESS than 5 widely used competitive trucks. Has more 


horsepower per pound, too! This means that even under rigid State weight-load 


AND BUSES 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

a AES to a recent higher 
‘ court, one who advances money 
to the owner of an automobile can 
have no valid lien against the car 
unless the testimony clearly shows 
that the owner agreed that a valid 
lien would exist. 

For example, in International v. 
Maryland Co., 179 Fed. (2d) 284, it 
was shown that one White ad- 
vanced money to the owner of a 
motor vehicle to be repaid from the 
charter hire without reservation of 
a lien. A great part of the money 
so advanced was used for purchase 
of supplies, and other expenses to 
make the vehicle ready for use. 

In subsequent litigation the high- 
er court held that White could have 
no lien on the vehicle to secure 
payment of the money he advanced. 
This court explained that if White 
wanted a lien he should have had a 
written contract to this effect, or 


tuke a mortgage on the vehicle. | 
* * * 
Policy Void 
courts consis- 


N ODERN higher 
i tently hold that where an au- 
tomobile owner breaches a clause 
in an insurance policy, he forfeits 
his right to receive payment for a 
loss from the insurance company. 

For example, in Home Insurance 
Co. v. Ciconett, 179 Fed. (2d) 892, 


Truckers Assail 
Weight-Distance 
Tax in New York 


NEW YORK.--Condemning New 
York state’s new truck weight-dis- 
tance tax as “one of the most cum- 
bersome revenue producing schemes 
devised to date,” the New York 
State Motor Truck Assn. has de- 


clared that the levy will be costly | 


to enforce, cannot raise the amount 
of revenue claimed by its sponsors, 
provides nothing for highways and 
sets up a strong “dollar curtain” 
against interstate trade. 

The new law levies a graduated 
tax on heavy trucks based on their 
loaded weight and the number of 
miles traveled within the state. 
The tax starts at six mills per mile 
for trucks of 18,001 to 20,000 pounds 
and increases to 24 mills per mile 
for trucks of 60,000 pounds loaded 
weight up to the legal limit, which 
approximates 63,000 pounds. 

Attacking the new law in the 
current issue of its publication, 
Motor Truck News, the trucking 
association lists “the facts and 
their implications” as follows: 

“.. Records of the U. S. Bureau 
of Public Roads point out that since 
1926 nearly $1 billion in highway 
use taxes have been used for other- 
than-highway purposes in the state 
of New York. This is the worst 
record in the U. S. 

“ . . Most observers agree that 
the top net figure of revenue from 
this law will be about $15,000,000 a 
year instead of the earlier widely 
touted new revenue of up to $30,- 
000,000 a year. 

“. . because of the complexity of 
this law, it must be assumed that 
evasions will be numerous, both in 
this state and by truckers from 
other states who travel over New 
York state highways.” 


Big Ex pansion 


Started by 3M 


ST. PAUL 
000 plant expansion 
announced by Minnesota 
and Mfg. Co. last week 

R. P. Carlton, company president, 


Details of a $6,500,- 
program was 
Mining 


said the firm was expanding fa- 
cilities at Atlanta; Bristol, Pa.; 
Buffalo; Cleveland; Lemont, III; 


Wayne, Mich.; Boston; Hutchinson, 
Hastings and St. Paul, Minn 


Cummings to England 


DETROIT. Robert G. Cum- 
mings, supervisor of data and 
standards for Ford Motor Co., en- 
gineering, will represent the U. S. 
this week at a conference in Lon- 
don seeking to unify the sizes of 
screws, nuts and bolts in American, 
Canadian and British autos. 


it was shown that an insurance | 
policy contained a provision that | 
the policy holder “shall at all times | 
have a competent watchman” on| 
the premises. | 

The insurance company refused | 
to pay a loss on the grounds that | 
the above mentioned clause in the 
policy was breached. In later suit 
the higher court held the insurance 
company not liable. 


Maxwell Takes Ford Deal 

Opening of a Ford dealership 
in Fort Lee, N, J., has been an- 
nounced by Alex D. Maxwell, The 
dealership, Fort Lee Motors at | 
2138-42 Lemoine Ave., will serve | 
the Fort Lee, Leonia and Coytes- 
ville area, Maxwell is also presi- 
dent of Maxwell Motors, Bergen- 
field, N. J., another Ford dealer- 
ship, and heads the Marmon- | 
Harrington Motor Coach sales 
| and service organization in Fort 
Lee. 
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REPRESENTATIVES OF THE STUDEBAKER CORPORATION HAVE 
EXAMINED THE SERVICE BACILITERS OF 
MILT NODLER MOTORS 


AND TH CERTIFICATE 15 AWARDED (IN BEQOONTTION 





Milton D. Nodler (left), 


Dealers Take Civic Posts 


James L. Ferman, president of |Co™mmerce. 
Ferman Chevrolet Co., Tampa, Fa., 


| Studebaker Honors Dealer Nodler in Meadville, Pa.— 
Meadville, Pa., 
Merit award at a dinner attended by employes and quests 
Sypher, of Meadville, and E. J. Swift, of Erie, Pa., 
pean E. Pearson, Studebaker district manager, Cleveland 


recently received the Studebaker Certificate of 
Others (left to right) are Robert 
both of Associates Discount Corp. and 


the Greater Tampa chamber of 
Another is George M. 
Holtsinger, president of Holtsinger 


is one of eight new governors of | Motor Co. 


Tread Tester 
Pure Oil Dealers Check 


Customers’ Tires 


CHICAGO.—A Pure-Sure trea: 
tread tester which enables Pure Oi 
| dealers to measure and record th 
| exact depth of the tread remainin: 
}on customers’ tires has been dd: 
| Signed and developed by Pure O 
| Co. tire engineers. 

Overall, the compact device 
1% inches wide by 3'4 inches hig 
and it takes a 3x5 card to regist« 
the tread depth pattern on fron 
rear and spare tires. The slidin 
point of the tester is placed in th 
full depth of the tread patter 
then the punch is pressed into th 
card at spaces marked good, safé 
caution, unsafe or dangerous. 


The card becomes a permanent 
record for the motorist, and con 
tains space for the following rec- 
ommendations: rotate tires, realigr 
wheels, balance wheels, replace left 
front, left rear, right rear, right 
front or spare. Two minutes tim 
is ample to obtain measurements. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensiv: 
method of reaching the men who want 
what you have or have what you want 
See the back pages of this issue 
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By George Deery 
Associate Editor 


1. suggesting that a heavy tax 
placed on advertising, the staff 
the Joint Congressional Eco- 
notiic Committee brought up an 
his orical precedent—a general 3 
percent tax on gross receipts from 
ads in newspapers and magazines 
by 18 states in the Civil War. 

Spokesmen for sales and ad 
groups lost no time in firing right 
back at the committee’s idea that 

a 20 to 25 percent tax on the 
current ad rate volume would 
raise about $1,000,000,000 annual- 
ly. 

Sen. Joseph C. O'Mahoney, 
Wyoming Democrat and committee 
chairman, stressed in a preface to 
the report that neither the joint 
committee nor any of its members 
“is in any way committed” to the 
staff's ideas. 

The idea might be desirable, ac- 
cording to the staff committee, to 
pull the reins on inflation by cut- 
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\ffecting Factories and Dealers... 
Auto Advertising 
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ting consumer buying and saving 
newsprint. 

In spite of O’Mahoney’s en- 
dorsement, Robert A. Whitney, 
president of National Sales Ex- 
ecutives, Inc., assailed the pro- 
posed tax. “A heavy sales tax on 
advertising is another socialistic 
measure seeking to subjugate 
that key producer of sales which 
has been responsible for the 
highest wages and employment in 


the recorded history of man,” 
Whitney said. 
“With selling and freedom of 


choice the only difference between 
our type of economy and that of 
socialism and communism, a tax 
on our freedom of choice and the 
salesman that appeals to it most 
cheaply, advertising would give us 
here the very thing we are fight- 
ing in Korea.” 

Graham Patterson, chairman of 
the board of the Advertising Fed- 
eration of America, declared such 
a tax would “dull the best low- 









cost tool capable of moving inven- | 
tories now swollen,” raise other | 
costs of selling and thus contrib- 
ute to inflation. 
Production will continue high 

in the civilian field despite mili- 
tary needs and unless advertis- 
ing is available as the low-cost 
tool to move it the economy will 
suffer, Patterson warned. He 
predicted unemployment and loss 
of revenue to the government it- 
self if advertising was curtailed 
by the proposed 25 percent tax. 

“Inflationary pressures can be 
attacked in many ways more effec- 
tive and less harmful than this,” 
Patterson said. 


Ouch! 


Bernard De Voto, editor of “The 


rent issue of Fortune 
words for the auto industry, but | 
raps its ad agencies over the 


knuckles while thrashing advertis- 
ing in general. 

Says De Voto, “Neither business 
nor the agency is today interested 
in giving the public an honest prod- 
uct.” 

In contrast, he salutes the “auto 
industry as the most expert and 


Ls tt Animal, 


Think it’s a chicken embryo? or a stone? 


& 

: Michigan farmers would spot it instantly 
$ as a bean many times enlarged. They 
know it because it’s one of the many im- 
portant crops that give them such strong, 
steady income. 


With crop variety, Michigan farmers are 
; not dependent on the price behavior of one 
crop or two. 
markets are just fine for lots of crops—like 
dry edible beans that brought more than 
$33,000,000 income in 1949. And Mich- 
igan is first in cherries, 2nd in peaches, 
4th in buckwheat and all vegetable sales. 
Mention any crop—and chances are Mich- 
igan is high on the list for it. 


Conditions are just right and 


East Lansing 
PENNSYLVANIA FARMER 
Harrisburg 


THE OHIO FARMER 
Cleveland 


You can be sure this 


Michigan farm families get it 


“variety” 
calls for special farm knowledge. 





Met Singer Meets Ford Men— 


James Melton (center), 
Easy Chair” in Harper's, in the cur- S. Hatch (left), Ford western regional sales manager, and W. L. Hughson, San Francisco. the 


has kind | world's first Ford dealer. Melton heads Ford's new NBC television show, 


virtuous of American businesses, 
a glory of our culture and a vin- 
dication of capitalism, 

“Do the witch doctors (admen) 
keep Detroit from making a still 
better car? The scholar wants his 
hood lowered so he can see his 
right hand fender. The 


| Vegetable Mineral ? 


MICHIGAN FARMERS KNOW HOW TO MAKE IT PAY! 


farming 
And 
from the 


one farm paper that specializes in their 


farming interests—MICHIGAN 
It’s so important that 4 out « 
farm families in Michigan read 


1 FARMER. 


of every 5 
it. 


Mighty few other upper-third farm in- 
come states give you such a steady selling 


opportunity. Two that do are 


Ohio and 


Pennsylvania served by THE OHIO 
FARMER and PENNS YLVANIA 
FARMER. 

For the full story, write T1013 Rockwell 


Avenue, Cleveland 14, Ohio. 





Metropolitan Opera and concert stage star, 


witch doc- | 


is greeted by Artnur 


"The Ford Festival."’ 


tors give him a tumorous swelling 
that conceals it further. 

“He wants the blind spot at the 
driver’s left reduced, but the sha- 
mans order its angle widened so 
that they can advertise a cowl 
|copied from a cocktail bar.” 


* * 


| Hats Off to Enquirer 
The newspaper steering com- 
mittee of the Assn. of National 
Advertisers has published a reso- 
lution commending the Cincinnati 
| Enquirer “for its sponsorship of 
| the Sunday Enquirer readership 
study completed under the aus- 
pices of the Advertising Research 
Foundation” and suggests that 
other Sunday newspapers wouid 
likewise benefit by sponsoring 
similar studies. Ralph C. Robert- 
| son of Colgate-Palmolive-Peet is 
chairman of this ANA committee. 
| ~ é * 


Sterling to Detroit 


John L. Sterlnig has joined the 
Detroit office of Cresmer & Wood- 


ward, newspaper representatives, 
Don A. Jansen, Manager an- 
nouneed last week. Sterling has 


been with the firm for several 
years. He was with the New York 
office before coming to Detro't. 


* * * 


Broadens Campaign 

The automotive finishes divis’on 
of the Martin-Senour Co., Chicago, 
has announced a broad promotion- 
al campaign for its jobbers, aimed 
at greatly expanded sales. In addi- 
tion to a stepped up advertising and 
|publicity program, the company 
|has developed a new assortment of 
sales aids, ranging from large, 
painted building signs to strainers 
and paddles, according to Don A. 
| Seeley, manager of the Automotive 
| division. 

The sales aids include: 

Indoor and outdoor illuminated 
signs; outdoor painted signs for 
jobber buildings; an all-steel mer- 
chandising cabinet, with a capacity 
of 50 pints or 40 quarts to “help 
sell more color assortments;” Mar- 
tin-Senour “Want Books;” plain or 
jobber - imprinted strainers and 
wood paddles for refinishers. 


4 


Tire Care Film 


In a move to aid and promote 


tire conservation, Socony-Vacuum 
Oil has begun production of a 
movie to show service station op- 


erators and attendants how to as- 
sist motorists in care of their tires 
It will be released about May 1. 

One of the objects of the film, 
which is being produced by Dyna- 
mic Films, Inc., New York, is to 
|}encourage motorists to depend on 
a single place regularly for tire 
maintenance and care. The film is 
entitled “Save a Tire, Save a Cus- 
tomer.” 


Promoted 

Appointment of Harry L. Nieder- 
auer as manager of advertising and 
sales promotion for the Westing- 
house Lamp division has been an- 
nounced by Russell E. Ebersole, 
staff assistant to the vice-president 
Niederauer succeeds Herbert E 
Plishker, who has become lamp 
sales manager for Westinghouse. 
Niederauer, assistant manager of 
advertising and sales promotion for 
the past seven years, will retain his 
headquarters in Bloomfield, N. J 
| In 1943, he left a position as ad- 
|vertising manager of the national 
bakery division of the Atlantic & 
| Pacific Tea to join Westinghouse. 








34 


AUTOMOTIVE NEWS, APRIL 23. 1951 


Big Demand, but Materials Stymie Car Makers. . . 


Frustration on Automatic Shifts | 


(Continued from Page 1) 


tity of automatic transmissions 
will continue to be produced at 
the Cincinnati plant, but the 
output expansion originally con- 
templated is shelved amidst the 
materials scramble. 


Approximately 20,000 Fordomat- 


ics and Merc-O-Matics were turned 

out after 1951-model introduction 

late last year. Output so far this 

year exceeds this, but not by much, 

according to a company spokesman. 
* + * 


EPRESENTATIVES of 
few of the cars in dealership stocks 
are equipped with automatic trans- 
missions. 

“Customers today,” commented a 
GM spokesman, “would rather wait 
for an ‘automatic’ than take a syn- 
chromesh. They’re in for a long 
wait, because these government 
regulations prevent us from build- 
ing as many Hydra-Matics, Dyna- 
flows and Powerglides as we would 
like.” 

Last year, Hydra-Matic was in- 


fot 
(CG) 


~ 


PERFECTION 
(33. ae sy 


KNOWING HOW 4 


BODIES “HOISTS 


every | 
auto company were agreed that | 





PROFITABLE IN. 1951 





| stalled on 94 percent of the new 
Oldsmobiles, 97 percent of the 
Cadillacs and 70 percent of the 
Pontiacs. More than 77 percent 
of the Buicks had Dynaflow and 
20 percent of the Chevrolet cars, 
Powerglide. 

Nearly four million cars carrying 
jan automatic transmission have 
been marketed by GM since 1939. 
Of these, 1,250,000 are Oldsmobiles; 
725,000, Pontiacs; 375,000, Cadillacs; 
800,000, Buicks, and 400,000, Chev- 
rolets. 

The GM .torque-converter units, 
Dynaflow and Powerglide, are also 


Senate OK’s Rentzel 


WASHINGTON.—The nomination 
of Delos W. Rentzel for under- 
secretary of commerce for trans- 
portation was confirmed by the 
U.S. Senate last week. He is also 
chairman of the committee on de- 
fense transportation under the Of- 





fice of Defense Mobilization. He 
succeeds Philip B. Fleming, whose 
appointment as ambassador to 


Costa Rica was also approved. 
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Photo shows a modern PERFECTION Heavy-Duty Dump 
Body with Iso-Draulic ROLL-A-LIFT 


The reputation of PERFECTION Bodies and Hoists 
for outstanding service was gained through proved- 
on-the-job superiority of design and construction. 
For 33 years Dealers, who have handled PERFEC- 
TION Bodies and Hoists, have found them a steady 
business builder and a profitable business keeper. 
Standard bodies for practically every need—spe- 
cial bodies produced speedily and economically. 


FREE “Old Timer” PHOTO 
Write for an enlarged mounted 
photo of the old truck pictured in 
this ad. No obligation. This is No. 4 
of a series--if you want a set of 
them, ask for Nos. 1, 2, 3, and 4. 


THE PERFECTION STEEL BODY COMPANY 
Galion, Ohio, U. S. A. 
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faring poorly as to materials stock- | 
piles. Buick General Manager Ivan | 
L. Wiles stated recently that the | 
aluminum cutback would reduce | 
the number of Dynaflow-equipped 
cars this year. Chevrolet’s percent- | 
age of Powerglide cars has fallen 
off from the 1950 level. 

Buick, pioneer of the torque con- 
verter in passenger cars, claims it 
is the leading producer of automo- | 
biles equipped with full-automatic 
transmissions, 

Statistics on the production of 
automatic transmissions in 1950, 
said Wiles, show that Buick’s rec- 
ord of 429,903 Dynaflow units again 
put it in first place, leading its 
nearest competitor by more than 
58,000. Buick built 281,024 Dynaflow 
units in 1949. Dynaflow was intro- 
duced in 1948. 

* * * 
Ala. new Cadillacs and Lincolns 
*““ are rolling from the assembly 
lines with Hydra-Matic. Cadillac | 
has dispensed with the Series 61, | 
which offered purchasers an option 
on Hydra-Matic. 

More than 1,750,000 Chrysler Corp. | 
cars have been assembled with | 
Dodge Gyro-Matic, DeSoto Tip-Toe | 
Shift, Chrysler Prestomatic (Fluid- 
Matic) and the new Chrysler V-8| 
Fluid-Torque. 

Shortages of metals have hin- 
dered production of Fluid-Torque, 

introduced by Chrysler division 
jointly with the new V-8 engine 

for the 1951 New Yorker, Im- 
— and Crown Imperial mod- 
els. 

The percentage of Gyro-Matic 
transmissions in Dodge cars may 
go up somewhat this year with ex- 
tension of the device to the Mea- 
dowbrook four-door sedan and the 
lower-priced Wayfarer two-door se- 
dan and business coupe. 

It is estimated that well over 
3,000,000 Chrysler Corp. cars carry- 
ing fluid drive have been built 
since the device was unveiled in 
1937. 

* * * 

ACKARD and Studebaker, the | 

other makers producing their | 
own torque converters, have also! 
come along gradually because of 
the materials situation. 

Packard produced more than 62,- 
000 Ultramatic cars last year, com- 
pared to 7,000 the year before, when | 
the device first was introduced. 

Studebaker’s first year of auto- 
matic transmissions saw 42,000 
Commanders and Champions | 

reach the market so equipped. 
The South Bend maker had ex- 
pected application of its Auto- | 
matic to the Champion line and 
the tiein with the new Command- 
er V-8 to spur consumer demand, | 
but again lack of metals has | 
proved a deterring production 
factor. 

Kaiser-Frazer, Hudson and Nash | 
now all use GM's Hydra-Matic, but | 
their purchases from _ Detroit | 
Transmission division are more im- 
mediately and drastically affected 
by materials difficulties because of 
preference in filling requirements 
of GM car divisions. 

More than 16,000 Kaisers and 
Frazers with Hydra-Matic rolled 
out of Willow Run last year. K-F’s | 
percentage of Hydra-Matic cars to 
total production has been about 
the same this year. 

* * * 
I UDSON adopted Hydra-Matic in 
October, but during 1950 as a 
assembled 40,000 cars with 
exclusive Super-Matic against | 
15,000 with Hydra-Matic, the latter 
all in the last four months of the | 
year. Drive-Master accompanied 
more than 80,000 Hudsons built in 
1950. 
Nash has put Hydra-Matic on 








Spokane to Enforce 


Sunday Closing Law 


SPOKANE, Wash. — In re- 
sponse to demands from several 
sources, including the Spokane 


retail trade bureau, Spokane 
Prosecuting Attorney Hugh Ev- 
ans has announced that his 


office will enforce a 1909 Sunday 
closing law. This law covers the 
sale of used cars as well as pro- 
hibiting grocery stores, hard- 
ware stores and many others 
from operating on Sunday. 

The prosecutor’s office said 
that the statute specifically pro- 
hibits the sale of personal prop- 
erty, which includes cars. | 








40,000 Ambassador and States- 
man cars since September, 1949. 
Initially available only with the 
Ambassador line, Hydra-Matic 
was added to the Statesman with 
the 1951 introduction. 


The obstacles in obtaining suffi- 


cient automatic-transmission mate- | 
rials are reflected in their unavail- | 
ability as yet on several cars in the 


low-priced range. 
These include Chevrolet Special 


models, Ford sixes, all Plymouths, | 


all Willys-Overlands, the Henry J 
and the Nash Rambler, as well as 
all British makes sold in this coun- 
try. 


Buffalo Dealers Plan 
Annual Parley May 15 
BUFFALO.—The Buffalo Auto- 
mobile Dealers Assn. will hold its 
annual meeting and banquet May 
15. Added details on the program 
will be announced in the near fu- 
ture, association officials said. 
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AAA Sponsors Drive 


To Save Radiators 

NEW YORK.—An auto radia- 
tor preservation program, de- 
signed to ‘assist in the defense 
mobilization program and _ to 
keep more automobiles in oper- 
ating condition, is being spon- 
sored by the American Automo- 
bile Assn. 

Attacking rust as one of the 
elements causing the greatest 
amount of radiator damage, the 
AAA is urging motorists to dis- 
card their spent antifreeze solu- 
tions this spring and to install 
a good rust inhibitor in car radi- 
ators for summer driving. Strong 
emphasis is being held on the 
corrosion and rust dangers in- 
herent in higher speed driving 
in summer with resultant higher 
temperatures. 











@ heavy channel shaped uprights ® beveled tailgate extensior 
© rachet holds at any position® tailgate closes flush to truck 


tailgate loader” 


....for 4%, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 


delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can 


build business, can prevent injury to personnel or damage to merchandise, so 


don’t suffer any longer with old fashioned loading methods — order VENCO today! 


puts the “pickup” in your pickup truck 


at half the cost of comparable loading equipment. 


@ For FREE literature and name of nearest truck equipment dealer write 


2832 NEWELL ST., Dept. A 
LOS ANGELES 39, CALIF. 


The VEN corp. 
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(Continued from Page 1) 


ompleted operation on an auto 
.ndustry advisory committee, the 
price order governing automo- 
biles is due to be extended. 

[he order expires May 1. It 
would be virtually impossible to ar- 
range a meeting of OPS officials 
and the advisory committee and go 
through an agenda before May 1. 

As a matter of fact, the names 
ot the committee members have not 
been revealed yet since their ac- 
ceptances are not in. 

* * * 

N OFFICIAL OPS interpreta- 

tion of just what the retail 
automobile dealer should—or should 
not—do in the matter of price re- 
duction on a new car minus a fifth 
tire was still hanging fire in the 
agency's legal division at the week- 
end. 

Meanwhile, hopes for a little more 
civilian rubber in May was seen 
here. 

In addition, while the NPA of- 
ficial who issued the order ban- 
ning spare tires on new cars, 
Leland E. Spencer, strongly de- | 
fends the order he admitted last | 
week that he would not buy a 
new car with only four tires. 

Meanwhile, Price Boss Michael 
DiSalle was reported to have given 
as his personal opinion that the} 
retailer should deduct the retail 
price of the tire in such cases if 
he customarily takes a markup on 
the spare tire sold with an auto- 
mobile. | 

DiSalle was asked, it was under- 
stood, whether automobile dealers | 
can legally deduct only $12 from 
the price of an automobile sold 
without a spare tire and then sell 
the car buyer a spare tire separate- | 
ly for $28. | 


* * * 
._— price chief qualified his 
opinion with the statement 


that, while no interpretation had 
yet come from the OPS legal bu- 
reau, it was “his belief” that such 
a deal would not hold in view of 
his agency. 

A newspaper report that com- 
plaints against dealers bilking cus- 
tomers in such tire deals were} 
flooding into OPS was denied by an 
agency spokesman. 

The same source said the offi- 
cial interpretation probably would 
be out this week. 

According to an official of the | 
OPS automotive branch, a meet- 
ing of the industry advisory 
committee will be called shortly 
after all acceptances are in. 

After the auto price order exten- 
sion, whatever change may be made | 
for better or worse for the retail | 
automobile dealers—will come fol- | 
lowing the meeting of the indus- 
try’s advisory committee with OPS 
officials. | 
Looking backward to the NADA- 
DiSalle conference held here a few 
weeks ago, at which time the deal- 
ers had an opportunity to tell the 
OPS boss exactly what they have 
been up against in recent months, 
it is believed that the next amend- 


OPS Sifts Auto Abuses 


In Six-City Check 


WASHINGTON, — OPS an- 
nounced last week that teams of 
enforcement officers have been 
ordered into several cities “to 
investigate reports of ceiling 
price violations in three indus- 
try fields.” 

The three industry fields were 
named as automobiles, food and 
scrap steel. Cities to be checked 
were listed as Chicago, Kansas 
City, Houston, Dallas, Omaha 





and Columbus, 








OPS Picks Advisors 


futo Group Selected; Price Order 
Due To Be Extended 








| Dodge Dealers 
| Urged to Push 


Demonstrations 





| DETROIT. — Dodge dealers have 

ment to CPR 1 may be on the | | launched a national campaign to 

sunny side. | stimulate public interest in new- 
a }car demonstrations. 

PENCER said that while he E. C. Quinn, Dodge general sales 


manager, got the campaign started 
at a meeting of Detroit area deal- 
ers last week. 

Quinn reported at the meeting 
that steady factory shipments have 


500 for a new car and not having 
a new spare tire,” the tire orde: 
will channel the saved rubber into 
making tires for trucks and farm 
equipment. 


” “can't see anybody paying ing | 








Detroit Chevrolet Conference— i ha 
Central office and regional executives in Detroit following a recent conference are, left | put Dodge dealers in a position 


The statement that caused the|to right: F. A. Hoel, Flint region; J. E. Simmons, Atlantic Coast; P. Sever, southeast; I. X. bo offer “immediate or early” de- 
hopes of tire men to rise was given! Sarvis, assistant general sales manager; A. W. Famular, eastern; W. E. Fish, general sales livery of most models. 


by Jess Larson, head of the Gen-| manager; J. L. Connell, Pacific coast; H. E. Crawford, assistant general sales manager; F. C. | “Most of the dealers have been 
eral Service Administration, the| Mengel, southwest; K. E. Staley, Great Lakes, and H. Z. Wellinger, midwest. | doing a good job of demonstrating 
government’s buying agent. —— a $$ ——-- _ right ae _ that oo 
Larson said “we can see the day| Ppjeepe ; » .Joe | tural components of mass-produced |1S @ matter at cals for unite 
not too far away when we can re- Prices Trimme d 10-12% |Fruehauf Trailer Co. Aerovan/and concentrated attention by the 
port to the American people that| On New Twin Coach bodies, with modifications for mo- | entire dealer group,” the sales man- 
KENT, O.—Twin Coach Co, here|tor coach use, according to Fageol. | ager said. a 
announced a line of motor| Sai teastuas disindbepucintsldaslakad He pointed out that special in- 


our goals (rubber stockpile) have 

been achieved.” has : ; : 
However, he vigorously opposed| coaches to sell at reduced prices. . terest in road demonstrations is 

demands for an early end of fed-| Known as Fageol-Liners, in honor Economy to Haralson | being highlighted this year because 

eral controls on rubber use. of their designer, L. J. Fageol, com-| Haralson Motors (Kaiser-Frazer), | of the introduction of the new Ori- 
It has been the government’s| pany president, the new buses will|Covington, Ga., has purchased | flow shock absorbers. 

stockpiling that has caused the|be priced from 10 to 12 percent be-|Economy K-F Motors, and_ will | 7 a Sane: ts 

shortage of rubber, rubber com-|low current levels. move to the new location on Wash- | seitaaliek tnares gh age 

panies point out. | The new coaches use the struc-| ington St. |and sales every week, 
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Sum meee a 
colors are needed, from which any 
of thousands of car colors can be 
prepared in a matter of minutes 


Cm ered “a e cea 


Service Manager “Erv’’ Kromrei (left) and painter “Chet” Counts (above) of Ecorse Body and Fender Repair, Ecorse, Michigan. 
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“Because we now prepare the correct amount of — with us. We don’t overstock ... and there are no 
lacquer to complete the job at hand, the R-M 
Tintometer system has made it possible for us to 
cut our paint bill in half! 

“This is no idle exaggeration. It is a proven 
fact. Unnecessary paint waste is a thing of the past 


more half-filled, dried-out paint cans to clutter up 
the shop. 

“We always geta perfect color match and we 
certainly should! The R-M Tintometer is accurate 
to the thousandths part of measurement!” 

cove Ere Kromret 


Ask your Jobber to let you 
new slide film. It’s in full color; @ 
explains the why of most com- g 


mon refinishing problemsin g {| 
a way you cannot forget, 


INSHED \“*s 
ASON CO. 


5935 MILFORD AVE, 
DETROIT 10, MICH. 


1244 N. LEMON ST. 
ANAHEIM, CALIF. 
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Used-Car Auction Prices 


Market Trend 


It was “more of the same” for used-car prices last week as the 
overall average price slid $10 to $973. It was the fifth straight week 
of losses, which have resulted in an aggregate drop of $43 in the 
overall average price. 

Last week, late models took it on the chin, They have been getting 
off rather lightly in the market decline, as two, three and four-year- 
old cars took the brunt of the reaction. However, '50s and ’51s were 
the heavy losers in the latest tabulation as 50s fell $24 and ’5Is 
lost $17. 

The other postwars fared better. The price of '46s dropped $8, but 
49s lost only $4 and '47s and '48s slipped just $2. The prewars went 
their own course with '42s losing $24 and "41s gaining $1. 

There was also a drop in the percentage of cars sold at the various 
auctions last week, Of the 1,667 units entered .at 10 representative 
outlets, 1,058, or 63 percent, were sold. In the preceding week at the 








| Deluxe 4-dr., $1,450, $1,375; club coupe, | 
$1,390; 2-dr., $1,470*, $1,330; Bel Air, 


4 7 > 

$1,850*. ‘49 FL Special 2-dr., $1,025, 

| $1,130; SL Special 4-dr., $1,100, $1,160; V = 

FL Deluxe 4-dr., $1,250, ‘48 FL 4-dr., | er e se ar rices 
$950; %-ton pickup, $480; conv., $1,000. 


| °47 FL aerosedan, $900.''41 SD 4-dr., | (Compiled by Automotive News/ 
$195. ‘39 MD 2-dr., $275. . ae . 
| cobdteate ‘50 Windsor 4-dr., $1,950*; Model ‘anaes —— sane 
Newport, $1,900%. ‘49 Windsor 4-dr., | Mode ) 95 
| $1,550". 1951 $2,074 $2,086 a 
| DeSOTO-—'50 Custom conv., $1,650* $973 $1,010 1950 1,534 1,600 1,607 
¢ 9 ’ 


| DODGE—'50 Coronet 4-dr., $1,600, $1,620, 


| $1,550; Meadowbrook 4-dr., $1,500. ‘49 | 1949 1,234 1,278 1,227 
. , i 000: © : . 
| ag a 4-dr., $1,000 oronet 4-| 1948 936 981 $56 
| FORD | —- club coupe - ‘50 | 1947 757 800 779 
CD (8S) 4-dr., 1,540; 2-dr., .430; “- sm ge a 20 = 
| ton pickup, $860; CD (6) 4-dr., $1. 350, 1946 656 690 685 
$1,400; 2-dr., $1,350; Deluxe (6) 4-dr., | 1942 316 333 326 
$1,260. ‘49 Custom (8) 2-dr., $1. 130, | 
Apr 


$1,025, $1,100; 4-dr., $975, $1,000. club} Sar Feb 1941 276 315 326 
coupe, $1,250; station wagon, $925. 48) Overall — 


SD club coupe, $1,000; 4-dr., $910, ‘47 s : . ‘ 
SD 4-dr., $880; conv., $810; 2-dr., $800. Average $ 973 $1,010 $ 994 





i‘ Gite aA. 6. (The above figures are averages of used-car auction prices, all 
HUDSON—'50 Commodore 4-dr., $1,325. | makes and models, carried regularly in Automotive News./ 


‘49 Super (6) 4-dr., $800. '48 Commodore 
4-dr., $800. 
KAISER—'49 Deluxe 4-dr., $855; Special $1,100; FL Special 4-dr., $1,120. "48 FL $1,430, $1,340, $1,300. °46 conv., $785 




















same auctions, 1,059, or 66 percent, of the 1,600 entries were sold. 4-dr., $725. '48 Special 4-dr., $490 | 4-dr., $1,010; aerosedan, $990; FM 4-dr., '41 SL (8) sedan, $350, $300, '40 Delux: 
: vith * indicate t i ed ith LINCOLN—'50 club coupe, $1,725 $1,010; conv., $1,125; SM 4-dr., $890. (6) sedan, $235 
Prices marked wn an indica a unit equipp unt MERCURY—'51 2-dr., $1,940. °50 club ‘47 SM club coupe, $860; 2-dr.. $790, | STUDEBAKER ‘48 Commander lui 
automatic transmission or overdrive. coupe, $1,570; 2-dr., $1,625. ‘49 4-dr., $750; FM 2-dr., $850. '41 SD 4-dr., $310. coupe, $1,010; sedan, 2 at $1,000, $985 
$1,200. '47 4-dr., $825. '46 4-dr., $750 | CHRYSLER—'49 Windsor club coupe, $1,- | CHRYSLER 49 J ai ee 
MASON CITY. IA $1,545*. °50 conv., $1,575*, $1,585*; De- |NASH—'50 (600) 2-dr., $1,090. ‘49 (600)| 510. "48 Windsor 4-dr., $1,060. '47 Wind- s0eCerE8.At eee $950 
i « . > - luxe (8S) sedan, $1,225, $1,250, $1,330". 4-dr., $700. sor 4-dr., $925. MIS C-LLANEOUS— ‘48 Prefect 4-dr., $325 
(Lapiner’s Used Car Auction. Sale every '49 Custom (8) sedan, $935, $940, $945, |OLDSMOBILE-—'50 (SS) club coupe, $2,-| DODGE—'51 Coronet 4-dr., $2,230. '50 
Wednesday. Prices are for sale of Apr. 11.) $1,025, $1,035, $1,040; Deluxe (8) sedan, 070*; (98) 2-dr., $1,750. "49 (98) conv., Coronet 4-dr., $1,680. ‘49 Coronet 4-dr., | MANHEIM, PA 
(Poor weather hurt sale. Retail is much $810, $885, $900, $905, $910, $945. ‘48 $1,425; club sedan, $1,450*; (8S) club $1,550*, $1,335*. '47 Custom 4-dr., $655. ‘ a — 
improved, Sold 109 units out of 145 offer- (8) sedan, $690. ‘47 (8) sedan, $600, coupe, $1,575*; (76) sedanet, $1,250 | ‘40 %-ton panel, $100. ’ (Manheim Auto Sales and Auction, In 
ings.) $645, $685, $700. ‘46 (8) sedan. $465, |PLYMOUTH—'50 SD 2-dr.. $1,330; 4-dr.,| FORD—'51 Custom (8) 4-dr., $1,910*, — every Friday. Prices are for sale wo! 
ed on Demin 9. hb * a $540, $545, $565, $600. $1,350. °49 SD 4-dr., $1,030, $1,150. ‘47 $2,000*. '50 CD (8S) 2-dr., $1,200; station | / pr. 6.) 
ey om Ot Duper ode. $785 “46 Super FRAZER-—'48 sedan, $595* SD 2-dr., $700. '39 Deluxe 2-dr., $100 wagon, $1,425"; conv., $1,600; Deluxe (Sold 76 units out of 185 offerings.) 
—— $650 ea Es , : | HUDSON-—-'46 Super (8) sedan, $435 PONTIAC ‘50 =~Chieftain’ «(S) Catalina, | (8) 2-dr., $1,300 49 Custom (S) station | BUICK—'49 Super sedanet, $1,460 i 
cADILA AC_-'49 (62) Coupe de Ville, $2,- | KAISER—'49 sedan, $790. '48 sedan, $625 a cay te dag aed —". a. ge 3 — a. ae aad a Super sedanet, $1,040; RM 4-dr., $1,000 
se Y + { =. £ 5° 5 ' » J “*hiefta ‘ - 2: -dr., 020: ) bo s . oe te pa : . 
855*. ‘46 (62) sedanet, $1, 075, $1, 065. beg eo —- $1,185°, $1,195°, - ° - ns Geo bs a _ . ae ees. "a7 Siete ‘e Sas se50 CADILLAC 50 (62) 4-dr., $3,425": (61 
CHEVROLET. ‘50 FL Deluxe 2-dr., $1,365, | $1,315", $1,490°. san, ’ 490; ~ ' , > - . . 4-dr,, $3,175*, $2,930. “49 (62) 4-dr 


$1,380, $1,405. ‘49 SL Speci ial club | MERCURY—'51 sedan, $2,375*. °50 sedan, 


: 065 1,090; SL Deluxe 4-dr., | $1,685° , 

$1,105 i, 125; FL Deluxe 2-dr., $1,165, | NASH—'46 (600) sedan, $530 

$1,135. "48 2-dr., $900. '47 4-dr., $700, | OLDSMOBILE—'51 (98) sedan, $2,815* 

$740. "46 FL aerosedan, $775, $680. "50 (88) Holiday, $2,000*; sedan, $1,905". 
CHRYSLER--'48 Windsor 4-dr., $1,065. | 49 (88) sedan, $1,345° 


PACKARD—'40 sedan, $225 





$1,340. ‘48 SL 4-dr., $1,165; 2-dr.. $1,130.| ‘46 SD (8) 2-dr., $600 2.525°" . : s _ : 
STUDEBAKER-—'51 Champion conv., $1,- | FRAZER—'47 Manhattan 4-dr., $710 “at ie a (60) Special 4-dr., $1,880 

950. '50 Champion 4-dr., $1,475; Deluxe, | HUDSON—-48 Commodore (8) 4-dr., 2 at| “4% (62) 4-dr., $1,280 

2-dr., $1,325; Commander conv., $1,-|  $950*. CHEVROLET—'51 cony., $2,210; FL De 

475. "47 Commander club coupe. $675. | KAISER—'48 4-dr., $490. luxe 2-dr., $2,000*. '50 SL Deluxe 2-dr 
WILLYS—'51 station wagon, $1,500. '50| LINCOLN—’'49 Cosmopolitan 4-dr., $1,550*, 

Jeepster, $1,075; %-ton pickup, $810, °48 ‘42 limousine, $510 coupe, $1,115. ‘48 SM 4-dr., $930. ‘47 




















nen et one S a-at +340 "42 4-dr., | PLYMOUTH—'51 Suburban, $1,900; Cran- %-ton pickup, $575. MERCURY—’'51 2-dr., $2,030. ‘50 4-dr., FM 4-dr., $840. "46 FL aerosedan, $780 
eh ee | prook sedan, $1,725. '50 Suburban, $1,- | MISCELLANEOUS—'47 International 1%- 31/120 $1,600. a $1,180*, $1,250, | CHRYSLER—'50 NY 4-dr., $1,900*: Wina 
nee 940 Ways 2- 1,080, $1,- 625; Deluxe sedan, $1,255, $1,505. ‘49 ton panel, $400 120. "48 conv., $935 . sor 4-dr., $1,790. ‘48 Windsor 4-dr 
al canes Cae $1,358 i Selene Deluxe sedan, $1,090, $1,095 ‘47 De- P OLDSMOBILE a. 51 , (88) 2-dr., $2,390°; $990, 47 Windsor 4-dr., $730. ‘46 NY 
4-dr., $785 luxe sedan, $620, $645, $660, $670 DETROIT | (98) 4-dr., $2, 760°. 50 (8S) 4-dr., $1,- 4-dr., $790*. 
‘GRD Ri Victoria, $2.165%, 50 CD (8) |PONTIAC—'50 SL (8) Deluxe sedan, $1,- ret | net abt g She TTS. ; (98) 4dr. $1,890". | pesoTO—'46 Custom 4-dr., $73 
oe a, cee ae 340; %-ton pickup 605*. ‘49 SL (8) Deluxe sedan, $1,430°*. (Aptco Auto Auction. Sale every Wed- "49 (76) (2-dr., $1,260*, $1,580*; (98) . > Sree 
2-dr., $1,335°, Ping 8) 2-dr.. $1,030, '48 (8) sedan, $1,000, $1,050* ‘47 (6) |nesday. Prices are for sale of Apr. 11.) 4-dr., $1,500*, $1,460*%, $1.450*; (88) | DODGE—'51 Meadowbrook 4-dr., $1,935 
ee ee ee cat ae $705.' || sedan, $735. | pee ; (Market is good but many buyers and/ club sedan, $1,600"; 4-dr., $1,400*. '48| ‘48 Deluxe 4-dr., $1,080*; 2-dr., $900 
$1,015, $1,025 ‘. “ , mB . $975, '48|STUDEBAKER—'49 %-ton pickup, $795, | Sellers are still $20 to $30 apart. Sold 59 (98) sedanet, $1,180*; 4-dr., $1,200%;| ‘48 Custom 4-dr., $860. 
ee on eee ere $810. "48 Land Cruiser sedan, $995°*. units out of 96 offerings.) (76) sedanet, $990. FORD ‘51 Custom (8) 2-dr., $2,040; 4-dr 
(8) de ienry J, 2-dr., $1,085. |WILLYS—'49 %-ton pickup, $710. ‘48 (6)|BUICK—49 RM 4-dr., $1,315. “48 RM a TH—'51 conv., $2,160. ‘50 SD| $1,995. "50 CD (8) 2-dr., $1,360. Deluxe 
KAISER sal Ps ir $540 & ; : | station wagon, $705* 4-dr., $855. | t-dr., $1,560, $1,600; club coupe, $1,510, (6) 2-dr., $1,250. '49 (8) station wagon 
MEnCURY. ‘51 2.dr., $2,400°. "50 4-dr., | MISCELLANEOUS '50 GMC 1-ton truck, | CADILLAC—’47 (62) 4-dr.. $1,150; 46 49 SD club coupe, $1,160; t-dr., $1,125: gi.140. 47 Deluxe (8) 2-dr.. $700. ‘46 
et ay ° . 905". °'46 2-dr., 1,235 0) § ig -dr. 25° -ar., ‘ . » a co 
=" 49 2-dr., $1,295°. "46 dr § conveshan ‘on We, ‘Gates: 2-dr., $1,415, | PONTIAC—'48 Torpedo (8) sedan coupe, A a fr —— » $940. 
B05. ; 7 -_ : ; - " 295. °49 SL » 2. 35 : 1,200; Torpedo (6) 2-dr., $950*. "47 SL SUS 8 (8) 2-dr., $960 
NASH—'49 (600) 2-dr!, $975"; Super (600) AKRON #1. Te ae ee te eae be yo ae $510, $940. $ LINCOLN—'46 4-dr.. $700 


2-dr., $1,050°. 
OLDSMOBILE_-'50 


(88) 2-dr., $1,685. "49 (H. C. Turney Auto Auction. Sale every $895, $825. 47 SM 2-dr.. 2 at $780,| WEILLYS—'51 ‘%-ton pickup, $1,000. ‘49 


MERCURY—'50 2-dr., $1,560. $1,400. ‘49 


(98) 2-dr., $1,410%. '48 (98) 2-dr., $1,- | Thursday. Prices are for sale of Apr. 12.) $730, $650. '46 FL 4-dr., $665, ‘42 2-dr Jeepster, $805*. '48 Jeepster, $700 2-dr., $1,240; 4-dr.. $1,180. 


000 $1,015. "40 2-dr., $105. (Sold 43 units out of 81 offerings.) 


PACKARD—'51 2-dr., $2,120. ‘48 (8S) 4-|) BUICK—'49 Super sedanet, $1,340*. °'47| CHRYSLER-——-'49 Windsor 4-dr., $1,425* 
dr., $950. RM 4-dr., $780. ‘46 Super 2-dr., $800. 


PLYMOUTH —'50 SD 4-dr., $1,450. ‘47 SD "40 Special club coupe, $200 


$300. ; ' | MISCELLANEOUS—'48 Austin 4-dr., $520, | NASH—'46 (600) 4-dr., $420, 
| OLDSMOBILE—'51 (98) 4-dr., $2,800. '49 
(98) 4-dr.. $1,550*: (88) club coupe 
$1,375. "48 (98) sedanet, $1,130*; (76) 


DeSOTO—'50 Custom 4-dr., $1,660 N. PLAINFIELD, N. J. 


DODGE—'49 4-dr., $1,200. ‘48 club coupe, | 





















































- , ._? 9 . ane +46 885. °47 4-dr. 770 25. ‘41° conv., (Lebanon Auto Auction, Sale every Wed- 4-dr., $980. '46 (76) 4-dr.. $775. 
Toe a ee Chieftain (8) 4-dr., $1,615*. SS 3 — —_— ” sibs, _ oe eee om nesday. Prices are for sale of Apr. 11.) | PAC KARD “51 club sedan, $2,430*. ‘50 
we (8) 2-dr., $1,320. '48 SL (8) De- | CHEVROLET—'50 SL Deluxe club coupe, | FORD—'51 Deluxe (6) club coupe $1,650. (Market more active. Retail Is mes.) | PLYMOUTH "51 $-dF., $990 te 
luxe 4-dr., $1,000. $1,465: 4-dr., $1,570*; FL Deluxe 2-dr., '50 Deluxe (8) 4-dr., $1,275. ‘49 2-dr., | better. Sold 94 units out of 114 offerings.) $1,390: — 51 conv., $2,180 19 conv 
STUDEBAKER '50 Champion 2-dr., $1,- $1,500. '49 SL Special club coupe, 2 at $1,030, $955, 2 at $950, $910 ‘48 (Com’l) | Bt ICK—'50 Special sedan, 2 at $1.520°. 3000, les me es $1,340. "48 SD 4-dr 
345°. $1,100; FL Deluxe 2-dr., $1,175, $1,230. 4-dr., $550. "47 Deluxe (8) 2-dr., $715.|/ ‘49 Super conv., $1,535; sedan, $1,515°*, PONTIAC. ° oa coupe, on. ; 
WILLYS—'47 station wagon, $660 ‘48 FM club coupe, $875. '47 FM 4-dr.,| "46 SD (8) 4-dr., $675, $625 | $1,430, $1,425, $1,380; RM sedan. $1,-| "Suse grugge’ Gonvs, $2,025°. 949 (8) 
$875; SM 2-dr., $800, $795, ‘46 FM|FRAZER—'47 4-dr., $575, $500 |} 300°. 7°48 RM sedan, $1,080. ‘46 RM|/ af (0) 4c, s 48 (8) sedanet, $1,180* 
DANVILLE, VA 2-dr., $660. ‘41 2-dr., $290, '40 2-dr., | KAISER—'49 4-dr., $965, $830. '48 4-dr.,| sedan, $810 STUDEBAKER ae ree), *:88:, $860 
- Wed os. MERCL RY 4-dr.. $1,4 CoRVROL aa ‘3 =. eae, "375, $1,170: 2 rm $1,320 48 Com oi 
ito Auction. Sale every Wed- | @ SLE '40 Windsor 4-dr., $340. MERCURY—'50 4-dr 475 CHEVROLET— ‘50 el-Air, $1,905*, §$1,- ee ° . a. ae ‘ ommand- 
ne Se are for sale .. “_- ata = = Custom 4-dr., AP + "49 aa ‘47 4-dr., $525. ‘46 4-dr $590, 7 te gy oe ras a er 4-dr., $930. '47 Champion 4-dr., $780 
rket holding steady. So units | Deluxe 4-dr., $1,150*. ‘48 Custom club 300. : 1,275, $1,260. '49 SL Deluxe sedan, $1,- . : =e 
our of 80 offerings.) coupe, $945*. oi Deluxe club coupe, | OLDSMOBILE—'50 (98)  4-dr., $1,800*,| 300, $1,290, 2 at $1,280, $1,270, $1,225; CONCORD, MASS. 
BUICK—'49 Super 4-dr., $1,320*. ‘46 Su- $855*. $1,675. °49 (98) 4-dr., $1,450*. ‘48 (98) SL Special sedan, 2 at $1,175, $1,160, | (Concord Auto Auc = 
2-dr., $580 DODGE—'48 Deluxe 2-dr., $940*, ‘41 4-dr., | | conv., $1,300. ‘40 4-dr., $110 $1,150, '48 FM conv.. $980; SM sedan. | yonday and Fridac foie unc: Sale every 
HEVROLET 50 sedan delivery, $1,000; $325. PLYMOUTH—'49 4-dr., $1,050; ‘49 2-dr., $900. ‘47 SM club coupe, $800; sedan, A “4 Fey riday, Prices are for sales of 
CHEV Deluxe 2-dr., $1,380. '49 SL Deluxe | FORD—'50 CD (8) club coupe, $1,310, '49| | $1,010. "46 4-dr., $560. me Bh iy neo, | (Belk 290 unite ous of 
9-dr.. $1,060; FL Deluxe 4-dr., $1,100,] Custom (8) 2-dr., $950; conv., $1,200; | PONTIAC—'48 2-dr., $990. ‘47 2-dr., $865. | CHRYSLER—'48 Windsor sedan, $1,070* — ee ee 268 offerings.) 
$1 000 $i 110. *48 FM 2-dr., $800, $835; Standard (8) 4-dr., $890. ’48 (6) 4-dar,, | STUDEBAKER—'50 Champion 2-dr., $1,- | DeSOTO—'49 Custom sedan, $1,570*; De- | BUICK—'50 Super sedan, $1,765. "49 Super 
$ nv... $850 $1 060. "47 FM club coupe, 770. '46 4-dr., $710. 275. '49 Champion 4-dr., $1,065, $1,040 luxe club coupe, $1,460. ‘48 Custom se- sedan, $1,450*; sedanet, 2 at $1,300 
ooo." '46 Bi 2-dr., $650; 4-dr., $660; FM | MERCURY—'49 4-dr., $1,245. dan, $1,200*, $1,160*. ‘47 Custom club| conv., $1,575*; RM sedanet, $1,350*, '42 
j-dr., $400, "42 SD 2-dr., $350. 41 SD | PLYMOUTH—'49 Deluxe 2-dr., $1,150. ‘41 ALBANY, N. Y coupe, $935* = ; Special sedan, $240; Super sedanet, $510 
me $450. '39 coupe, $170. 2-dr., $255. 9 ° * DODGE—’'50 Coronet sedan, $1,720, $1,-| ‘41 Super sedan, $225. ‘40 Special sedan 
CHBTSLER-’48 Windsor conv., $1,125. PONTIAC—'49 (8) 2-dr., $1,375. "48 (6) (Tim Anspach’s Dealers Auto Auction. 700*; Wayfarer sedan, $1,340. ‘49 Coro-| $210; Super sedan, $175. ‘39 Special 
DeSOTO “50 Custom 4-dr., $1,640. 4-dr., $955. °47 2-dr., $765. ‘41 2-dr., | Sale every Monday. Prices are for sale of net sedan, $1,410*; Meadowbrook sedan, |_ coupe, $110, $150; sedan, $150, $190. 
DODGE—’'46 Deluxe 4-dr., $650. | $240, 2 at $340. Apr. 9.) $1,385, $1,330. ‘48 Custom club coupe, | CADILLAC—'50 (62) sedan, $3,425*, ‘49 
FORD “51 conv., $2,185. ‘50 CD (6) 2- (Buying flurry raised the market out of $1.075, $1,070. '47 Custom sedan, $920, | (62) sedanet, $2.360*. ‘48 (60) Special 
ir., $1,180; Deluxe (8) 2-dr., $1,420; EBENSBURG., PA its narrow price rut. Demand centered on| $905, $840. | sedan, $1,860*, $2,050*. '47 (61) sedan 
cD (8) 2-dr.. $1,245. °49 Custom (8) 4 ate a) ° finer cars with average units about steady | FORD—'50 Deluxe (8) sedan, $1,180, $1,- | $1,150*. '46 (62) conv., $1,150*. 
lub coupe $i 035; 2-dr., $910, $1,005; (Ebensburg Auto Auction Co, Sale every | With previous week. Sold 114 units out of 075. '49 Custom (8) station wagon, §1,- | CHEV ROLET—'50 SL Deluxe club coupe, 
4-4 $1,085, $1,050; conv., $1,170. '46| Thursday. Prices are for sale of Apr. 12.) | 164 offerings.) 290; sedan, $1,090; Custom (6) sedan,| $1,525; sedan, $1,675*, $1,525 $1,475 
a den $ar.. $670, $660. '41 SD (8) 2- (Retail prices off, while wholesale is BUICK—'50 Special sedanet, $1,700. ‘49 $975; Standard (8) sedan, $935. ‘41 (6)| SL Special sedan, $1,315, $1,515, $1,350; 
d $280; 4-dr., $220. about even with other markets in this Super 2-dr., $1,470; 4-dr., $1,450*, $1,- sedan, $200. club coupe, $1, 380; station ‘wagon, $1, 
HUDSON 49 (6) club coupe, $970. area, Dealers are overstocked. Sold 60] 425; RM 4-dr., $1,410*; 2-dr., $1,330*. | FRAZER—'47 sedan, $715* 900*. '49 conv., $1,375; FL Deluxe se- 
KAISER ‘51 (6) Henry J 2-dr., $1,140. | units out of 98 offerings.) ‘47 RM 4-dr., $990; Super 4-dr., $830. | KAISER—'47 Deluxe sedan, $580 dan, $1,150; SL Deluxe sedan, $1,240 
"47 Special 4-dr., $510. BUICK—'50 Special 4-dr., $1,500. '49 Super 42 Super 4-dr., $305. LINCOLN—'49 Cosmopolitan sedan, $1,310. $1,300. $1,200, $1,100; FL Special se- 
LINCOLN—'50 4-dr., $1,600 4-dr., $1,325*. °46 Super 4-dr.. $840, | CADILLAC—'50 (62) 4-dr., $3,350*. '49|MERCURY—'49 sedan, $1,360* |} dan, $1,210, $1,155; SL Special sedan 
MERCURY—'48 4-dr., $850. ‘41 2-dr.,| §750; sedanet, $830. ‘41 Speciai 2-dr., (62) 4-dr., $2,400*; (61) 4-dr., $2,220*.|NASH—'49 (600) sedan, $1,035, $1,000.| $1,155, $1,150. ‘48 FL aerosedan. $975 
7 $270 $350. = ~ pagel oe (62) 4- a a, $755. 46 sees | a pickup, $760; FM sedan, $910 
' LE—’ (88) 4-dr., $1,400*; | CADILLAC—'48 (62) 4-dr., $1,750* dr., $1,950*; sedanet, $1,900* sedan, $690*; (600) sedan, $590. SM sedan, $650. '47 SM sedan, $685; FM 
a a $1,370 CHEVROLET—'50 FL Deluxe 4-dr., $1,420, | CHEVROLET—'51 SL Deluxe Bel-Air, $1,- | OLDSMOBILE—'49 (98) sedan, $1,560*, sedan, $800; FL aerosedan, $795, $900 
PLYMOUTH—'47 SD 4-dr., $630, $640; '49 SL Deluxe club coupe, $1,195; 4-dr., 990; club coupe, $1,805; 4-dr., $1,650. $1,475". '46 (76) sedan, $770*. '41 (76) sedan delivery, $480. ‘46 SM sedan 
club coupe, $625. '46 SD 4-dr., $635. ‘41 2 at $1,240; FIL Special 2-dr., $1,110; ‘50 SL Special 4-dr., $1,460, $1,310; 2- sedan, $280. '40 (98) sedan, $245 700, $495; FM sedan, $685; FL aero 
SD 4-dr., $225. SL Special 4-dr., $1,170, $1,120, “48 FM dr., $1,310; FL Deluxe 4-dr., $1,580*,|PLYMOUTH—'49 SD sedan, $1,210. ‘48 sedan, $850. '42 SD sedan, $350. ‘41 MD 
PONTIAC —-'50 Chieftain (8) 4-dr., $1,670. | 4-dr., $1,030; i-ton panel, $635, '47] $1,510; 2-dr., $1,360; FI. Special 4-dr.,/ station wagon, $825. "47 SD sedan, $895, | sedan, $175, $330, $375, $405, $290: SD 
"49 Chieftain (8) 2-dr., $1,440%. "48 Tor-| FM 4-dr., $900, 2 at $825. '46 SM 4-dr.,| $1,325; SL Deluxe 2-dr., 4-dr., $1,620*,| $810, $770, $760. ‘46 SD club coupe sedan, $330; business coupe, $325. ‘40 
pedo (8) 2-dr., $950; conv., $1,090*. '41] $750, $685; FM club coupe, $760, $725;] $1,580", $1,500, $1,480: club coupe, $1,-| $690. ‘42 SD sedan, $355 MD sedan, $165. '39 Master (85) sedan 
SL 4-dr., $230. 2-dr., $740. '41 SD 2-dr., $275 : 430, $1,350*; sedan delivery, $250; conv., | PONTIAC—'49 Chieftain (8) Deluxe sedan, $85; MD sedan, $105. ‘38 MD sedan 
STUDEBAKER '49 Champion 2-dr., $1.- | CHRYSLER—'47 Windsor 4-dr,. $920. $1,600. "49 SL Deluxe club coupe, $1,210, $1,510", $1,490*%; SL (8S) sedan, $1,450, $140. 
060; 2-ton truck, $950. DeSOTO—'50 Custom 4-dr., $1,700; Deluxe — — 7 = CHRYSLER —'49 Windsor sedan, $1,540 
WILLYS ‘48 Jeepster, $710 | 4-dr., $1,475. '41 Custom 4-dr., $275. 40 Windsor conv., $135 


DODGE-—-'49 Coronet 4-dr., $1,325; Way- 
, , farer 2-dr., $1,175. ‘46 business coupe, 

DENVER $545; 2-ton dump, $680 

(Denver Auto Auction, Inc, Sale every |FORD—'51 Deluxe (8) 2-dr $1,650, ‘50 


Tuesday at Littleton, Colo. Prices are for Deluxe (6) 2-dr., $1,285. '49 Custom (8) 
sale of Apr. 10.) 2-dr., $1,105, $1,080: club coupe, $1,020. 

(Prices about the same as past three '47 SD (6) 2-dr., $750; SD (S) 4-dr., 
weeks, Sold 141 units out of 241 offer- $880. '46 SD (8) 2-dr., $515; Deluxe (8) 
ings.) 2-dr., $575. '41 (8) 2-dr., $270. 


BUICK—’50 RM sedan, $1,765*; Special se- | FRAZER—’49 4-dr., $915*. '47 4-dr., $620* 
dan, $1,310, $1,340, $1,370*, '49 Super | KAISER—’'51 Henry J 2-dr., $1,200* 
sedan, $1,320*, $1,325*, $1,345*, ‘48 RM | NASH—'46 (600) 4-dr., $620 
sedan, $915, $1,020. ‘47 Super sedan, | OLDSMOBILE—’'48 (76) club sedan. $900. 
$830. PLYMOUTH—'50 SD club coupe, $1,360. 

CADILLAC—'50 (62) sedan, $3,700"; (61) (P-19) 2-dr., $1,350. ‘48 Deluxe 4-dr., 
sedan, $3,155*. '49 (62) sedan, $2,335* $910. "46 SD club coupe, $700, '41 4-dr., 

CHEVROLET—'51 Bel-Air, 2,210°* "50 $240. 

Bel-Air, $1,700, $1,750*; FL Deluxe se- | PONTIAC—'50 (8) club coupe, $1,750; SL 
dan, $1,395, $1,400, $1,415, $1.425, $1,- (6) 2-dr., $1,365. "47 SL (8) 4-dr., $900 
460, $1,500*, $1,540*; FL Special sedan, '46 (8) 4-dr., $680. 

$1,225, $1,340, $1,345, $1,350, $1,355, | WILLYS—’49 Jeepster, $830* 

$1,380. '49 1%-ton truck, $1,790; oe 

luxe sedan $1, 195, $1,200, $1,205, $1,225, r ~ 

$1,230, $1,245, $1,250, $1,270: SL Special VALDOSTA, GA. 

sedan, $1,055, $1,090, $1,095, $1,100, (Tom Hewitt Auto Auction. Sale every 
$1,140, $1,150, $1,160, $1,170, '48 FM/|Friday. Prices are for sale of Apr. 6.) 
sedan, $750, $785, $800, $915, $920, $925. (Sold 159 units out of 246 offerings.) 
'47 FM sedan, $735, $790, $795, $810, | BUICK—’'50 Super 4-dr., $1,900*: Special 
$830, $835, $855. °46 SM sedan, $615, 4-dr., $1,660: RM 4-dr., $1,640. ‘49 Su- 





$775. per 4-dr., $1,375, $1,350, $1,325; RM 
CHRYSLER—'50 Windsor sedan, $1,575". 4-dr., $1,325. 

'47 NY sedan, $785*. CADILLAC—'50 (62) 4-dr., $3,500". °49 
DeSOTO—’50 Deluxe sedan, $1,580*. '49| (61) club coupe, $2,500*; 4-dr., $2,275*; 


sedan, $1,330. '42 sedan, $285. (62) 4-dr., $2,100. ‘48 (62) conv., $1,- 
DODGE—’51 *%-ton pickup, $1,230. ‘50 800*. '47 (60) Special 4-dr.,, $1,200. 

Coronet sedan, $1,415*; Meadowbrook | CHEVROLET—'51 %:-ton pickup, $1,325, 

sedan, $1,355*. ‘46 sedan, $600. $1,350; conv., $2,020. '50 FL Deluxe 2- 
FORD—'51 Custom (8) sedan, $1,820", dr., $1,550*, $1,490*; 4-dr., $1,210; SL 






CROSLEY—'48 station wagon, $175 
| DODGE—'50 Coronet sedan, $1,585. ‘49 
| oe roadster, $1,150; Meadowbrook 
| sedan, 1,285 
ane ~~. |FORD—"50 ‘Deluxe (8) sedan, $1,330, $1 
sr. a 210, $1,405; Deluxe (6) sedan, $1,385 
.* | CD (5) sedan, $1,475 49 Custom (8) 
|} sedan, $1,110, $1,010*; conv., $1,225 
Standard (8) sedan, $1,035, $925; Stand- 
| ard (6) sedan, $985; station wagon, $1, 
185, $1,165, $1,200. ‘48 SD (S) sedan 
$765. '47 SD (6) club coupe, $600; sedan 
| $690; SD (8) sedan, $750, $665 ‘46 
Sportsman cony., $750; Deluxe (8) se 
|} dan, $625, $640; SD (S) station wagon 
$875. "41 sedan, $325; coupe, $145. ‘40 
%-ton pickup, $105, $135, $130. ‘37 se- 
dan, $100, $50. 
| KAISER ‘51 Henry J sedan, $1,150. 
| HU DSON—'48 Commodore (8) sedan, $925 
‘46 Commodore (8) sedan, $630 
| LINCOLN. "47 club coupe, $645. 
MERCURY—'50 sedan, $1,625. °49 station 
wagon, $1,175, $1,000; sedan, $1,350* 
$1,225*. ‘47 sedan, $645. '46 sedan, $710 
. —'49 Ambassador sedan, $1,135: 





(600) sedan, $1,050, $1,100. °47 (600) 
sedan, $850. ‘46 (600) sedan, $650. 
PACKARD—'42 sedan, $245. ‘40 club 
coupe, $110. 

PLYMOUTH—'50 Deluxe sedan, $1,355; 
SD sedan, $1,600. '49 SD conv., $1,450. 
‘47 SD sedan, $695, $745. ‘46 SD sedan, 


One Hundred Fitty-Three Tons for Defense— 
This huge upsetting machine base was recently hauled 3!/, miles from Little Falls, N. J. to} 575: conv.. $800. ’42 sedan $250. °41 

Curtiss-Wright Corp., Caldwell, N. J. A careful count shows 26 tires distributed the load. sedan, $175. ; 

The haul was made in a low-bed trailer by the Hoboken trucking firm of Doughty & Co. | STUDEBAKER ‘50 Champion sedan, §1,- 


2: 9 ’ ‘ 
Power for the move was supplied by one of the company's Mack tractors. oars. $1,285. *47 Champion club coupe, 








$1,650*; 4-dr., $1,490. °49 SL Deluxe club 
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$:.8 Billion Saved Last Year... 
i] hn Doe Socked it Away 
J onn oe spocKred t wa 
Feb 
1951 VASHINGTON. Individuals }their holdings of corporate securi-; Life Insurance in the early part of 
$2,051 saved $3.8 billion in liquid form |ties by $900,000,000. Insurance rep- | 1950. s : 
1,607 during 1950 $2.6 billion of it in|/resented the largest component of Reflecting the heavy buying of 
1,227 th: fourth quarter of the year, 8C-|ingiyidual savings, increasing by homes, mortgage debt increased 
$56 cording to a Securities and Ex- $5.6 billion - $6.1 billion in 1950, a 
an, -hange Commission report. eas aie n any prior year on record. In- 
— SEC said “liquid savings” com- Private life insurance held soared! staliment and other consumer 
re prise savings in the form of cur- |‘© 543 billion in 1950, compared | debt increased by $3.2 billion. NADA's Western Directors Convene— 
326 semey and bank deposits, equity with $3.7 billion in 1949. However, the SEC pointed out, 
326 in savings and loan associations Meanwhile, individuals’ equity in | consumer loans dropped sharply Hanford A. Crockard, NADA western regional manager, and M. Robert Deo, managing 
private and government inour- | government insurance declined, the|during the last three months of | director of NADA, have addressed a one-day meeting of the directors in Berkeley, Calif. Deo 
$ 994 coat securities and repayment of |'SEC said, as a result of special | 1950 when tighter restrictions were | told the western dealers that relief from the ‘discriminatory freight deviation of Regula- 
mortgage and other consumer | dividends paid by National Service imposed on such credit. tion W is not in sight. 
debt. : 
— Liquid savings, the SEC said, | 
zs; | showed an increase of $1.2 billion | 
) Delux over 1949 but this represented only | 
a slightly higher proportion of in- 
i come after taxes. | 
ee Saving in non-liquid forms in- 
r.. $325 creased greatly in 1950; purchases 
of homes amounted to a record 
$12.5 billion, compared with $8.1 
on. tn billion in 1949. 
sale « Individuals increased their hold- | 
6) ings of currency and bank deposits | 
6u. ‘4 in 1950 by $4.8 billion, compared | 
$1,000 with a decrease of $1.2 billion in 
*: (61 1949. Demand deposits, the SEC 
ja aaa said, accounted for most of the| 
eee 1950 increase, $4.2 billion, while) 
FL De savings accounts increased $600,- | 
e 2-dr 000,000. There was little change in 
—~y a currency holdings. 
n, $780. During 1950 individuals in- 
; Wind creased their holdings of securi- 
4-dr ties by $1.3 billion, compared 
oo with $2.4 billion the previous year. | 
The lower rate of savings in that | 
$1,935 form, the SEC said, was largely 
$900 attributable to lower sales of U. | 
s gede S. savings bonds. In 1950 indi- 
Deluxe viduals bought only $700,000,000 in 
a's bonds, compared with $1.6 billion | 
in 1949. 
In 1950 individuals increased 
oo "44% aa : ao aoe aay 
‘ 7 } 
Engine Rebuilders 
wr, 49 
coupe 
“as | Reveal Program 
”. '5O ‘ a / 
. 
conv For May Parley PLEXIGLAS Visilite Sun Visor snaps into place in 
é-dr CHICAGO.—The _ tentative pro- eget: oo meet cars—fits flush against inside 
49 (8) gram for the 29th annual conven- 
~—. tion of the Automotive Engine Re- 
$1 builders Assn., set for May 7-9 at 
— Chicago's Hotel Sherman, has been 
~ ee Car © Buy it On Sight 
Speakers and their subjects will ar whers fap m 
- every include: “Bonding Brake Lining,” 
ales of by H. B. Barrett, Barrett Equip- : . 
s.) ment Co., St. Louis; “Engine Clean- ay T o 
| Super ing,” J. C. Rogers, John Rogers iLG 
$1,300 Co., Atlanta; “Diesel Maintenance 
"geen Service,” O. A. Dahlgren, American 
sedan Auto Service Co., Omaha. 
Special “Hard Chrome Crankshaft Bear- 
5190 : og ae $ z i ba ~ er ™ 
sao 6 ings,” J. Leonard Love, Koopesl & Reduces Glare. Eases Eyestrain. Snaps j—Self-selling 
Special Love, Salt Lake City; “Shop Cata- es de 
sedan log,” Robert E. Phelps, Phelps-Rob- ; : : Actually, Visilite demonstrates and sells itself! Ex- 
coupe erts Corp., Washington; “Run-In into Place in Seconds. Sizes for All perience proves that 75% of new car customers who 
31,475 Equipment,” H. Torgis, A. L, Torgis sali MRI en dlls ce he te lt sa 
— & Son, Toronto; “Magnafluxing,” k d d | f A d 10W-room Car—bDuy se s one 0 
Ke se W. E. Thomas, Magnaflus Corp., Makes and Models of Cars. pprove the fastest-selling, most profitable accessories you ever 
eo Creag = Car M f saw. And you can install it on most cars in 60 seconds 
seda “Cold Welding,” H. B. Truslow, : ; ; ; ; 
sedan , ts r n r rs é aste g. i 
oe Richmond Auto Parts, Richmond, y Leading a anutacturers. without cement or fastenings of any kind. 
ae Va.; “Conversion of Engines to 
$900 Liquid Petroleum Gas,” J. K. Gar- ‘lite Corporation 
‘-a ner, Mlanempe Tractor Parte & It’s yours to sell—the very thing sun-dazzled drivers ‘ 
1 MD Implement Co., Greenwood, Miss.; eee ee core ee 2 ee Z For full details of the Visilite Sun Visor, get in touch 
0: SD “Washington Situation,” Jack Wig- have been wanting. Install the Visilite Sun Visor ; ia ae aie 
arr gins, executive vice-president, Na- ; a a : f ; ba ee with the manufacturer, The Visilite Corporation, 
a tional Standard Parts Assn.; “Let's  . ' . “ae ee ee See eee Saginaw, Michigan. Visilite is just one of the many 
sedan °° 4 . . -f $ ° 
race ree a made a sale. applications of PLexicLas acrylic plastic in the auto- 
1.540 McQuay-Norris ; : 5 ’ : . = . ; 
ae pred - a 0 motive field. PLexictas Molding Powders find wide 
A symposium on “Sleeve Instal- "se S ; : j 
49 lation” will be moderated by George use in tail and stoplight lenses, steering wheel medal- 


brook 





edan 





Yount, Eagle Machine Co., Indian- 
apolis. He will be assisted by How- 
ard Eldridge, Universal Parts & 
Service, St. Louis, and Jack Wray, 
Wray Parts & Machine Co., Hous- 
ton. 





Made of transparent green PLEXIGLAs acrylic plastic. 
the Visilite Sun Visor fits flush against the windshield 
—reduces glare and heat, decreases driver fatigue and 
increases driving safety. Yet it does not interfere with 
clear vision or the color of traffic lights. 





lions, hood ornaments, escutcheons, and speedometer 
and instrument lenses. Sheet PLEXIGLAS is used in 
convertible rear windows, tonneau windshields, par- 
titions in buses and taxicabs, rear door glazing in 
taxis, and windows on military vehicles. 


edan A banquet and floor show will 
16 close the convention. 
aan y , ee rs as Detroit representatives for PLEXIGLAS: W. E. Biggers and R. C. Oglesby, 1 
. "40 Canada Tire I irm 728 Fisher Bldg., Detroit 2, Michigan. Telephone: Trinity 3-3200 CHEMICALS fiom FOR INDUSTRY 
ssi ncreases Prices 





(600) 


OTTAWA.—One Canadian tire 
manufacturer already has increased 
its prices. Other companies are ex- 
pected to follow suit shortly. 

Dominion Rubber Co. has an- 


© A steadily increasing percentage of PLEXIGLAS production, now 
at record levels, is required for the defense mobilization pro- 
gram. The supply available for civilian applications is limited. 


PLEXICLAS is a trade-mark, Reg. U.S. Pat. Off. and in principal foreign countries 
Canadian Distributor: Crystal Class & Plastics, Ltd., 
54 Duke Street, Toronto, Ontario, Canada 


ROHM & HAAS 


COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 





club nounced increases varying from 10 
ons to 17% percent for various sizes R % eas ; 
450 and types of tires and tubes. epresentatives m princip foreign countries 
a. The firm said the boosts resulted 

from the 8 to 10 percent sales tax 
$1,- hike, the 15 to 25 percent excise 
upe tax increase and the continued high 


cost of manufacturing. | 
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Autos May Go Under CMP 


AUTOMOTIVE NEWS, APRIL 23. 


Essential Rating Linked to Jobs 


(Continued from Page 1) 
equal economic strength and bar- 
gaining power with suppliers. 
The smaller makers dislike con- 
trols as much as the rest of the 
auto industry. But it is their opin- 
ion that if a CMP had to be or- 


dered, cars should have been in- 
cluded in it. 
Production cutbacks might be 


unavoidable under any program, 
say spokesmen for the _ smaller 
firms, but an essential rating for 
cars under CMP might at least as- 
sure them of a fair proportion of 
what is produced. 
+ + + 

1." point out that shortages of 
steel, copper and aluminum are 
already severe. They can’t see any 
prospect for relief when there is a 
CMP that rates cars non-essential. 
The smaller car makers are not 


so concerned with overall pros- 
pects for passenger car production 
in the future as they are about get- 
ting their fair share of it. 


duction Authority has already 
listed 131 industries as defense- 
supporting, they fear that there 
will be more customers than ma- 

terials in the “free” market. 
And, they add, when there is a 
scramble for materials in a market 
of short supply, prices inevitably 
rise with delivery going to those 
| who can pay best. 
* * 


* 


| 66g A PERIOD of short supply,” 
said one auto official last 
week, “black markets usually crop 
up. Sometimes it’s cheaper to buy 
in the black market than to go 
broke.” 

The smaller car firms say 








ROAD AHEAD 








* BUILD-UP KITS 
* HELPER SPRINGS 


® There need not be a rough road ahead for your customers if you 


install Trainor Build-Up Kits and Helper Springs to guard against 


excessive loads and truck breakdowns. 


Trainor Build-Up Kits provide any 12, 2, and 3 ton truck with 


_extra carrying capacity, protect the main springs, helper springs, 


chassis and tires from the wear and tear of added weight. Extra 


leaves reinforce each main and helper spring, absorbing added 


weight from heavier loads and serving to stabilize same. 


Trainor Helper Springs provide 


safety and protection. Individual 


all Ya, %, and 1 ton trucks with 


heat treatment held to plus or 


minus 5 degrees ensures uniformity throughout; individual load 


testing ensures even greater than specified carrying capacity. Spring 


brackets are made of alloy spring steel. 


You can rely on Trainor Helpers Springs and Build-Up Kits— 


employed world-wide for over 50 years! 


CINCINNATI 
COLUMBUS 





| 
| 


Inasmuch as the National Pro- 





| 


| 
| 


their cost problems are serious 
enough right now and that the 
3% percent price hike recently 
allowed the industry wasn’t near- 
ly enough for them at present 
production rates. Their situation 
can get more precarious, they 
say, to the degree that produc- 
tion may have to be cut. 

Reportedly planning to gear civil- 
ian goods output in 1952 and 1953 
to the rate achieved in 1948, here’s 
how the government planners hope 
CMP will work: 

First, the defense planners will 


|try to figure out how much steel, 


copper and aluminum will be avail- 
able in an approaching quarter for 
the production of all kinds of goods, 
defense, defense-supporting and 
civilian. 

* + * 


HEN, the planners will take a 


look at how much the military | 
wants for producing various weap-| 


ons in that period. It will also look 
over the material needs for the 


production of socalled essential or | 
—such 


defense-supporting products 
as freight cars, trucks, replacement | 
parts, etc. 

After a decision has been made 
rials available those two sources 
will get, the planners will add up 
what’s left for the rest of the 
economy. 

If the proportion for 
non-essential production 
biles, ete.—looks too 


on what proportion of the mate- 
' 
| 
| 


socalled 
automo- | 
small, the} 


|planners will make some revisions 


| defense-supporting 


|dustry purchase 
| primary 


in order that such activity can be} 
sustained at the level they think it} 
should be. 

The revision may result in de- 
fense and defense-supporting in- 
dustries themselves being cut back 
from their original requests, Then, 
on the basis of what is left, NPA 
will reexamine its present material 
limitation orders. 

aa + + 

“UCH orders, for example, now 
prohibit auto makers and other 
durable goods manufacturers from 
using more than a certain per- 
centage of the steel, copper and 
aluminum they used in the first 
half of 1950. 

Indications are that these restric- 
tions will be tightened when CMP 
takes over. However, assuming that 
all goes according to plans, U. S: 
plants might still end up with close 
to 5,000,000 passenger cars this year 
and spread another 7,000,000 or 
more over 1952 and 1953. 

The outlook now is that, bar- 
ring allout war, 1954 might be the 
year of converting back to the 
production of civilian goods. 

Businessmen in defense-support- 
ing industries will get their CMP 
procurement forms sometime in 
May. However, Manly Fleischmann, 
NPA administrator, said last week 
that he wasn’t too hopeful that 
the full effect of the program will 
be felt until “well into the third 
quarter and probably not until the 
fourth.” 
* * * 
}YUBISCHMANN 

CMP may bring 
hardships” to business. 

“It cannot itself increase the 
total supply of steel, copper and 
aluminum,” he warned. “It can- 
not eliminate all the hardships of 
industry. It is no supstitute for 
the enterprise and ingenuity of 
businessmen.” 

Fleischmann also confirmed that 
industry will be in for a lot of 
paper work. Auto makers recalled 
that the CMP of World War II was | 
“a mess” for the first six months. | 

Leaving the door open for cars} 
and other products to still be rated 
under CMP,| 
Fleischmann said the list of such| 
products so far was general and | 
tentative. He indicated some might | 


conceded that 
“temporary 





Canada to Supervise 


Purchases of Nickel 
OTTAWA.—The Canadian gov-| 
ernment ruled last week that in the | 
future it will have to approve in-| 
orders covering} 
nickel and electrical re- 
sisting nickel alloys containing| 
more than 50 percent nickel or| 
chromium. 
Canada’s civilian industry was 
promised that there will be no im- 
mediate “drastic” cuts in the use of 
such metals. The order was issued, 
it was said, to prevent certain com- 
panies from building up large in- 
ventories at the expense of others. 


| be taken off and others added even 
| before CMP goes into effect. 


x * « 


H= SAID it was planned after 

the first three months of op- 
eration that CMP will be decen- 
tralized. This will involve the hir- 
ing of thousands of workers to man | 
NPA offices in key cities all over 
the country. 


Industry people always contend 





Fleischmann, “it was found thet 
in the great majority of cas: s 
CMP authorizations and alloc: - 
tions were best handled through 
field offices. This cuts down on 
paper work in Washington and 
saves producers time, trouble and 
expense.” 

Justifying the 


need for 


| Fleischmann said: 


“While the defense 


CMP, 


program un. 


that such manpower merely dupli-| der way can be handled by a strong 
cates a job that industry could do|, S. economy with far fewer pr«s- 


much better itself. 
“In World War 


said | 





(See CMP, Page 39, Col. 5) 





Ya to 2-ton models. 
F.0.B. Chicago «+ Tax extra 


A minor added in- 
vestment protects 
the major invest- 
ment — particularly 
important now. 
Easy to install. Write 
for details. 


World's Most Widely Used Grill Guard 


VOLTZ BROS., INC. 


2520 S. INDIANA AVE. 
CHICAGO 16 


IN SPECIALIZED 


TRUCK EQUIPMENT 


Look on your Truckstell distributor as headquarters 


for dual-axle drive 


conversions and 


all items of 


special truck equipment. He can handle all your re- 


quirements for special equipment, installation, and 
service. The Truckstell Company, Cleveland, Ohio. 


see your 


TRUCKSTELL 
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By Tom Hewitt 


Staff Writer 


L ETROIT.—Support of auto deal- 


Seaway Beckons Dealers 


iponsors of St. Lawrence Project Seek Support, 
Citing Aids to Auto Supply Lines 


|treasury, over the span of a gener- 
ation, will be zero. 


If started now, the seaway could 


ers for the St. Lawrence Seaway! be completed in four to five years, 


proect is being sought by the 
Great Lakes-St. Lawrence Assn. 

Dealers would benefit from the 
seaway, the association contends, 
because it would make more steel 
available for cars, as well as 
other goods, Dealers throughout 
the nation, therefore, are being 
urged to contact their congress- 
men, 

Since tremendous deposits of rich 
iron ore have been discovered in 
Labrador, top defense and other 
government authorities are urging 
that the project be started imme- 
diately so that ore can be shipped 
by ocean boats directly from the 
St. Lawrence river to Great Lakes 
ports such as Cleveland, Buffalo, 
Detroit, Toledo, Chicago and others. 

That would alleviate the nation’s 
steel shortage, which is due to 
worsen because ore deposits 
Minnesota’s Mesabi range are dwin- 
dling. The Lake Superior region 
has been supplying 85 percent of 
the nation’s ore. 

Mentioning Labrador ore, De- 
fense Mobilizer Charles E. Wilson 
recently told the House Public 
Works committee that “the St. 
Lawrence Seaway ... is essential 
if we are to put our steel produc- 
tion—which is to say our entire 
mobilization effort—on a solid and 
secure foundation.” 

If the seaway is completed, it 
would provide a deep-water chan- 
nel from Duluth, Minn., to the 
Atlantic ocean, a distance of 
2,347 miles. 

The project also would provide 
cheap power facilities with an an- 
nual output of 12 billion kilowatt- 
hours, divided equally between the 
U.S. and Canada. 

A major effort to defeat the 
project in this session of Congress 
is under way in the House Public 
Works committee. Opponents are 
seeking to bottle it up in commit- 
tee. They fear that the bill might 
pass if it reaches the House floor, 
political observers point out. 

Nature and man have completed 
95 percent of the seaway route. 
The only remaining barrier from| 
the Great Lakes to the ocean is 
the 114-mile stretch between Og- 
densburg, N. Y., and Montreal. 
Cost of the complete project will 
total $818,063,000 at December (1950) 
levels, according to Maj.-Gen. Lewis | 
Pick, chief of engineers, U.S. Army. 
Canada’s share of the total would| 
be $251,269,000. 

None of the materials for the | 
job, Defense Mobilizer Wilson has | 
stated, would require as much as | 
% percent of our annual supply. | 

Tolls would be charged. Charles | 
Sawyer, secretary of commerce, | 
said “the seaway will be self-| 
liquidating by a very large margin.” 
He said net cost to the federal’ 





Auto Forum 


(Continued from Page 4) 


we may have thought was innocent 
participation in various forms of | 
gambling, etc., have helped build) 
up these great syndicates of crime | 
which, if not destroyed, threaten to| 
destroy our nation. It means sup- 
porting, with our time, talents and} 
money, our thousands of churches | 
which constantly beckon us on to} 
a better life. It means helping} 
build a better world in which peo- 
ple may dwell together in peace 
and happiness. 

We can all help build a better 
world by doing a better job right 
where we are—by developing and 
strengthening within ourselves 
those spiritual values which 
make men strong, and which give 
an inner sense of peace and 
security, because only individuals 
who are strong spiritually can 
maintain a strong nation, 

3y “going the second mile,” we 
in the automobile business will | 
make tremendous improvements in | 
our public relations—will strengthen | 
our legislative position greatly—| 
our consumption of aspirin and 
Similar pills will decrease—our 
nerves will quiet down—our diges- 
tion will improve—we will enjoy | 
life more—and we will help assure 
the maintenance and improvement 


” 





of our system of free enterprise, 
which, 


used properly, brings so 


“umes miny blessings to mankind. 








it is estimated. By that time the 


Labrador mines will be in full 
operation. 
The Labrador ore, which is lo- 


cated 365 miles from the St. Lawr- 
ence river, is being mined by the 
Iron Ore Co. of Canada. Stock- 
holders in the firm are Armco, 
National Steel, Republic Steel, 


Wheeling Steel, Youngstown Sheet | 


and Tube, M. A. Hanna Co. and 
Canadian interests. 

If the seaway isn’t built, the 
Labrador ore will have to be moved 
up the St. Lawrence to Atlantic 
seaports and then inland by rail, 
it is said. 

But such a route would make 


the ore too costly for mills located | 
on Lake Erie or anywhere further, 
is declared. That would 


west, it 
limit the use of that ore unless 


in| blast furnaces were moved to the 
the back pages of this issue 


east coast. 
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GM Wins Highest Safety Citation— 


Employes of General Motors in 1950 had the best safety and occupational health mainte- 
nance record in the 43-year history of the company. The firm states that 99.65 percent of the 
nearly 500,000 GM workers in the U. S. went through the entire year with no time lost because 
of occupational accident or iliness. Because of this record GM was awarded the National 
Safety Council's highest award. Ned H. Dearborn, president of the council (right), is shown 
presenting the award to Harlow H. Curtice, GM executive vice-president. 


AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 
method of reaching the men who want what you have or have what you want! See 








CMP 


(Continued from Page 38) 


not afford to take chances, to risk 
serious delay in the production of 
arms and essential expansion of 
our industrial strength.” 

He said CMP should permit “rea- 
sonably high” production of civilian 
goods, adding “it is part of the 
wisdom to prepare for the worst.” 

* * * 


U. S. Grants MRO Rating 


To Canadian Industry 

WASHINGTON.—NPA last week 
extended to Canadian companies 
the right to apply for MRO (main- 
tenance, repair and operating sup- 
plies) assistance, and designated 
Canadian distributors and import- 
ers as eligible for priority aid. 

The action was described as a 
move to further implement and co- 
ordinate the defense efforts of both 
countries. U. S. companies report- 
edly are turning to Canadian 
sources for paper and pulp, alumi- 
num, nickel, copper, zinc, lead and 
uranium. Canadian demand in the 
U. S. is primarily for steel, ma- 
chine tools and construction equip- 
ment. 
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Users of fabricated tubular parts know that when they buy from H & H, they 


buy precision. Every unit we deliver reflects the expert care with which it is 


fabricated. The machine which produced the piece shown above is but one 


example of the many facilities that H & H can employ to fabricate even the most 


complicated part. No matter how exact your requirements, you can be sure 


that H & H has the men, the methods and the machines necessary to give you 


the best in precision-finished fabricated parts. 
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METALFLO + LOCKSEAM - 


COIL STRIP AND SEAMLESS TUBING - 


iH & i4 TUBE AND MANUFACTURING COMPANY 
248 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


TUBULAR PARTS 
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Week’s Production Increases 4,000 Vehicles . . . 





2 Millionth Car of 51 Due 


(Continued from Page 1) | 


tion dropped almost 50 percent 
below recent levels, following aban- 
donment of a second shift due to) 
parts shortages and other factors. | 

U.S. plants were headed for the 
best April volume in history. Pro- 
duction this month should include 
506,000 cars and 132,000 trucks for 
a total of 638,000 vehicles. In April, 
1950, when Chrysler plants were 


strikebound, U.S. plants turned out | 


455,290 cars and 102,972 trucks for 
a total ef 558,262 units. 

This month’s accounting will 
give U.S. plants a four-month 
volume this year of 1,987,000 cars 
and 478,000 trucks. This will be 
about 175,000 more cars and 77,- 
000 more trucks than were built 
in the same period of 1950. 
Vehicle production in this coun- 


Truck Production Estimates 
By Automotive News 


(U, S. PRODUCTION ONLY) 





Week Week dan. 1 dan. 1 
Ended Same Ended Apr., to to 
Apr. 21, Week, Apr. 14, 1951 Apr. 22, Apr. 21, 
1951 1950 1951* to Date 1950* 1951* 
JHEVROLET 10,815 10,684 9,694 29,595 146,685 147,128 
CROSLEY 24 5 18 49 125 289 
DIAMOND T 176 106 178 518 1,606 3,009 
DIVCO 99 84 92 273 1,274 1,485 
DODGE .. 3,662 sveeeunie 3,580 10,908 8,733 51,539 
FEDERAL 51 55 54 127 477 651 
FORD 7,843 7,367 8,045 28,272 110,051 108,946 
GMC .. 2,564 1,869 2,550 7,684 34,820 43,360 
INTERNATIONAL 3,014 2,547 2,932 8,737 33,438 56,562 | 
MACK 284 235 226 767 3,484 5,261 
REO 391 53 3384 1,152 914 4,453 
STUDEBAKER 860 1,134 872 2,580 16,736 13,068 
WHITE 402 2389 404 1,155 3,792 5,684 
WILLYS-OVERLAND.._ 1,949 1,330 1,962 5,667 7,233 26,105 | 
MISCELLANEOUS 338 148 338 1,014 2,899 4,462 
Total Trucks, U. S..... 32,472 25,906 31,329 93,498 372,267 472,002 
Total Cars, Trucks, 
EE sischseecsseeacmintay nu 154,740 144,229 150,505 452,932 2,057,540 2,434,769 
Total Cars, Trucks, 
Canada ; 10,074 6,221 9,989 30,186 101,084 151,364 
Grand Total 


Cars and Trucks 
U. S. and Canada .. 


164,814 150,450 160,494 483,118 2,158,624 2,586,133 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


Three Members 
Of Bootleg Ring 
Get Jail Terms 


DETROIT.—Two men and a wo- 
man drew prison sentences and 
fines here last week for their parts 
in an alleged $2,000,000 new-car 
bootlegging ring. A fourth member 





Automotive Books 


That Should Be in Every 
Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain wil! 
be valuable when the ‘chips are down’ and 
real competition arrives. 


MODERN AUTOMATIC TRANSMISSIONS. 
Concerning the design, construction and op 
eration ot automatic transmissions and torque 
converters, published by Floyd Clymer. $2.00 
postpaid. 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymers McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album. . . $5.00 


JOHN O. MUNN'S “A Guide to Automobile 
Selling." Handy-size clothbound book for 
salesmen—64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman Beas- 
ley. 397 pages, a clothbound. $3.75 postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub- 
ject of foundamental automotive mechanics. 
Cloth binding. $4.50 postpaid. 

DEALER BUSINESS COUNSEL. Financial and 
operating facts for the guidance of automo 
bile dealers. By J. B. Van Tassel, Dealer Busi- 
ness Consultant. $2.00 postpaid. 


FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound, $3.00 


FLOYD CLYMER'S MOTOR SCRAPBOOKS. 
Order Edition No. |, 2, 3 or 4 in paper cover, 
$1.50 each. Deluxe clothbound, 50. Scrap- 
book No. 5 in paper cover, $2.00 each or 
deluxe clothbound, $3.00 each. Steam-car edi- 
tion, $2.00 or clothbound, $3.00, postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpaid. 


1950 INDIANAPOLIS RACE YEARBOOK. Arti- 
cles by famous race authorities with technical 
data feature stories, driver histories, cartoons, 
newsy comments, highlights. Price—$1.50 post- 
paid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi- 
tion, $2.50 each. Paperbound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








| was fined in lieu of a jail term, 


while a fifth was scheduled to be 
sentenced Apr. 30. 

Specifically, all were charged with 
aiding and abetting dealers in de- 
frauding Michigan of $30,000 in 
sales taxes. 

George Parker, 42, got a year in 
prison and a $1,000 fine. Parker’s 
wife, Esther, 40, and Edward Gail, 
drew six months in jail and were 
fined $1,000 each. 

Kenneth Pence, Mrs. Parker’s 
son, paid a $500 fine as an alterna- 
tive to a six-month term. Sentence 
was delayed for Robert F. Harper, 
reported “brains” of the ring and 
now serving a jail sentence for 
larceny in Pittsburgh, Pronouncing 
the sentences was Recorder’s Judge 
John P. Scallen. 

The group was accused of buying 
and selling $2,000,000 worth of new 
cars from January, 1949, through 
May, 1950. 

Joseph Rashid, assistant Wayne 
county prosecutor, said they pur- 
chased the cars from dealers at 
fleet discounts by operating a fake 
organization called Man-O- War 
Corp. 

He said the state was planning 
legal action to recover the unpaid 
sales taxes from the dealers who 
did business with the ring. 








try should be able to continue at 
current levels for another five or 
six weeks. After that, it all de- 
pends on how much the govern- 


ment decides to tighten up on! 


materials for civilian use. 
* . * 


ooo CMP, effective July 1, 
production of cars will come 
|/under the “free” part of what is 
|slated to be a half-free, half-slave 
'economy. So far, under CMP, cars 
|are to be rated nonessential, while 
trucks are listed as essential. 
| No matter what rating autos 
get in the future, the outlook is 
that further production cuts will 
be coming along in the latter 
| part of June. Third-quarter pas- 
senger-car output may be off 
about 30 percent from the second 
quarter. Even sharper cuts are 
looked for later in the year. 
Steel observers predicted last 
week that any manufacturer of 
durable goods who looks for steel 
to be easier to get in the coming 
months is doomed for disappoint- 
| ment. 
| The very announcement of a 
|\CMP by the government, it was 





| said, was concrete evidence that 
steel officials and the National Pro- 

|duction Authority feel that steel 

|supplies for less essential uses will 

|be tight for some time. 

* + * 


of that contention, that some 
steel companies were rapidly ap- 
proaching the point where 45 per- 
cent of their total shipments are 
earmarked for direct defense and 
defense-supporting industries. 

And, it was added, the trend in 
steel ordering for strictly defense 
purposes was still being stepped up 
last week. Orders for guns, tanks, 
shells and other war goods are 
expected to be in much greater 
quantity by the time July rolls 
around. 

Bernit THOMAS 


Kentucky Assn. 





Elects Directors 


LOUISVILLE.—Nine district di- 
rectors of the Kentucky Automo- 
bile Dealers Assn. have been 
elected. 

They are: Charles B. Wilson, Pa- 
ducah; Harry Holder sr., Owens- 
boro; Ben F. Long, Louisville; C. 
E. Brents, Lebanon; J. Clif Ware, 
Covington; C. F. Glenn, Lexington; 
Virgil Gray, Pikesville; K. B. 
Wurts, Ashland, and C. P. Roberts, 
Harlan. 

The nine “holdover” board mem- 
bers are: Dave C. Castleman, Cov- 
ington; O. F. Hands, Louisville; 
Sam Hicks, Elizabethtown; James 
B. Kittrell, Lexington; W. H. Mc- 
Lean, Louisville; Frank Roberts 
sr., Owensboro; O. H. Wallace, 
Bowling Green; C. M. Williamson, 
Hopkinsville, and Frank Wilson, 
Bardstown. Orville R. Harrod, 
Frankfort, retiring president, and 
Turner A. Summers, Louisville, 
NADA director, automatically be- 
come directors. 


Texas, N. M. Dealers Visit Olds— 


Forty-eight Oldsmobile dealers from Texas and New Mexico have flown non-stop in this chartered DC-6 from Dallas to Lansing to 
tour the Oldsmobile plant and attend a luncheon meeting with factory officials. The party is shown just before takeoff from Dallas for| been proven the quickest, 


the 1,000-mile flight. Travis Brem, of Deming, N. M., traveled more than 3,000 miles on the round trip. Twenty-eight Texas and five|™ethod of reaching the men who wan 


New Mexico communities were represented. Henry S. Butts and ira A. Kirksey, of the Oldsmobile Dalias zone also made the trip. 


.* WAS pointed out, in support | 


‘Talking’ Fiat at Turin Show— 
| With no one at the wheel, this car put itself through a demonstration and described itself by 


| Means of a recording. 


Fiat Car at Turin Exhibition 
Acts and Describes Itself 


| TURIN, Italy.—(UTPS)—A “talk-| the German factory for licenses for 
|ing” Fiat car, which described and | the manufacture of the car in Italy 
demonstrated its own features, was | But it appears that Volks- 
|a featured display on the Turin In-| wagon intends to establish its 
ternational Motor exhibition, which| 9Wn assembly plant in Trieste, 
closed Apr. 15. The show opened| Where industrial output is ex- 
| Apr. 4. empt from taxes. 
- Among Italian exhibits were the 
r "an ny — “or a a Fiat 615 truck, O.M. Supertaurus 
: . with aft engine, double-cylinder 
doors, windows and trunk, and | engine Masarati light truck, a Lan- 
worked its windshield wipers and 


cia Aurelia and Alfa Romeo 1900 
turn signals. It also accelerated 


sport cars. 
itself, applied its brakes, took Other displays included an urban 
curves, climbed and descended. 


/bus with 150 seats, built by Vi- 

All the actions were synchron-|berti & Co. Turin, and a long- 
lized with the speaking voice which | distance bus equipped with beds, 
leet@ about tte features. toilets and cooking facilities, built 
Fiat announced at the show that 


by Orlandi & Co., Modena. 
it produced more than 100,000 cars | - 
jin 1950. 

There were 450 exhibitors at 
the show, compared with 300 last 
year. Seven foreign countries 
were represented both years, 
Among the foreign displays were 
DeSoto, Lincoln, Oldsmobile, Pon- 

tiac, Plymouth and the Henry J. 
From Britain came the Hillman, 
| Humber, Sunbeam, Vauxhall, Coop- 
er, Aston-Martin, Lagonda and 
Wolseley. France displayed the 
Ford, Packard and Citroen, and 
Germany showed its Borgwald, 
Opel and Volkswagon. 

Several Italian auto makers, ex- 
pressing great interest in the Ger- 
man Volkswagon, have applied t 





| Obituaries 








Jackson, Pioneer 
In Car Industry 


ST. SIMONS ISLAND, Ga.—Ed- 
win Boyd Jackson, 74, a prominent 
figure in the automotive sales field, 
died here following a short illness. 

For the last 10 years, Mr, Jack- 
son was president of Lock Thread 
Corp., Detroit. Formerly, he was 
president of Packard Motor Car 
Co, of New York, a sales agency: 
vice-president of Willys-Overland, 
Toledo; president of Locomobile 
Co. of America, and chairman of 
the board of Stutz Motors. 


* © * 


Lewis Martin, 55, Head 


Of United Motors Sales 


DETROIT. — Lewis W. Martin, 
55, general sales manager of United 
Motors Service division of General 
Motors, died Apr. 16 in Harper hos- 
pital, Detroit. 

Mr. Martin joined United Motors 
28 years ago, and had served as 
eastern regional sales manager be- 








Bergstrom Takes 
Detroit Ford Deal 


DETROIT.—Gilbert C. Bergstrom 
has been named to take over the 
Ford dealership here formerly op- 
erated by Russ Dawson, according 
to Paul O. Larson, Detroit district 
sales manager for Ford. The deal- 
ership will be named Gib Berg- 


strom, Inc. fore becoming general sales man- 
Bergstrom, formerly vice-presi-| ager in 1941, 

dent and general manager of Berl ® s« 

Berry Ford, Kansas City, has sev- George F. Russell 

ered his connections there, he said CLEVELAND.—George F. Russell, 75 

last week, and has already begun| former sales vice-president of White Motor 


active operations here. Bergstrom]? died of a heart 2 ae 
joined Berry in 1943. , 


from White Motor in 1936. 
* * * 


Arthur L. Reynolds 


PRESQUE ISLE, Me.—Arthur L. Reyn 
olds, 71, a Chevrolet dealer here for 23 
years and in the automobile business since 
1917, died at his home Apr. 13. Born at 
Brockton, Mass., Mr. Reynolds had lived 


in Presque Isle 40 years. 
* * * 


Edward Kellett 


ROCHESTER, N. Y. — Edward Kellett 
88, secretary of Kellett Motors (Ford) 
here, died recently after a brief illness 
He entered the automobile business about 
21 years ago 

* o + 


William Rieger 
CHICAGO William Rieger, 57, 
tary - treasurer of Bender - Rieger, Inc 
(Dodge-Plymouth), died Apr. 13 in Miami 
Fla. Mr. Rieger was a former presiden 
of the Chicago Dodge Dealers Assn. 


secre 


Auto Lakes Season Opens 


BUFFALO.—The first cargo of 
automobiles arrived by lake vesse 
as the navigation season got unde: 
way here. The steamer, G. W. Mead 
unloaded new cars from Detroit 
marking the opening of what is ex 
pected to be a very active automo 
bile shipment season. 








AUTOMOTIVE NEWS WANT ADS hav: 
least expensiv: 


what you have or have what you want 
See the back pages of this issue. 
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Trade Loans Rise Most 


Increase in First Quarter Far Exceeds That 


loanable funds in recent nfonths. 
Along with the growth in inven- 
tories and sales, receivables also 
have become an important factor 
in the loan demand.” 





For Credit to Consumers 


CLEVELAND.—Following the in-|in the overall credit expansion 
vasion of Korea, loans to commerce |than real estate, collateral or con- 
and industry have increased nearly | sumer and miscellaneous loans, ac- 
$6 billion, or 44 percent, and have|cording to the Federal Reserve 
been a far more significant factor|Bank of Oleveland. 

_ “In the first three months of 
Roanoke Dealers Elect |1951,” the bank stated, “commer- 
h P id |cial and industrial loans increased 
Johnson President | $1,300,000,000, or 7 percent, whereas 
ROANOKE, Va.—Harry G. John-|in the same period of the three 

son jr. has been named president! prior years, they declined in 
of the Roanoke Automobile Dealers’ | amounts ranging up to $500,000,000. 

Assn. “Inventory accumulation, which 

George H. Fulton jr. is the new |totaled more than $7 billion in the 
' vice-president, and R. L. Breeden is |last half of 1950, was largely re- 
secretary and treasurer. |sponsible for the avid demand for 
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1917, and since 


CONSTRUCTOR 
_ DUMP) BODY 
| PICK-UP TRUCKS 


rot 


The 


— 


truck, 


The Constructor does heavy-duty because its 
11 gauge, all steel, electrically welded body 
is built for the profitable handling of heavy. 
loads. This body is sturdier and more ef- 
ficient than conventional type bodies, yet 
priced. Check 


lower 
features. 


Ask your distributor for 
complete information! 


— om 


lofstructor does ~Seablacduty because 
it is designed for regular pick-up or dump : . Prey 
body use. Quick installation on any pick-up - Rds UPd 


CAMBRIDGE CITY, 
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its many exclusive 
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GATE TYPES 
TO SUIT ALL 
LOADING 
METHODS 



































ates are pur- 
hased than all 


ore Anthony Lift 


thers combined! 


















t GATE Weight 


Cc 
rr savings add 
payload and coonomy. 















Oe NF " Sieaghatty 
through up to 
Rt 75% t fewer 
wate, parts. 







Greater 
I safety to load 
and operator through 

specific features. 









Instantaneous 

finger tip 
"Gee at any level, 
tven with maximum load. 












Power with 
extra reserve 
from 5” ID 
Fie to handle the 
most unusual type of load. 


oe BG 


Ban 


ay 
Kon 








A choice of 
gate types 
and sizes all with 
on of your selection. 
















GENERAL PURPOSE TYPE GATE. Suits over 90% loading methods. 
Choice of Power closing—(see below). Anthony Lift Gotes are the choice 
of operators who make comparisons. 





’ ; : amie | 
“PICK-UP” TYPE for ‘4 and 
% ton trucks—Hydraulic power. 
Speed, durability and simplicity 
identify Anthony Lift Gate. 


RAMP TYPE Gote for wheel-on 
loadings at ground level. Sim- 
plicity is the reason 8 of 10 
elevating tail gates you see ore 
Anthony Lift Gates. 










YOUR CHOICE 
OF POWERED CLOSING 


HYDRAULIC POWER Closing (top) 
—a flip of a lever closes it. 


SPRING POWERED Closing (bot- 
tom)—a flip of the hand does it. 









FITS ANY MAKE OF BODY 


5 WATIONAL DISTRIBUTION 
SALES and SERVICE 


Do oe a aa 


‘ANTHONY CO.,STREATOR,ILLINOIS 


Dept. 101 







What, 


working among 
is operating an 





U.S. Rubber Elects 
McGovern, Smith 


J.—John W. Mc- 
Gordon Smith were 


elected directors of U.S. Rubber 


Co. at the annual 
meeting of the 
company’s stock- 
holders here last 
week. 

McGovern start- 
ed with the com- 
pany as an ac- 
countant in 1920, 
and since 1945 
has been vice- 
President and 
general manager 
of the tire divi- 


sion. Smith joined the company in 


1945 has been vice- 


president and general manager of 
the textile division. 


Again? 


Eastern Dealers Report 


Tow Swindle Back 
PHILADELPHIA. 


— A swindler, 
the eastern dealers, 
oldtime racket on 


| garages and repairmen, it has been 


| revealed. 


In the several 
ithe method of 
|same. It begins 


instances reported, 
operation is the 
when the stranger 


approaches a garage, and asks them 
ito bring his car from a distant 
| point for repairs. 


He offers 
|driver, and whe 


| destination, borrows money 


to accompany the 
n they reach their 
from 


the driver to release his car, which 


|has been 
thorities.” 


leaves the driver 
But, it’s not a 


“impounded by the au- 
After he receives the 
money, generally about $35, 


he 
and never returns. 
“new” racket, ac- 


cording to M. H. Bury, president 


'of Wilkie Buick Corp., 


Philadel- 


| phia. He recalls the racket as prac- 


~| tically legendary. 


‘Sorrells Heads U P 


| 'Montana 


Assn. 


HELENA, Mont. — Roy Sorrells 


(Lincoln - Mercury), 


Billings, has 


| been named president of the Mon- 


|tana Automobile 
cording to John 


Dealers Assn., ac- 
Jewell, secretary- 


treasurer. Other new appointments, 
as follows, were made necessary by 
the resignation of Dee Washburn 


as president. 


Charles Hatch (Studebaker), vice- 


president, Miles 
dricksen (Oldsm 
dent, Kalispell; 


Jimmie Graehl (Hudson), 


City; Harry Hen- 
obile), vice-presi- 
and as directors, 
Missoula; 


George Schotte (Ford), Butte; Gene 


Billerbeck (DeSoto), 


Strobel (K-F), G 
Weibers (DeSoto 
Wilson (Ford), 


Hannah (Dodge), 


Rolfe (Dodge), 
Yoder (Ford), 


Lewistown. 


rolet), 


Socony Battery | 
Conserves Lead 


NEW YORK. 
Oil Co. has intr 
battery that is s 
siderable savings 
sulphuric acid. It 


owner a longer-lasting article, 


firm reports. 

If ail batteries 
this one, Socony 
of sulphuric acid 
to fill about 10 ¢ 


teries. The company also estimates 
that if all battery makers followed | 
savings of lead for this 


its example, 
purpose, through 
life, would 


Goad Quarters Expanded 
Goad Motor Go., 


Ave., San Antonio, has occupied | 
44,000 square feet of additional} 
floor space, through the addition 


of a third floor to 
ing and a three- 


Plentywood; Arnold 


Sidney, chairman of 
board, and Charles Cooley (Chev- 


amount 
mately 15 percent. 


Helena; R. J. 
reat Falls; Henry 
), Haure; Roland 


Shelby; William 


Bozeman; Glayde 


- Socony-Vacuum 
oduced a storage 
aid to bring con- 
of scarce lead and 
also gives the car 


ee ee ee ee 
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When You Specify T 


When you sell new equip- 


ment, 
driver 


mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 


be sure you improve 
efficiency as well as 
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ck Capacity 
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Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Ce.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P-1378 * Federal: No. 56- 
D-3201 * Reo: No. 734-R6X 
* Four Wheel Drive: No. 
56B8-47 * Oshkosh: No. 
1957G * Sterling: No. 
4UB1416-3 * Walter: No. 
AD-904 * Peterbilt: Stand- 
ard Equipment * Available, 


Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 
accommodatesall drivers. Steel frame 
and mechanism outlast the truck; 
eliminate repairs. Snap-on seat cover- 
ings can be replaced in 10 minutes; 
eliminate upholstery jobs. 


Recommend “factory installed’”’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


Mitwaukee 4, Wisconsin 


Coleman, Dart, Duplex, 
Hendrickson, Kenworth; 
Bostrom No. 20601 


1951 Almanac 


Coming... 


With the April 30th issue. A limited number 
of extra copies will be available to our sub- 


scribers at $2.50 each . . . quantities-of 10 or 
more at $1.50 each, postpaid. So that we 
may anticipate your needs, please place your 
order now. 


Automotive News 


2666 Penobscot Bidg. Detroit 26, Mich. 








the 
were made like} 
Says, the saving 


would be enough 
»ercent More bat- | 


increased battery 
to approxi- 
| 


317 Lexington 





its original build- 
story new annex. 


The increased space will enable the 


firm to handle an 
tory of 100 cars. 


additional inven- 








They're Universal! 
They FIT ALL CARS— 
old and new! 


One piece plastic with Vinyl 
leather covered sponge rub- 
ber cushion. Maroon. Brown, 
Blue, Green or Grey. Sheet 
metal screws provided for 
simple, easy attachment to 
oll car doors. 





Write For Catalog 


Cash in on this EXCLUSIVE 
EXTRA - PROFIT - PRODUCER. 










ADMIRAL PRODUCTS of 22 East 21st St. New York 10. NY 
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riggs Denies UAW Scrap Charge .. . 





Big IAM Drive Alerts 


Milwaukee 


(Continued fr 


formula, improved working condi- 
tions and increased insurance bene- | 


fits. 


+ * * 
LSEWHERE aalong the labor} 


front, Briggs Mfg. bluntly de- 
nied UAW-CIO charges that the 
company’s scrap contract with Carl 
Renda amounted to an unfair labor 
practice. The company accused the 
union of submitting the charges to 
the NLRB as a publicity stunt. 
The Briggs-Renda contract was 
investigated by the Senate Crime 
committee during Detroit hearings. 
Renda is a son-in-law of former 
bootlegger Sam Perrone, who han- 
dles scrap removal for Detroit- 
Michigan Stove Co. 

Briggs ridiculed union allega- 
tions that the contract had been 
awarded to Renda in payment for 
a terroristic campaign against 
UAW members. Unsolved street | 
assaults of Briggs Local 212 
leaders in 1945-46 later became 
the subject of a grand jury in- 
vestigation in Detroit. 


“Unauthorized strikes, 





slow- | 


told, 
scrap removed. Its scrap is pur- 


da. 
chase of scrap from the company.’ 


Accusing the UAW of striving to} 


Trade 


om Page 2) 


bargaining agent,” the company de- 
clared. 

“The company entered into the 
scrap contract in question in the 
ordinary course of its business and 


as a result of the company’s dis- | 


satisfaction with certain conditions 
encountered under previous con- 


tracts. Labor conditions and rela-| 


tions were in no way involved.’ 
+ + . 
ab denied UAW claims that 
it paid Renda to haul away 


scrap or was losing $14,000 a month | 
through the deal. | 


the NLRB was 


“The company,” 
its 


“does not pay to have 
chased of it. The company has 


never paid any money to Carl Ren- 
in connection with his pur- 


“increase political pressure through 


| publicity” prior to the union’s re- 


|} cent 
| Briggs asked the NLRB to dismiss 


| the union’s charges. 


convention in Cleveland, 


.. | Automotive News erred last week | 
downs, walkouts and acts of vio-| i, stating that four DeSoto work- | 


lence have continued subsequent to | ers facing UAW-CIO ouster pro- 


the alleged unfair labor practices | 
in 1945 and 1946 in the 
plant at which Local 212 is 


Early Cuts Seen 


the 


Of Civilian Gas 


CHICAGO.—Nearly 100 leaders o 
the petroleum industry at a meet- 
ing here received word from offi- 
cials of the Petroleum Administra- | 
tion for Defense that reductions in) 
octane ratings for civilian gasoline | 
would be made effective soon. | 

Reid Brazell, director of the PAD 
refining division, told industry 
heads that octane ratings for pub- 
lic consumption must come down 
“substantially” because of the 
stepup in stockpiling high-octane | 
military aviation gasoline. 

A. P. Frame, assistant deputy ad- 


ministrator of PAD, joined Brazell | ACCOUNTANT-OFFICE 


in stating that production of all 
gasoline should increase about 12 
percent this year. He added that 
the availability of tetra-ethyl lead, 
however, may be 15 percent less for 
automobile gasoline. 


K-F Loss 


(Continued from Page 2) 

that, had it not been for the war in 
Korea, we would have reported a 
substantial profit for the last six 
months of the year. | 

“Because of the problems and 
limitations imposed by the defense | 
program, as well as the premium 
‘costs of obtaining.conversion steel | 
required for automotive purposes, 
we were not able to realize our 
estimated profit during the last six 
months, and showed a net loss of | 
$13,260,193 for the year 1950.” 


Kaiser reported that K-F had 
been awarded major defense con- 
tracts for the production of air- 
craft, aircraft engines and fuse- 
lage components, and is tooling a 
portion of its Willow Run plant 
and other facilities for such pro- 
duction. 

“One point I want to make clear,” 
Kaiser emphasized, “is that regard- 
less of our defense contracts we! 
are primarily manufacturers of au- 
tomobiles. As long as automobiles 
for civilian consumption are being 
produced in this country, it will be 
our policy to continue to produce 
them, 

“At the same time, we will apply 





t 


it 


SALES 


ACCOUNTANT-OFFICE MANAGER 


ceedings would automatically lose 
Briggs| their jobs if expelled from the un- 
 |ion. The Taft-Hartley act provides 
for job discharges in union shops 
lonly for nonpayment of dues. If 
ousted union members tender their 
|dues, a company cannot fire them. 


In Octane Ratings - 


' Classified Want Ads 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 

MANAGER. Ex- 
perience in Chrysler product bookkeeping 
system advantages but not necessary. 
Permanent position with long established 
company. Western New York city of 
300,000. State experience, present con- 
nection, approximate salary expected, age 
and marital status. Tell us about your- 
self frankly. This is an outstanding op- 
portunity for a capable man. Box 4993, 
c/o Automotive News, Detroit 26. 


MANUFACTURER'S REPRESENTATIVES 


and parts jobber salesmen wanted to 
take on additional line soliciting sales 
for a new type of service. Only those 
contacting Ford, Lincoln-Mercury and 
Ford tractor dealers need reply. Possi- 
bilities of increasing from $50 to $100. 
Box 5000, c/o Automotive News, De- 
troit 26. 





POSITION AVAILABLE 
Controller-Office 
Manager 


| Position with a definite future in one of 
' 


he south's largest automobile dealership 


|and affiliated enterprises. Automotiive and 
public accounting experience, C.P.A. cer- 


ificate desirable but not essential. Furnish 


i full details as to education, business ex- 
| perience, salary expected, military status. 
Reply in writing to Box 5001, c/o Automo- 
tive News, Detroit 26. 





ENGINEER. An industrial concern 
located in Chicago is seeking a graduate 
mechanical engineer with proven sales 
ability Excellent opportunity for ad- 
vancement, with a comfortable starting 
income We prefer a man between 28 
and 35 years of age. Submit full details 
personal history and employment rec- 
ord—in your reply Box 4975, c/o Auto- 
motive News, Detroit 26. 
with 
handling 
system. 
sal- 


experience 
bookkeeping 
marital status, 


at least five years’ 
complete Chrysler 

State education, age, 
ary expected. This is a two hundred fifty 





ourselves to production of whatever car deal in southern Florida Box 4928, | 
share may be assigned to us of the! c/o Automotive News, Detroit 26. 
equipment required for the defense | SERVICE FOREMAN WANTED for one 


of the nation.” 


McLean, McDonald Merge 


Consolidation of Dan McLean} 


of the largest International truck dealer- 
ships in southeast. Must be familiar 
with all makes of trucks. 


full details as to qualifications, experi- 
ence and age. Box 4972, c/o Automo- 
tive News, Detroit 26. 





Motors and the Bowell McDonald | SALESMAN for school bus bodies, northern 


Motor Co., Ltd., into the Bowell! 
McLean Motor Co., Ltd., has been | 
announced, The company will con-| 


Ohio experience preferred. 


tunity for a live wire. Drawing account 
Box 4965, c/o Automotive News, De- 
troit 26. 


tinue in business on Burrard St. in| AUTO PARTS SALESMEN, calling on au- 


Vancouver, B. C. They have been} 
appointed dealers for Cadillac. 
Buick, Pontiac and Vauxhall cars. 


thorized dealers to carry allied line | 
chrome replacement parts, Most states 
open commission. Box 4949, c/o Automo- 


tive News, Detroit 26 


Write, giving | 


A real oppor- | 


estimated 90,000 
CENTS (18c) 


this 


Reaching an 


Rates: EIGHTEEN 


classification 


rates to encourage 


as one word. Ads may be 


care of Automotive News, Detroit 


unopened, the 


AD DEPT., 


forwarded, 


etn al 


ore 


icy LET 3 


HELP WANTED 
WANTED—SERVICE MANAGER. 
dealership, southern Idaho town of 30,- 
000 population Salary and commission 
on all labor Modern shop. Wonderful 
recreation area. Best hunting and fish- 
ing. Ideal climate. Box 4973, c/o Auto- 
| motive News, Detroit 26. 
GENERAL MANAGER for Ford dealer- 
| ship. Potential compensation $35,000— 
$50,000 annual. Reply full details. 





souee: 5 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display eds in this 
section.) 








salesmanager, 
wishes to con- 
factory 


MANAGER or 
| age 42, volume operator, 
nect with car manufacturer, 
dealer, medium or large auto 
Broad, diversified experience all 
of business. Can build or rebuild 
| dealership into volume operation Will 
train new and ‘‘green’’ men if necessary 
Hold my own sales classes to develop 
men to do the job I am Hull-Dobbs 
trained Plus my own ‘‘assembly line’ 
selling methods that are 
| bring results. Have the necessary 
and energy to see that the job gets done. 
Can furnish proven sales record, Will 
| devote my full time in your behalf. I'm 
a working manager—-not the prima donna 
kind, Married, sober and serious business 
man. New York City and vicinity 
tory preferred. Would consider relocating 
elsewhere. Box 4980, c/o Automotive 
| News, Detroit 26. 


GENERAL 


agency. 
phases 


_——— a —— 

GENERAL OR SALES MANAGER. Ex- 
perience: general manager Chevrolet 
dealership; also Ford experience. Ten 
years with national finance company in 
branch manager position. Presently em- 
ployed as auto finance executive. Quali- 
| fied operating manager, well versed in 
| departmental functions, procedures, new 
and used car merchandising. Interested 
in returning to retail field with dealer 
in Chicago or suburbs on profit basis; 
can invest. Box 4979, c/o Automotive 
News, Detroit 26 








to affiliate 
Recently completed 
training program 
phases of au- 
arrangement 
allied to 


ing and management desires 
with dealership. 
| “Big 3’ management 
affording experience in all 
tomotive industry. Prefer 
where work would be closely 
dealer himself with opportunity 
Age 25, 
4981. 


eventual management position. 
single, draft exempt. Box 
Automotive News, Detroit 26 


c/o 








MANAGER or as partner with 
the business 20 years’ 
departments Can use 
Aggressive and suc- 
cessful profitwise. Recently disposed of 
dealership interest, San Francisco area; 
will consider locating any western states. 
Finest references from factory, banks 
an local dealer associates. All replies 
confidential. Box 4982, c/o Automotive 
News, Detroit 26. 


GENERAL 
investment in 
experience all 
Hull-Dobbs plan. 





WHOLESALE MANAGER for middle west 
states. Factory trained, thoroughly ex- 
perienced in handling all phases of truck 
dealers. Age 42, married, have late 
model car. Responsible, reliable and up- 
right. Have finest dealers in midwest. 
Prefer position as traveler for truck or 
allied lines. Can furnish best references. 
Box 4976, c/o Automotive News, De- 
troit 26. 


MANAGER. Chrysler 
long experience in all phases—-can take 
complete control Fine record, excellent 
references. Possess special talent in pur- 
chasing. Looking for a dealer who ap- 
preciates an aggressive man. Presently 
located in Pennsylvania. Prefer eastern 
states. Box 4977, c/o Automotive News, 
Detroit 26. 


PARTS MANAGER, Dodge-Plymouth 17 
years’ experience, worthy and well quali- 
fied for top position with large dealer 
or wholesaler. Desires to make perma- 
nent change. Good producer and mer- 
chandiser. Excellent references. Age 37, 
married. Box 4984 c/o Automotive 
News, Detroit 26. 


PARTS products, 





| SALESMANAGER, age 39. Several years’ 
factory and dealership experience Fac- 
tory training with one of the ‘‘big 3" 
automobile manufacturers, Complete sales 
and sales promotion experience in auto- 
mobile accessories and parts. Box 4978, 
c/o Automotive News, Detroit 26 


|MIDDLE AGE MAN, 
Chrysler Corporation parts experience, 
desires connection as field representative 
or parts manager. in position to relocate, 
can furnish best 


of references. Box 4994, 
c/o Automotive News, 


Detroit 26. 

USED CAR or GENERAL MANAGER, age 
48, college graduate. Last 16 years with 
a 1,200 contract Ford dealer—recently 
resigned. Had complete charge of apprais- 
ing, reconditioning and sales—both new 
and used. Up-to-date knowledge of cur- 
rent prices. Know office detail and gov- 
ernment regulations. Would like to locate 
south or southwest. Compensation open. 
Box 4995, c/o Automotive News, De- 

| troit 26 


| SERVICE MANAGER—More than twenty 
years’ experience as Cadillac factory 
service representative, Cadillac-Oldsmo- 
| bile service manager and Lincoln-Mer- 
cury service manager. Box 4939, c/o 
Automotive News, Detroit 26 


with fifteen years’ 














readers 


PER WORD 








terri- | 


GRADUATE WITH DEGREES in account- | 


to learn | 
all phases of business and with view to | 


for the 
signed with your 


vce at hai) 


AUTOMOTIVE 
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| Chrysler 





your | 


sure-fire to} 
drive | 


| 





| Formerly 


engaged in all branches of the automotive 


for each insertion. Cash in advance. P 


benefit of our employing readers 
name and address at 
Dollar ($1) ol ag 

Display Ads 


PENOBSCOT 


Lava 
Tole me Olar 
received 


lak 


same day 


POSITION WANTED 


Nash | AVAILABLE - EXPERIENCED ADMINIS- 


marketing condi- 
present job. Ex- 
administration, in- 
expediting of manu- 
sales, advertising 
Salary require- 
about $7,500 | 
Automotive 


TRATOR 
| tions have stalemated 
perienced in general 
cluding purchasing, 
facturing processes, 
and production control 
ment open to. discussion 
yearly. Write Box 4996, c/o 
News, Detroit 26 


Changing 








/ 
SERVICE MANAGER—Employed at pres- | 
| ent, wish to change. Capable complete 
| charge service department supervision; 

qualified to handle 600 car dealership. 
products” preferred. Southern 
1997, c/o Automotive News, 





| states. Box 


Detroit 26. 


MERCHANDISING, SALES or general 
manager 30 years old, 11 years all 
phases of the new and used car business 

general manager of compara- 

dealership Presently used 

car manager for one of the ‘‘big 3"' 
dealerships. Am very aggressive with 
many proven ideas. Write Box 4983, c/o 
Automotive News, Detroit 26 


DEALERSHIP AVAILABLE 


tively small 


|AGENCY AVAILABLE, handling one of 


the independent passenger car lines only, 


in Indiana diversified industrial city 
with large war contracts (population 
150,000), Contract 300 cars. Line well 


established—1,600 owners, good stock pile 


new cars. Downtown location, reasonable 
rent with good lease, Used car lot next 
door, building 14,000 square feet, large 


showroom. Ill health forces me to sell. 
Will sell as package or new car dealer- 
ship. Will not require large investment. 
Box 4963, c/o Automotive News, De- 
troit 26. 


POPULAR NEW CAR AGENCY 
seat town, central Ohio Rich 
tural and small _ industry. 10 
background of owner. New, 
building; excellent facilities; paint and 
body department; wash and polish de- 
partment. Large floodlighted,  black- 
topped used car lot. Sell with or without 
inventory. Territory open for four other 
makes other than present franchise. 
Photos on request. Box 4987, c/o Auto- 
motive News, Detroit 26. 


FOR SALE. Have had for 16 years, deal- 
ership now handling Chrysler-Plymouth; 
in central Michigan, located in county 
seat, town of 7,200 population with 100 
ear contract. Beautifi:l new building and 
new equipment. Overhead Lincoln lubri- 
cating equipment, new hoists and special 
tools. Two salesmen, did over $300,000 
business in 1950. Can be bought on con- 
tract. Write for particulars, Box 4964 
c/o Automotive News, Detroit 26. 


DEALERSHIP, 50 


County 
agricul- 
years’ 
modern 





































miles north of Albany, 


N. Y., handling Willys-Overland prod- 
ucts. Wonderful location on U. 8. high- 
way. Just outside city, 20,000 popula- 
tion. Cement block building, 42x90, in 
good condition. Fully equipped. Last 


year sales over $100,000, Due to illness, 








will sell this business for $28,500. $10,- 
000 will handle. Box 4991, c/o Automo- 
tive News, Detroit 26. 

GARAGE AVAILABLE, now handling 
Buick and G.M.C. truck. Distributor for 
U. 8S. tires. All modern with fine apart- 
ment over salesroom, New building. 3 
years old. All new Sun equipment. Has 
to be seen to appreciate, Box 4999, c/o 


Automotive News, Detroit 26 


DEALERSHIP IN EASTERN OHIO town 
of 13,000, handling independent make. 
Fully equipped service and parts depart- 


ments, Nice show room and used car 
lot adjoining. Low rent. Will sacrifice 
everything to quick buyer. Write Box 
4990, c/o Automotive News, Detroit 26 
DEALERSHIP in New York state. Lead- 
ing independent. 125 car coniract, 65 
miles from New York city. Modern 
building and equipment Used car lot. 
Sell parts and equipment Can lease or 


buy building. Box 4986, c/o Automotive 


News, Detroit 26 


DEALERSHIP AVAILABLE, now handling 
Dodge-Plymouth. West coast, state of 
Washington. Doing $800,000 volume year- 
ly. Approximately $80,000 to handle. 
Factory approval necessary. Box 4969. 
c/o Automotive News. Detroit 26. 


ONE OF “big three’’ in county 
heart of northern Wisconsin 








seat in 
vacation- 


land. New building and equipment. Box 
4988, c/o Automotive News. Detroit 26 
DEAL IN SOUTHWEST, now handling 
G.M. 150-200 car quota. Also popular 


line of trucks A very profitable deal 
Books open. Box 4985. c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 
CHEVROLET, Ford or any G. M, car. 200 
to 300 car contract. New Jersey resident, 
prefer staying within reasonable distance 
of same. Experienced, young, will meet 
all factory qualifications. Strictly confi- 
dential, Box 4955, c/o Automotive News, 
Detroit 26 








WANTED 


General Motors franchise—200 to 300 
cars. In central or southern Pennsylvania, 
Ohio, Indiana or Illinois or any part of 
Virginia, Kentucky or Tenn. Will purchase 
complete inventory and all equipment at 
market price. Would like to lease building 
but would buy. 
SUITE 410 
VERNON MANOR 
CINCINNATI 19, OHIO 





a tol ilol@mmachi 3 
Tart tallela) 
$9.80 per 

BUILDING 


|| CLASSIFIED WANT AD DEPARTMENT 


industry from Maine to California ter 


osition Wanted Ads accepted at half 


Count initials and groups of numbers 


but if siqned Box No He 


for address and extra service as 


inch insertion 


re 


DETROIT 26, MICH 





DEA LE RSHIP WANTED 


GMC DEALERSHIP WANTED. 250 «a. 
minimum in Maryland, District of Col: m. 








bia or Virginia Capital, experience © nd 
personal qualifications meet all factory 
requirements Replies strictly confiden. 
tial Box 4851, c/o Automotive News, 
Detroit 26. 
FORMER SUCCESSFUL Pontiac dealer for 
10 years, wants GM, Ford, Chrysler 


Studebaker deal of at least 400 car size 
Preferably west or deep south. Factory 
approval assured. Will buy whole or part 
interest. Young and raring to go, Box 
4954, c/o Automotive News, Detroit 26 


DEALERSHIP WANTED. Ford or General 
Motors; large or small in Ohio, Kentucky 
Indiana or Illinois. Can obtain factory 
approval. Your reply strictly confiden- 
tial. Box 4924, c/o Automotive News, De- 
troit 26. 


CALIFORNIA GENERAL MOTORS dealer- 





ship wanted. Would consider Cadillac 
dualed with Chevrolet, Oldsmobile or 
Pontiac in California. Population must 


exceed 20,000. Give full details in reply 
Box 4957, c/o Automotive News De. 
troit 26 





DEALERSHIP WANTED 
GMC or FORD PRODUCTS 


Have experience and youth. Sports figure 
Ample capital. Can obtain factory okay. What 
— you to offer. Replies in strictest confi- 
ence 


Box 5002, c/o Automotive News Detroit 26 

eee 

DEALERSHIP WANTED—200 units. Pre 
ferable Ford or GMC. Will buy outright 
or \% interest and take active manage- 
ment, Box 4956. c/o Automotive News 
Detroit 26. 

DEALERSHIP WANTED 
Three.’’ 125-250-car 
Box 4913, c/o 
troit 26. 

G. M. DEALERSHIP—150-200 cars year- 
ly. North Jersey or New York suburb 
preferred. Personal background, capital 
Could withstand any factory require 
ment. Replies confidential. Box 4998 
c/o Automotive News, Detroit 26. 

eo 


DEALERSHIPS WANTED 


Ford Dealer Wants to Expand. Hichest Cash 
Price for Ford or Lincoln Mercury Dealerships 
in Cities of 50000 and up. Quick Confidential 
Treatment of Your Reply. 
Write or Wire 
Box 5003 


c/o Automotive News, Detroit 26 


One of 
Replies 
Automotive 


“Big 
personal 
News, De- 





WRECKING YARD. New. used parts 
New buildings Large lot. A money 
maker, Net $15,000 tn 1950. Approxi- 
mately $40,000 will handle. Box 4992. 
c/o Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE 


PARTS— ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
@ Accurate : 
© Counted’ Un x 

u v Expert Partsmen 
@ Accented by Government 
® Counted In One Dav 
@ Complete With Automatic 
Stanek Control S$: am 

° Priced With Authorized Publications 
= 











Used to Buv-Sal!l Daal, 
Ju ” aalershins 


Telbot's Automobile Dealers 
Inventory Service 


490 Newport+—Detrolt 13, Michigan 
Midwest 45355 








INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended m 
marized within 24 hours. Expert celta ee 
all the work Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
snts and by the government. 


ALLIED INVENTORY CO.. INC. 


5750 Stony Island Avenue Chicago 49, Iilinois 
MUseum 4.3500 


224 E. 38th St., New York 16. N.Y 
Murray Hill 2-0064 


eS at 
SOMPLETE DEALER MANA r 
service available to you! If anaes 
ship {s sick. if vou wish to retire with a 
sure Income or if you have other interest« 
we will operate vour business on a profit 
sharing basis. Our past record will war 
_— encoun, Auto Dealers Manage- 
en orporation. 2201 Main. 
Texas. Phone AT 7110. + 


——————— 
INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup. part-time hel 
confidential and unbiased. Certified report 
Also special buy-sell service. Experience 4 
organization — in business since 1939. Free 
booklet on Parts Department operation se +t 
on request. Call or write for service detai 

Automotive Inventory Service Co 
9900 Freeland, Detroit 27. Mich. WE 3-64 9 


i 
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| Always 


USED CARS FOR SALE 





\\ 


ATTENTION 
USED CAR BUYERS 


We currently have for sale a nice selec- 
tion of low mileage 1950 Chevrolets, Fords 
coupes, 2-door and 


and Plymouths in 


4-door sedans 


ROBINSON AUTO RENTAL, INC. 


Philadelphia 4, Pa. 
1. E. Spatig, Used Car Mgr. 


4200 Sansom Street, 


USED CAR BUYERS 
UTSTANDING VALUES! 


— CLEAN — 
1949 PLYMOUTHS & CHEVROLETS 
1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! | 


America's Largest Chrysler-Plymouth | 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








! 
A SPOT TO STOP | 
We specialize in wholesaling to 
out-of-town buyers. 
a wide selection of clean, new car 
Stop in to see the ‘world's 
friendliest dealer." 


TOM TAYLOR MOTORS, INC. 
Authorized DeSoto-Plymouth Dealer 
21600 Woodward Jordan 46969 
Ferndale, Detroit, Michigan 


tradeins. 








WHOLESALE 
NEW CAR TRADES 


We are certain we can satisfy your used 


cor needs. Make this your Detroit heod 


quarters. 


Wire or phone for models and prices 


KIRCHER MOTORS 


UN 2-8667 20232 Livernois 
DETROIT 21, MICHIGAN 















AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E :{25; 


Open all night, Monday night 
No Reservations 


| 
WEBSTER-MARKER MOTORS, INC. | 
324 W. Main St. Ft. Wayne, nt) 








Philadelphia's | 
BIG DEALER AUCTIONS — 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. | 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 


in Continuous Cpersticn § Since 1943 
EVERY THURSDAY 
Desiers Meet at the Cross-Roads of Americe 
INDIANAPOLIS, INDIANA 
. Dutch Stuart, Auctioneer 
16 N. IlInols St. Phone Lincoin 5383 


—-, 
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MORSEHEADS, NEW YORK 
EVERY FRIDAY 





DANVILLS, PENNA. 


Main St., South Bend. Ind. Phone 6-5584 
—At— | gsonville, Conn, 
EVERY WEDNESDAY .. 0:98 wy 
On Mail Orders and Inquiries. 


USED CARS FOR SALE | PARTS FOR SALE 
AUTO-TRUCK PARTS. New-used-rebuilt. 
| Any part, any aan coo Pg A My 
| bumper. Super Auto Salvage Co., 18 8. 
| 
A U . oO | GENUINE K-F PARTS, complete stock, 
good price for quick sale. Contact P. O. 
A U C T 1 oO N Box 219, Battle Creek, Mich. 
|CHEVROLET PARTS — 1928 to 1951. 
| Prompt service. Louis Chevrolet, Thomp- 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. Same Day Service 
All Shipments on C.O.D. Basis 
“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
All Phones WAbash 2-1030 





always find real action at 


both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


You will 


Jos. E. Johnson 
Auctionee’s 








OLDSMOBILE 
PARTS 


Phone - Wire 


Jordan 4-6332 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


BIG AUTO AUCTION 


Every Monday of Every Week 


We never miss 
at 


MONTPELIER, OHIO 


in Northwest Part of the State 


Write - 


Dealers Only 


We cash checks if desired 
More cars, more buyers are coming every 
Sale begins at 12:30 P. M. 
modern sales pavilion. 
MONTPELIER AUTO 
AUCTION COMPANY 


Drake, 


weer, in new 


24 Hours Service on Shipments 





Genuine Chevrolet Parts 


Woodruff, Jenkins Co-Partners 


Large Inventory of 
Hard-to-Get Paris 


On Hand to Fill Your Need Immediately! 


ATTENTION DEALERS !! 7 
THE R. A. AGENCY 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


HAVE MOVED TO LARGER QUARTERS: 
54TH AND LINDBERGH BOULEVARD 
(Below Woodland Avenue) 


PHILADELPHIA 43, PENNSYLVANIA 


MORRIS FREEDMAN, MGR. 
Saratoga 7-2300 Sherwood 7-17C0 
Herbert J. Cole 
Evergreen 2-0400 


Wholesale 


(Orders Shipped Same Day Received, 
Telephone, Telegraph, Mail 


Huge Hazelwood, Parts Manager 


KUYKENDALL CHEVROLET CO. 
Lubbock, Texas Phore 551! 





PONTIAC 
PARTS 


Most complete stock in Midwest 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 


Write, wire or telephone 


P. E. QUINLAN | 
HRP gens | FRANKLIN-WEBER PONTIAC 


Tiffany 6-4800 | 6101-25 N. Clark St. 
| Chicago 26, 


Direct Phone Ambassador 2-7117 


SHIPPED ANYWHERE—SAME DAY 


Write—Phone—Wire 


Ilinois 


WHOLESALE BUYERS! 


Big Selection of 


Late Models 


CADILLAC 
OLDSMOBILE 








FORD PARTS 


Shipped Anywhere 
Call-—-Write — Phone 
| TRANTER-WILLIAMS MOTORS, INC. 
4016 Allston Avenue 


CINCINNATI 9, OHIO 
MElrose 7275 


BUICK 
PONTIAC 
CHEVROLET 


Write, Wire 
JORDAN 4-6332 
GAGE and DRUMMY, INC. 








or Phone \-——— —— 
ACCESSORIES FOR ‘SALE 


| REAR SEAT SPEAKERS— Hawley- Condit. 
The original quality speaker with custom 
switches and fittings available today. 
Get your full car radio profit. 8-inch 
speaker, list $19.50; 6-inch speaker, list 
- $16.50. 40% discount in dozen lots. Write 
today. Hawley-Condit, 3348 West Olym- 
pic Blvd., Los Angeles 6 6, Calif. 


BUSES FOR SALE 


BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 





21710 Woodward Ave. Detroit 20, Mich. 


USED CARS WANTED 





TOP PRICE PAID FOR 
CHRYSLER PRODUCT SALVAGE 
Postwar Dodge—DeSoto—Chrysier—Plymouth 





wrecks bought within 100 miles of Baltimore senger. National Bus Sales Co., Inc.. 11 
DULANEY MOTOR CO., INC. to St., Philadelphia 4, Pa, BAring 
P i | A 7 a = — 
ae” | are 
Ph To \ | WRECKER WANTED, prefer Holmes. 
one Towson 060 Powers Chevrolet, Coon Rapids, Iowa. 





SHOP EQUIPMENT FOR SALE 








MANBEE FRONT-END MACHINE, No. 
D 300 AEX, complete with No. 705 wheel 
alignment unit, new type rac eads 

USED CADILLACS WANTED li i k h 
Just sold 3 million dollars worth of Cadillacs. | > $450" ene _ oe = 
Need 100 more 1946 to 195! models valve refacer, $150. IBM electric time 
clock, $75. Hudson double faced hori- 
JOE NEWELL zontal neon service sign, No. H 17, $90. 


King of the Cadillacs Hudson single faced horizontal sign, No. 





6145 Hollywood Boulevard Hollywood, Calif.| 3713, $75. F.0.B. Des Moines, Iowa. 
HOllywood 9-3607 | Hudson Jones Automobile Company, 1414 | 

Locust. 3-6235. 
Sintec —__— |TRANSMISSION JACKS. New models. 


PARTS FOR SAL E | 


CHEVROLET PARTS. Largest stock of | 
prewar model parts in Oklahoma—1929- | 


—— and proved time savers for every car, 
also trucks. Specify units serviced when 


writing for special order forms and de 


1942. Engine, transmission, chassis, sheet | scriptive literature on floor and 2-post 
metal, radiators, grilles, etc. Shipped anv- lift models. Address: Step-Draulic (De- 
where same day. Wire, phone, write. Ward troit General Equipment Co.), 548 E 
Chevrolet Co., Stillwater, Okla. Phone 925 Forest, Detroit 26, Mich. 


New low prices starting at $94.50. Tested | 





MISCELLANEOUS 


' 





SHOP EQUIPMENT FOR SALE |— 


|} COMPLETE EQUIPMENT for auto deal- | 
ership. Our lease is expiring and we will 
sacrifice everything necessary to equip a 





NEED TIRES? ? 


We can supply you with the finest guaranteed 


dealership. Shop equipment, parts de- | oRice RECAPPED TIRES at the LOWEST 
partment, office and showroom equip- | PRICES! Let us know your requirements 
ment. Write Box 4989, c/o Automotive | Wire, Write, Telephone for Price List 
News, Detroit 26. v : 


JACK GREENE of Coney Island 
563 McDonald Avenue, Brooklyn 18, N. Y 


l= ‘ES IPMENT, mast . 
SUN TESTING EQUIPMENT, master mo Ulster 4-2600 


tor tester, master distributor tester com- 
plete with volt, amp, starter, battery 
compression and cylinder balance testers 
less than 2 years old. Make us offer. 
P. O. Box 219, Battle Creek, Mich 








DON'T DELAY—BUY 


COMPLETE MANBEE front-end aligner TODAY 
equipment with metal background and 
master wheel balancer. Like new. Origi- Automatic BraKinG Tow Bar 
nal value $1,200, priced now at $350. 
Chittum Buick Co 625 Ann Street, 


Complete with Controlled steering, 
Guide Cables & Brake Hook-Up 


Parkersburg, W. Va $54.45 


BEAN ALIGNER. floor model WR 20 com- 
plete, less than 100 cars have been 
checked on this new machine guaranteed 


ALL TYPES TOWING 
EQUIPMENT FOR 














= “4 — P. O. Box 219, Battle Automobiles and Trucks 
ree Mic | 
‘ eddie - alien WE STOCK PARTS 
FOR SALE No. J-4416, brand new, un 
| boxed Kent-Moore head on_ carbon} 
blaster, all Olds gauges, filters. remote || QUICK-TOW, Bumper- 
switch, 60 pound rice-—cost $143. Sell || to-Bumper Tow Bar $17.50 
$125. Prepaid with inspection privileges 
Joseph McCoy, Endicott, Ky 
WHEEL BALANCER. Rean model 55J—  Pretecto Covers Carrying Bags 
$250. P. O. Box 219. Battle Creek, Mich Safety Chains 
ANTIQUE CARS WANTED ——__ TOW BAR SALES CO 
PIERCE- ARROWS WANTED 1937 V-12 . we 
and others. What have you? H. Reeves, Exclusive Factory Distributors 
Diamond T Sales and Service, Orlando, | AN 3-8888 T )MU 4-840! 
Fla DE 2-0700 NITE ) DO 3.8373 
ee — A. 40 SO. CLINTON ST., CHICAGO 64, ILL. 
NEW LINES WANTED . 
7 nea te Denver: KE 2323 LosAngeles: OL 9782 
Successful 
. FORD, LINCOLN-MERCURY 
Manufacturer's ent 
* 
Representative) FORD TRACTOR DEALERS 


calling on automobile factories only with 


LIQUIDATE YOUR SURPLUS 
AND OBSOLETE PARTS 


production items and volume accessories 


is open for additional lines. a‘ 
We are a centralized procurement bureau 
for automotive and tractor parts which are 


Highest social, business and finance ref- 





erences. Established 15 years. not readily available through regular 
| sources. 
BOX 5004, ¢/o AUTOMOTIVE NEWS dete ita ‘ 
Detroit 26 e have listings o parts needed by ex- 
port agents and automobile deolers. 
3. = oa For complete details 
MISCELLANEOUS 


WRITE to 


NATIONAL PARTS 
CLEARING HOUSE SERVICE 


Dept. AN, 166 Larch Ave. 
Teaneck, New Jersey 


lk NGINE ‘REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St. 
Lynchburg, Virginia. 





Others are profiting from AUTOMOTIVE 
NEWS WANT ADS. Why not you? 








DODGE-PLYMOUTH and 
DODGE TRUCK PARTS 


SEE US FIRST 
MASSACHUSETTS MOTOR CAR COMPANY 


1 Brighton Avenue 


Boston, Mass. 


Telephones: STadium 2-7620—2-0552—2-0553 


LARGEST PARTS WHOLESALERS IN THE EAST 


Send For Our Weekly Surplus Parts and Accessories List. Discounts up to 60% 


Fit Dodge-Plymouth-DeSoto-Chrysler and other makes 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [J] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
DO a OG pia Nig bas Ak ROS Goa Bae we Kon ale ae he ae Cae ie eee 
RIN RNR ee a rare mince poe ENE gre a le Zone No...... 
COCO Aea eee osaaes sa sindete castes chore DONO 655 Pe vce hein naan 
TRADE CONNECTION: 
Car Dealer [_) Truck Dealer [] Manufacturer [) 
Jobber [} Insurance [_] Financial [] Supplier [] 









John H. Castner- Driver of the 


John Castner is a “man among millions” in more 
ways than one. 


First, he is representative of the millions of 
truck drivers who are a credit to the trucking in- 
dustry ... men who make it possible for the Amer- 
ican truck transportation system to roll up out- 
standing records in the safe movement of vital 
goods. 


But more than that, his outstanding safety rec- 
ord and his off-duty activities in behalf of the 
furtherance of highway safety have earned for 
him the number one truck driver award — Driver 
of the Year. 


Included in his driving record are: 

¢ Twelve years of driving without an accident. 

e An estimated 900,000 miles of driving for Pierce 
Auto Freight Lines since he joined that organi- 
zation in 1937, 


siesta Disses stan ecatalbcoe 


saith il BOB 


SRE 





Se Sie ee 


Year for 1950 


American Trucking Associations’ annual top honor for drivers has just been awarded 
to John H. Castner, driver for Pierce Auto Freight Lines of Portland, Oregon. 


¢ The 1949 truck and full trailer class champion- 
ship at the ATA National Truck Roadeo. 


© The 1950 truck and full trailer class champion- 
ship at the ATA National Truck Roadeo. 


We’re proud of this, too 


John Castner drives an International West Coast 
model W- 3042 tractor “double-bottom” rig on the 
Portland-Roseburg, Oregon, run for Pierce Auto 
Freight Lines. It was on this run that Castner per- 
formed many outstanding incidents of highway 
safety that contributed to his selection for the 
Driver of the Year Award for 1950. 


We are proud that an International Truck 
played a part in John Castner’s safety record— 
just as Internationals all over the country are 
helping other drivers roll up accident-free mileage. 


The new International Comfo-Vision Cab, 
“roomiest cab on the road,” reduces fatigue. The 


new one-piece Sweepsight windshield gives full 
front visibility. The new steering system gives more 
positive control, shortest practical turning circles. 
These are just a few reasons why Internationals, 
first in heavy-duty truck sales for 19 straight years, 
are top favorites of drivers as well as owners. 


The complete line of International Truck 
Roadliner tractors features three great new 
valve-in-head engines, hypoid-gear rear axles, 
shorter overall length, and many more improve- 
ments that are like money in the bank to over 
the road haulers. 

And that’s another example of why Interna- 
tional Truck Dealers have more to offer truck 
buyers—why the International Truck franchise 
has more to offer you. For complete details, write 
the International Harvester Company, 180 N. 
Michigan Ave., Chicago 1, Illinois. 


2 
International Harvester Builds McCormick Farm Equipment and Farmall } 
Tractors... Motor Trucks... Industrial Power. ..Refrigerators and Freezers 


International Harvester Company «+ Chicago 
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